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Columbus Bolt Works, 





vhich Columbus, U. 
CS 50 Bolts 
5 Nuts, 
Washers, |} 
Arms Turn, ale | 
id. Buckles, 


Bridge and Aoof Rods 


wes BOIS 


ALL KINDS 
RIAGE FORGINGS. CATALOGUB 
ON APPLICATION 


Pure. ASPHALT Roorine 


: ¥ Planet Brand Tarred Ready Roofing, Slaters’ Felt 
Never Dries Out or Cracks. Building Papers, Roofing saente Paints, Etc. ; 


J. L. PERKINS & 60, *tuteseo" 












‘Sampson 
Brand’”’ 


rite us 
or Prices 


Registers are very 
low in price now 











You can make no 
mistake in placing 
your stock orders 
NOW. 

It is not too early 
for a bargain. 





We make a full line of 


Stove Bolts, Stove Rods, 
Machine Screws, 
Pointed Pins, 
Threaded Wires, 
Rivets, 

Special Bolts, 
Mica Bolts, 
Cold Pressed Nuts. 


Atlas Bolt & Screw Co. 


CLEVELAND, O. 














Independent 


Register Co. 
158 Champlain, Cleveland, 0. 








A UNIVERSAL REMEDY FOR 


LEAKY ROOFS. 


The valuable qualities of a good roofing cement are firm adhesiveness and elastici 
ty. These qualities the 


AMERICAN SEAL BUILDERS’ AND ROOFERS' 


n SP ELASTIC OIL CEMENT 


possesses. It will adhere firmly to Slate or Metal and will not crack orcrumble. It is 
especially recommended for repairing leaks around chimneys, dormer windows, sky- 
i lights. scuttles, firewalls and any place that requires fixing on a roof, either Slate, Tin 

e or Shingie. 


This Cement will answer to repair a roof when Solder can not be used. 
MANUFACTURED BY 


Wm. Connors Paint Mfzg.Co. 


TROY, N.Y. 
WESTERN ACENTS-J, L. PERKINS & CO., 
241 LakeStreet, - - =  CHICACO, ILL. 
STOCKHOFF SUPPLY CO., ST. LOUIS, MO. 


itilato 


zed Tro 
Skyligh 








irying-- to - do— business -- without— adver- 
tising —is - like--winking--at—-a—-girl—in— 


doing ~but—vobedy—else—does,_ yu-are- 1 SAMSON SPOT CORD 


BRADLEY| & 


SHELF : 
BRACKETS. 


Strong, Light and All Right. 
ATLAS MPG. CO., New Haven, Ct. 


Klack Diamond Files and Rasps. 
At 








Also Massachusetts and Phoenix 
Brands of Sash Cord. 


Samson Cordage Works, Boston, Masa, 








PERFECT-ALWAYS 


3 
Twelve et Ming, 


Medals International 
Awarded, Expositions. 


CG. * H. BARNETT CoO., 


Ria-tl Dinmand File Woarke. PHILADELPHIA. PA, 















NICHOLSON, 
KEARNEY & FOOT, 
AMERICAN, 
ARCADE, 

GOLD MEDAL, 





WE 
MANUFACTURE 
DAILY AT 
THEIR RESPECTIVE FAC- 
TORIES THE 
BRANDS OF FILES AND RASPS: 


NICHOLSON 








FOLLOWING 


GREAT WESTERN, 
J. B. SMITH, 


McCLELLAN, 
EAGLE, 


FILE CO. 


Providence, R.1., U. S.A. 
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me fi 


will 


A Postal Card from you will bring valuable, -omplete 
information in regard to the best, most comprehensive, 
strictly modern line of these goods. 


wtortoune, | AMERICANRADIATOR COMPANY 


New York, Boston, 
Philadelphia, St. Louis, 
Lake and Dearborn Sts., CHICAGO. 


Buffalo, Minneapolis, 
Denver, Detroit, London. 











BEER, 

MILK CAN, 

OIL CAN, 

CREAM SEPARATOR 


FAUCETS. 


Various Sizes and Styles, 
MANUFACTURED BY 


CLARK NOVELTY CoO., 
ROCHESTER, N. Y. 


Also Mfrs. of The CLARK Kerosene Oil System 


The “‘OMECA,”’ 2-3 Size. 
for Heating Soldering Coppers. 


To attach to bottom of can. 











—-— 


“Eagle” Brand Copper Rivets and Burrs. 


STANDARD FOR QUALITY. (Lake Superior Copper.) 
——MANUFACTURED BY —— 


THE PLUME & ATWOOD MFG. CO., 


29 Murray St., NEW YORK. 196 Lake St., CHICAGO, ILL. 





“TABASCO” 
Water Heaters. 


ALL STEEL, 
SELF-FEED, 
SHAKING 
CRATE. 


FOR 
Small Residences, 
Greenhouses, 
Flats, Hetels, 
Baptisteries, 
Bath Houses, 
any place a supply 
of hot water is 
needed. 
SEND FOR 
CATALOGUE. 


Kewanee 
Boiler 

Compa’y 
Kewanee, Ill. 


CHICAGO STORE: 
167-169 E. Lake St., 
CHICAGO. . 








oy he - Tilinois” 


METALLIC SKYLICHTS 


Are known in every State. Have stood the test 
for years. Are made in 10 styles and 500 sizes, 
Counpiote Skylight, Cornice and Finial Catalogue 
maiied free. 


J. H. JONES, Mfr., 
Lock Box 33 STREATOR, ILL 








THE PRINCIPLE 


Of the Kelsey is to warm great 
bringing it into actual contact with 
properly heated surface. 

This is accomplished by sending the air in separate 
channels through the long hollow corrugated cast iron 
sections which form the fire chamber. 

This is a far more effective method, and.the air is 
more thoroughly and evenly heated, than by simply 
passing over or next to a hot surface. 


Cook and Van Evera Co. 
30-40 Lake St., Chicago, III. 


SELLING AGENTS FOR 
ILL., WIS., MINN., 
N. & S. DAKOTA AND 


volumes of air by 
an extensive and 


IOWA, 
NEBRASKA. 


A complete line of all: sizes and repairs constantly on hand. 


Prompt shipments insured. 


Kelsey Heating Co., rakers, 


The Kelsey Warm Air Generator 
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Gasoline Stoves. 
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The Brass Floats used in the tank of the “Quick Meal” Evaporating Stove 
regulate the pressure of the gasoline perfectly and insure a steady flow of 
gasoline at all times. 

The German Silver Pointed Valve used in the “Quick Meal” Evaporating 
Stove never rusts, and its smooth surface will always allow the gasoline to pass 
off freely and give an even, steady drip, and not gather it in quantities like 
the ordinary steel valve that rusts so easy and that is used in nearly all other 
evaporating stoves. 

The Sub Flame Burner used in the “Quick Meal” Evaporating Stove is 
now entering its twelfth season without a change, its success has been proven 
and it has been shown that the “Quick Meal” Burner, with this attachment, * 
has been the only successful Evaporating Burner ever made. 

The Burner Drums used in the “Quick Meal” Evaporating Stoves are 
made of anti-rust material and are very strong and durable. 

Nis ! ‘Quick Meal” Evaporating Stoves are made so as to attract attention, 
Ne oe please the eye and give satisfaction. They are the stoves to sell to your 
ca, 2 friends as they never fail. Catalogues now ready. 
OnE 
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The Standard Wickless 
Blue Flame Oil Stove 


For Coal Oil or Gasoline. 


The original and most successful Wickless Oil Stove. 





That’s what it is, the “Standard”’—Standard in name, the 
Standard in quality, the Standard in perfect operation. Four 


years of continued success and it still leads. It’s the Standard of 


excellence. 
Sold by the following Jobbers: 
EASTERN JOBBERS. WESTERN JOBBERS. THE NORTHWEST. 
P. Ml. Borden & Bro., Philadelphia, Pa. Cook & Van Evera Co., Chicago, 11. Parwell,Ozmun,Kirk&Co., St.Paul, [finn. 
‘Jugene Munsell & Co., New York,N.Y. [Morley Bros., Saginaw, [lich. 
The S. I". Howes Co., Boston, Mass Townley Stove Co., Terre Haute, Ind. PACIFIC COAST STATES. 
F. Tiemann Stove & Hdwe.Co., St.Louis, Mo. Holbrook, Merrill & Stetson, San Francisco, Cal. 
Townley Metal Co., Kansas City, lo. 
SOUTHERN JOBBERS. A. C. Raymer, Omaha, Neb. DOMINION OF CANADA. 
W.B. Belknap & Co,, Louisville, Ky. Il. P. Borden Stove Co., Denver, Colo. The Thos. Davidson [lfg. Co., Montreal, Quebec. 


“ Standard Lighting Co., 


CLEVELAND, OHIO. 
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| Reliable Vapor Stoves and Ranges for 1902. 














Dealers who are seeking a strictly high grade line of Vapor Stoves and Ranges that are standard 
the country over, cannot afford to overlook our line. ‘*RELIABLE’’ stoves have the NAME and FAME 
as being the best and most successful to handle. 
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There are NONE better. A few are claimed as good. None as well and favorably known. Our 
reputation will not permit of our making any inferior goods. If you wish to control the Vapor Stove 
business of your city, secure the agency of the **RELIABLE.’’ They have proved profitable and 
satisfactory to thousands in the past, and will to you: 

Our line for 1902 is larger and finer than ever. Send for our latest catalogue. It is yours for 
the asking. 

Made by 


The Schneider and Trenkamp Company, 


Cleveland 
Chicago 
San Francisco 
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{221 National 
may Stoves 


Lorain, Ohio. Chicago: 104 Lake St. 


Insurance 


SALES AGENTS: 
Eugene [unsell & Co, - - - ##=New York. 
F. M. Borden & Bro.,_ - ’ - Philadelphia. 
Prescott & Co., - - - Boston, Mass. 
Butler & Johnson,- - - - Syracuse, N.Y. 
Pacific Stove Co., - - - Los Angeles, Cal. 
A. C. Barler Mfg. Co., - : - Chicago, Iil. 


Harper & Mclatire Co, was sens 


Ottumwa, Iowa. 








\ 
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ASK YOUR JOBBER FOR 


The “New Century” Nestable Oven. 


In our “New Century” Oven we have reached the “Acme of perfection.” It is 
undoubtedly the best article now before the trade, being full-flued and of almost equal 
baking capacity with the ordinary one-burner oven now in use, yet it is the simplest and 
easiest by together, there ee only three distinct parts with no nuts, bolts or screws 
required to assémble it. The heat-deflecting plate is double and lined with mineral 
wool, and a band of several inches of asbestos on each side of the oven ensures an even 
distribution of the heat. It requires a minimum amount of heat, bakes more quickly 

» and as evenly as the larger size ovens. It will take a pan measuring 9 x 12 inches. 

ey We pack three “New Century” ovens in a tight wooden box, the parts nesting so 
. nicely that they make a package but slightly larger than a single oven. 

We make the largest line of Portable, Knockdown and Nestable ovens. 

Send for illustrated circulars. 





The one your wants. 


A. Geisel Mfg. Co., 


Maker of Tinware and Sterling Enamel Ware. ST. LOUIS, MO. 
099900009 599OHO6 000000004 


Sun Stove Company |#*y"z WILLIAMS, 2 


MANUFACTURERS OF ANTI2CH, ILL., 


The Celebrated Sun Stoves, WRITES: 
Gasoline, Oil and Gas Stoves, in oe aiamenk gh ty 
_ Air Tight and Hot Blast Heaters, Sr aes SS Sane Cee 
Gasoline Lamps, Torches and Ovens. 








© 


¢ 





a tinner the first issue. T have re- 
ceived many letters throughout this > 
country. Aim satisfied CHE AMER- > 


OOOOOOOOOOOOOOOOO 6 





T@AN ARCISAN covers an enor- © 
1305 to 1319 Bellevue Ave., | & mous scope of territory.” g 
DETROIT, MICH. $9O000006 9066-00OOOO0OOOOOD 





“I FIND MY ADS. IN YOUR ,ESTIMABLF JOURNAL HAVE 


0. C. Jamison, Homer, BI)., writes : pROUGHT GOOD RETURNS 
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WHITE’S 
Stoves and Ranges 


ARE THE FUEL-SAVING LINE. 





The Best Constructions ever 


offered for the money. 


Have You 
Tried Us? 


We Use the Best Soft Coal 
Grate ever made. It is patented, 


and used exclusively by us. 





Why Can’t We 
Do Business 
With You? 


Our Special Low Net 
Price List on our entire 
line of Steel and Cast 
Ranges, Cooks and Heaters 
can be had for the asking. 


Don’t overlook this. 


* Thomas White 
Stove Co. 


QUINCY, ILL 
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STOVES & @ 
RANGES §@ 











The Key to Convenience and one of 
the Distinctive Features of 


MOORE’S RANGES 
is th Swinging Key Plate 


It is easily raised by a simple chain and pully attachment, and when in place 
affords splendid opportunity for feeding or laying the fire, and for broil- 
ing or toasting. 


JOLIET STOVE WORKS, Joliet, Illinois. 
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M&D_ 


Best 
Earth 





For Weight, Strength, Finish, 
Beauty, Economy, Simplicity, 
Water Heating and Perfect 
Baking. 


TheM& Dis 
Unequalled 


Hotel Ranges, Low Broiler Gas Ranges, 
Double Oven Ranges, Double Oven Gas Ranges, 
Family Ranges, Cas Broilers, 
Combination Ranges, Charcoal Broilers, 

High Broiler Gas Ranges, Steel Laundry Stoves, 


We build the 
largest line of 


Steel Ranges in 
the World. 


Write for 
catalogue and 
discounts. 


aes s 
4 ~ ’ 0735) , 
. | “ | *) 
i] ¥ a 
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96-98-1000 Lake St., cor. Dearborn, CHICACO. 














Se, a en gee eins Set ae 
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Actual Heating Capacity 


and cost of running are the most important points to consider 
when you buy a heater. Include in the cost of running, 
fuel, time and labor and repairs. 

Expense, time and labor are all saved (repairs are 
almost never needed) if you have a 


RICHMOND 


tseter HEATER 
Hot Water 
And you get a greater volume and a greater uniformity of heat. 


SEND FOR THE CATALOGUE. 


THE RICHMOND STOVE Co., Norwich, Conn. 


reo BRANCHES: 


CHICAGO HEATER & SUPPLY C RUMSEY & SIKEMEIER, 
CHICAGO. ST. LOUIS. 





Henry & Scheible Co. 


SUCCESSOR? TO T. B. HENRY. 


10 Long St.< CLEVELAND, O. 





ALL SIZES—ALL STYLES 
OF FINISH. PROMPT SHIPMENTS 


Quality and finish unexcelled. 








SEND FOR CATALOGUA 








OUR LINE OF 


REGISTERS 


WILL INTEREST THE TRADE. 

















Registers and 


Ventilators. 
Ai Full Line, Unique Designs. 


Quality and finish unexcelled. All styles 
of finish, from Japanned to Gold Plated, 


Send for Catalogue: 
The Philadelphia 


Hardware and Mal- 


leable iron Works 
Philadelphia, Pa. 


i. 








The Fanner Mfg. Co. 


CLEVELAND, O. 








‘“‘T subscribed for your 
paper one day, and 
obtained a position the 
next day.” 


Don Apars, 


———=—_—_—_a=—— 





* adiidnes Sun, la., 
WRITES: 








4 
- 


s 
Curtis § Zo. 


“Please take out our 
want ad. from your 
columns as we have 
found a man through 
it. In fact we found 
many, but did not 
need and could em- 
ploy but the one.” 


bhp pF h-hh hhh 4> 
bbbbbbbbbttb+ 


r 











THE AMERICAN ARTISAN AND HARDWARE RECORD. 11 
+ “ P ae gz =a » AK CATALOGUE SHOWING 
a e Gas Ranges Cast Cooks 

Steel Ranges Cast and 


Cast Ranges - Steel Heaters 
Steel Cooks Hot Plates 


WILL BE FURNISHED FOR THE ASKING BY 


_ Enterprise Stove Co. 


me = e al VINCENNES, IND. 
™WillardSteel Range 


combines LOW PRICE 
and HIGH QUALITY. 







































Dealers who handle it control the steel range trade 
of their locality. Why not write us for Agency? 


Wm. G. Willard, mir. 


619-621 N. Fourth St., ST. LOUIS. 


. We make largest line of cook- 
ing and heating apparatus, 
cast cooks, cast ranges, steel 
coeks, steel ranges, hotel out- 

i fits, heating stoves, furnaces, 
- hot water and steam heaters. 


ST 
‘Faultless’ Steel Ranges 


Made of malleable iron, where others are made of gray iron. 


oe ; 
YY ao ———— sae 


=a 
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Pouch- Feed—no smoke 
and no soot in the room 
when putting in coal. 

Can have water front, 


“Faultless” 

Wins— 

Are 

You 

With _-. ae 4 ts 

Us? _ = 
‘«‘Faultless” in operation and in construction. Lower closet door Ohio and U. S. 


same width as oven door. Main fire-box, draft-opening and ash-pan 
wnew ° Wrought 


door frame all one malleable piece. Steel Ranges 


in all the world no range like this. 


Only pouch-feed range 
made that way. 

Encased Copper Reser- 
voir. Can be removed. 

Water heated by con- 
tact—no “damper.” 

Asbestos lined. 

Ceal and wood indicator. 

Tells all the time just 
how the grate is set. 





We are pioneers in steel range business; 
old in experience yet adopt modern up- 
to-date methods. Write tor our catalog. 


F aultless Manufacturing Company Tssieai Short Benes Go.. 
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COMMON SENSE CIRCULATOR & RADIATOR 


A Fuel Saver. 


Experienced Stove and Furnace men well know that the true principle of 
heating is by circulation. This is the only appliance made entirely on this principle 
Being open at both ends, the cold air is taken in at the bottom, coming im contact 
with the heated inner tubes, passing out at the top, thereby producing a constant 
circulation of heated air, which equalizes the temperature. This can be: utilized 
with any kind of fuel. It is as easily cleaned as a joint of pipe, and does not affect 
the draft. It is made of refined and planished iron, very neat in appearance. In 
adjusting it is only necessary to move one joint of pipe. It is very compact, and 





saves a great per cent. of the heat otherwise wasted. 


A. C. Selleck, 


755-757 W. Madison St., - - CHICACO, ILL. 


For Sale by Wm. Frankfurth Hardware Co., Milwaukee, 
Wis.; C. Sidney Shepard & Co., Chicago; 
Wells & Nellegar Co., Chicago; Morehouse 
& Wells Co., Decatur, Ill. 


Pionogram Stoves and Ranges: 


WRITE AND SECURE THE ACENCY AT ONCE. 

THIS IS A SMALL CUT. _ But the 
dealers who sold the Monogram Steel | 
Range last season pronounced it the 








Ain index at your 
fingers ends 






largest and best range they had 
ever had on their floor. There 
are none Better. 

Our reputation will not permit 
of our making any inferior goods. 


Send for our Catalogue. 


™ Quincy Stove Mfg. Co. 


QUINCY, ILL. 


Cc. J. WORMNEST, Agent for Michigan, 
Grand Rapids, Mich. 


m | orrid Zone Furnace 











as oe 


will make you more money than many 
others. 

First, because it gives your customer 
satisfaction. 

Second, it is easily set up and cased. 

Third, it has points of merit that others 
do not have to point out to the customer. 

Fourth, the price is right. We give you 
your choice between a castiron and brick 
lining at the same price. 

Write for catalogue and prices on Hot 
Air Furnaces and Combination Heaters. 


Lennox Manufacturing Company, 


Cor. oth Ave. & Frederick St., MARSHALLTOWN, IOWA. 











Established 1874. 
The largest and most 
reliable Foundry 
Supply House in the 
world. 

THE 


S. Obermayer Co., 


CINCINNATI, OHIO, 
CHICAGO, ILL. 
manufacturers 

“Everything You Need 
in Your Foundry.” 
Importers and refiners 


PLUMBAGO GRAPHITE, 
Catalog Sent on Application. 
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Warm Air 
d 


Combination 
Heaters 


have merits that are all their own. Pate nted. The 
They are made in a large variety K , 
of styles and sizes, each adapted eystone Joint 


especially to a certain class of fuel. sed on Gilt Edge 
Furnaces is the on- 


R.J. Schwab "em = 
& Sons Co.., iron joint on the 


market. 
MILWAUKEE, WIS. 





Che ) 
Champion MW | jor maay rears, 
Steel Range under all conditions, 


by countless users, the 
Has the only double flue Hot Blast con- 
struction and is guaranteed to give satis- 


° 
faction with any kind of fuel. They are Re min g t Oo n 


finished in Japan and polished steel or 


Russia iron. Typewriter 


CHAMPION has been ttied and 
STEEL RANGE CO. ict al 


CLEVELAND, OHIO. Superior merits 








We are represented by the following houses: Lee- 
Glass-Andreesen Hdw. Co., Omaha, Neb.; James Graham & 
Son, San Francisco, Cal.; Michigan Distributing Co., Lan- 
sing, satch 5 J. M. Litchfield, New York, N. Y.; Kettlesen & Ry 
Degetan Chihuahua, Mex.; Moore-Handley Hdw. Co., Bir- Ye New York 
mingham, Ala.; Richards & Conover Hardware Co., Rsnces os . 
City; Chicago "Stove and Range Co., Chicago, Ii.; Jacob 


Ill.; Corbett, Failing & Rob b 
ease: eee Bhs, Soha eataes Ge Boberene, Fore 4 adison St., 


CHICAGO. 








PALMER’S 
World Renowned Pheenix Furnaces AGvertisins 


with direct, indirect and reversed draft. 
Made in six sizes. 

The greatest heater .in the world. | 
Portable, Brick or Combination Form. DESIGNERS 


Permanently gas and dust tight. 
Write for catalogue. Adve | 


. os ising 
Phoenix Iron Works 


UTICA, N. Y. 











, 3339292929233399 A. B. Jacobson, Charies City, la., writes: 
Please tak d f i 
GEO. E. SCHILLER, MONTROJE, MO. writes: ‘Please discon- have tohirea stenographer fo dq my correspond: 
, in t t tt 
tinue my ad. in The American Artisan, for it bas done its work.” and jobs. W Will sav I'could not be without THs 
HE . - -€¢€€ ICAN ARTISAN.” 
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With Air-Blast Attachment for Soft Coal. » i S ¢ Your Heating For Wood. 
Business Profitable 


IF NOT 


Miueller 
FURNACES AND BOILERS 


WILL MAKE IT SO. 


Complete Line of Heaters for All 
Kinds of Fuel. 

Get Our Special Register Offer. 

Everything in the Heating Line. 


ie J. Mueller Furnace Co. Mimauece 


Ig Absolutely 


ALL STEEL ” Safe. 
Weir S22 Furnace. 
The Heaviest Steel Furnace Made. 


Absolutely gas and dust tight. 
A great heat producer, but a fuel saver. 


MADE IN TWELVE SIZES. 


‘The Handy Furnace Pipe”’ 


The saving of labor in putting it up really makes it the 
cheapest hot air pipe on the market. 


Manufactured by 


Meyer Furnace Co. 


Send for Catalogue. PEORIA, ILL. 


Hiahtmares 


must have been responsible for some of 
the weird ideas some furnace manufac- 
turers are offering the trade, The 
Floral City line is built on common sense 
lines, with the points of durability, econ 
omy of fuel and satisfactory service con- 
stantly in view. Why not write us and 
secure the agency? 


Monroe Foundry 
s Furnace Co., 


Monroe, Mich. en 


























Handy Pipe. 






















Emperor 
Furnaces 


For Wood 


Simple. Safe. Durable. 
The Best and Cheapest 


Line of Wood Furnaces. 
Furnished for Either Brick or Galvane 
ized Iron Casing. Send for Catalogue. 


Wk t7 tikom POn00TG, 


Neenah, Wis- 
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Largest Uariev. = 1902 will be a 
Latest Improvements. 


Lowest Prices. Record Breaker 
Most Reliable and 


Economical 


lyealing.... —— 
Apparatus 


Furnaces, Hot Water and 
Combination Steam Heaters. 


Fi Postal Card will bring to you full descriptive 
Catalogs, Price Lists and Discounts. 


Che Boynton Furnace Co. 


207-209 Water Street, NEW YORK 147-149 Lake Street, CHICAGO 








2 sy Bsddo> 9p 


REGARDING 
Boomer Furnaces 


OR 


We want to state in 
strongest terms possible 
that if you want the 


Heaviest, 
Most Durable, 
Most Economical 


and easiest to take care 
meee Of Furnace or Steel 
r Range, buy a Boomer. 


Neither time nor money is spared to make them 
the Best. Buy Boomers and save your coal 
bills. We invite investigation. 


THE HESS-SNYDER CO.,: 


Manufacturers, MASSILLON, 0O. . Bocmes Steel Range. 
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SUPERIOR Steel Furnaces. 
SUPERIOR Heaters. 
UTICA Heaters. 
| IMPERIAL Sectional Boilers. 
| IMPERIAL Round Boilers. 
| AUBURN Round Boilers. 
Double Safety Furnace Pipe. 
Heating Contractors’ Supplies. 





We are offering special inducements to dealers unacquainted 
with our lines, and it will be to your best interests to ask for our 
catalogue and prices. | 

Our Furnace Catalogue illustrates and describes our com: 
plete line of hot air furnaces, 11 different styles, 48 different 
sizes, for any kind of fuel, for any climate and for all possible 
requirements. 

We also manufacture round and sectional boilers for steam 
and hot water heating. If you are in the market for goods in 


this line, ask us for circulars and quotations. 


REMEMBER, we are not connected with any 
Trust, Combination or Association, and 
will quote you independent prices upon 


application. 


We have something interesting to you. Write for it. 


tica Heater Company 


UTICA, N. Y. 
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The Robinson Tubular 


Warm Air 


give 





ers: 


and 


ent. 





Robinson Tubular Furnace for Hard Coal, 


amount of heat from 
the smallest amount 
of fuel. These fur-§ 
naces contain many 
special features not 


found in other heat- 
are original with us 


tected by letters pat- 


Write for catalogue. 


Furnaces 


}are constructed to 


the greatest 


These features 


are fully pro- 





Double Doors on Rebinson Tubu- 
lar Furnace. 


Chicago, 


Robinson Furnace Co. iit 














HERO 


FURNACE 


(Made in five sizes) 


Is the Best for a Cold Climate. 


Has oop ash pit, cup joints, corrugated fire pot and 
dome. With reversible flue, heat passes around the 
radiator twice, and saves fuel. 


Smith’s Triangular Revolving Grates 


have great strength. Each bar is looped separately. The 
replacing of any bar is an easy matter. 

Always satisfactory. 

Thousands in use. 

There is no furnace that will give better satisfaction 
than the “Hero.” 

Suitable for hard or soft coal. 

Write us for descriptive matter. 


MANUFACTURED BY 


Chas. Smith Company 


122 Lake Street, CHICACO. 









































The Etna 
Furnace 


Is the result of twenty years’ experience in 

hot air practice. 

The Etna contains many strong, practi- 

cal features not found in the 

majority of others. We feel sat- 

isfied they will meet the 

approval of every dealer who | 





















has been up against the heating 
problem and encountered its 
a. difficulties. We have smoothed 
ee out some of the rough places. 


READ THE CATALOGUE. SENT FOR THE ASKING. 


Pittsburgh Stove & Range Company 



































| 
PITTSBURGH, U. S. A. ( 
; E 
I 
KRUSE & DEWENTER 
Manufacturers of 
Annealed Steel and 
Cast Iron Warm Air 
427-429 East Washington Street 
INDIANAPOLIS, IND. x 
‘in mis Write us for complete catalogue and prices aes Glebe : 
me aC. “Please drop our ‘Wanted Hd.’ from 
anhscact your paper, as we are now supplicd. 
=2RA 2. We have bad numerous replies, and 
| Sew EE know that your paper is read.” | 
DDeeeele _TeToee 
p + 4 @weewew “Please discontinue insertion of my aa- = 
>> Wm. Matt, wis tins someones in THE AMERICAN Prior = a 
——- tt has done its work wonderfully well. 
= Fort Dodge, Fa., SQ OL have had quite a number 2 So : = e 





see] 220202288 
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¥ hing Machine 


Acknowledged by all to be the most 


PERFECT 
WASHINC MACHINE 


on the market. A household necessity; no 
home should be without it. 


UNEQUALED IN EFFICIENCY, 
CAPACITY AND PERFECT 
WORKING QUALITIES... . 





































Made of Select Quality 
Cypress Wood. 


Guaranteed Satisfactory. > 





Manufactured by 


IT CAN BE 
OPERATED 
BY EITHER 
HAND 

OR POWER 


Peoria Washing 
Machines. 


BEST IN THE MARKET. 
MADE WITH BALL-BEARINGS, 


ene a Compound Lever Handle” a PEGRIA 
which greatly reduces the work o Cy 
" wash days. he motion used in vi- & a WASHER 


brating the handle takes the strain LS) vopamnoparrure® ce 1S 


CINCINNATI, 
OHIO 


|}Gee Whizz. 


i (Double reflex, and adjustable.) 
™ Washes in one minute what it 
takes any other machine 10 or 15 
minutes, 
Noted for 



















its easy run- 
ning, ease on 
clothing, and 
fast, unexcell- 
ed work. New 
Gee Whizs 
Machines are 


ay 10 | lived with gal. 
~~ § epee — ~~ Coane hy Se) guienam ; athe od 
work Wi a great reduction in labor, JL)" PEORIA tb thus insuring 


Send for Catalogue. 
Secure the Agency. 


CLARK, QUIEN & MORSE, 
by 


PEORIA, ILL. 
WAY ISTHE Q) K forary Washing Machine? 
ROTARY H 
BECAUSE C 
1.—It is the only Rotary Washer that has Revolving Steel Ball apt. Randleman & Sons, 
» reducing the friction and thus making machine so DES MOINES, IOWA. 
light running and almost noiseless. 4 
2.—The tub is made of Louisiana Red Cypress Lumber, ci:erry 
finish; the legs are solid with tub, (not removabie, breakable 
legs fastened with screws). . 


them not 
to leak, and 
to stand any 
climate. Ab- 
solutely guar. 
anteed to give 
entire satisfac 
tion, 

You want the 
exclusive 
agency. 
Manufactured 




















































3.—The wheel turns ~=ht or left, pin wheel or dasher reverses auto- TH icaars 
matically, turning the clothes back and forth through the hot ais. 2% 
soap-suds, and cleaning them without ee O em to pieces. . i) 
4.—This washer is made by experienced mechanics, and wil! out- Improved, Quick and Eas N 
last any other washer on the market. Rising Steam and Han | | 
5.—The tub has a wringer box fastened with steel brackets. Power. ott 
6.—The lid on tub closes tight, no escape of steam. Kimball Bros. Co. | @ \ 
MANUFACTURED BY 1061 9th Street \ if 
Council Bluffs, lowa “y—t "SS 
H. F. BRAMMER MFG. CO., tows” Omens Branch. 
e ae s A | lowa. Mo WIN! S oeth TIth St 
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¢ JOHN PORTER, ALTOONA, PA., Writes: || “I can’t run my shop without THE AMERICAN ARTISAN. ¢ 
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If there is no 
Agency for the 
Genuine Round 
Oak heating stove 
in your town, now 
is a good time to 
looK it up. 

It is the most 
successful heating 
stove ever made. 
We have over 4000 
customers who 
are selling it with 
profit and 
satisfaction. 


We hope 
to hear 
from you 


if your town is 
open. 


ESTATE OF 


P. D. BecKhwith 


DOWAGIAC 
MICHIGAN 


Makers of Good 
Goods Only 















































































ESTABLISHED 1880. 


2 Lu = “aii Ay) P emate 


Representative of the Stove, Gin, P\ardware, P\cat- 
ing and Bentilating |nterests. 


PUBLISHED EVERY SATURDAY, 


Terms of Subscription in the United States, their Possessions, and Canada, 
ey a advance): One Year, Postage Paid, $2.00. 
in Foreign Countries, Except Canada, One Year, Postage Paid, $4.00. 
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DANIEL STERN, Publisher and Proprietor, 


69 DEARBURN STREET, CHICAGO, ILL. 


Entered at the Chicago Post Office as Second Class Matter. 


This Paper is a Member of the Chicago Trade Press 
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CHICAGO, MARCH 8, 1902. 

THe latest report of the New York Bureau of 
Labor statistics presents some encouraging figures. Ac- 
cording to them the average quarterly earnings of 
American workmen, which were fixed at $174 in 1897, 
increased last year to $194. The average earnings in 
1898 were 4 per cent greater than in 1897. They 
gained 12 per cent in 1899, which was the banner year ; 
lost 4 per cent in 1900, and gained 5 per cent in 1901; 
so that last year they were 17 per cent higher than in 
1897. The average daily earnings in that state in 
1897 were $2.61, and in 1901, $2.77, making the week- 
ly wage very nearly $1 more in the last year than it 
was in the first named. 








New industries are continually springing up which 
do not attract the men who control the great industries. 
The profit to be made in them is so small, comparatively 
speaking, that the persons who control “gigantic masses 
of corporate wealth” do not care to bother with them. 
So these new industries are left to the men with small 
capital and they develop them. There were in Connecti- 
cut in 1890 five establishments for the manufacture of 
electrical apparatus and supplies. In 1900 there were 
seventeen of these establishments. This new industry 
grew rapidly, and yet no combine endeavored to monopo- 
lize it, for it was not of sufficient importance. The 
man who wishes to be his own master need not despair, 
even though he have but little capital. He can have 
his wish if he will keep out of the comparatively small 
number of industries which demand great capital as a 
condition of cheap production and confine himself to 
some one of the myriads of minor industries which do 
not excite the cupidity of the great manufacturer or 
attract the attention of the promoter. 








THE receipts of wheat at eight interior markets for 
the current crop year, according to the Board of Trade 
reports to the Bureau of Statistics, amounted to 174,- 
488,763 bushels, against 153,440,87f \ushels for the 
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a gain of 12.1 


this 


corresponding period of last season, or 
per first five 
weekly production of flour at Minneapolis averaged 


cent. For the weeks of year the 
272,050 barrels, compared with 241,144 barrels for the 
corresponding period of 1901 and 287,036 barrels for 
1900. The average weekly shipments of flour from 
Minneapolis were the highest in three years, while those 
for export were about one-third less than in 1901 and 
not far from one-third of the quantity sent abroad in 
1900. It thus appears that the domestic market must 
be absorbing increased quantities of flour while the 
export trade, as represented in the Minneapolis move- 
ment, is rapidly diminishing. Live stock receipts at 
five western markets during January continued to main- 
At Chicago, 1,591 
The 


average weight of hogs received at Chicago fell off 


tain a lead over preceding years. 
more cars of stock were received than in 1901. 


11.6 per cent, compared with the average weight in 
The stocks of meat at Chicago on 
January 31, 1902, were 148 million pounds, compared 
The 


total stock of cut meats at five leading markets was 12 


January, 1901. 
with 134 million pounds in the preceding January. 
per cent higher than a year ago. Coastwise commerce 
on the Great Lakes during the winter is confined mainly 
to trans-lake traffic on Lake Michigan and a small local 
movement of freight on the upper lake coasts. The ton- 
nage of freight reported during January reached the 
aggregate of 200,283 net tons, compared with 200,450 


net tons a vear ago. 


THE export figures for the month of 
January and the seven months ending 
with January, 1902, just completed by 
the Treasury Bureau of Statistics, show 


Export of 
American 
Manufac- 


tures. , 
an improvement in the outward move- 


In the month of January, 1902, 
the exports of manufactures amounted to $34,412,992, 
against $32,654,035 in January, 1901, and are the 
largest shown in any January except 1900, when the 
total was $35,586,940. Compared with January, 1901, 
it will be seen that the figures show a gain of nearly 
$2,000,000 in the exports of manufactures. For the 
seven months ending with January the exports of manu- 
factures are about thirteen millions less than those for 
the corresponding period of the fiscal year 1901. In- 
deed, manufactures for the month of January show 
greater evidence of activity in the export trade than 
any other class of our exports, being the only great 


ment of manufactures. 


class of exports which show an increase in January, 
1902, over January, 1901. Agricultural exports in Janu- 
ary, 1902, fall 8 millions below those of January last 
vear, while products of the mines, forests, and fisheries 
are in January, 1902, slightly below those of January, 
1901; while manufactures, as above indicated, are near- 
ly two millions greater than those of January, 1901. In 
the three great articles in which manufactures have 
shown a decline during the past year—illuminating 
oil, copper manufactures, and manufactures of iron 
and steel—there is a decided improvement, especially 
in illuminating oil and copper. The January exports 
of illuminating oil are $4,579,970, against $3,986,019 
in January, 1901; und for the 7 months ending with 
January are $33,774,156, against $31,166,759 in the 
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? months ending with January, 1901, and $33,239,556 
in ihe corresponding months ending with January, 1900, 
thus exceeding the highest preceding record in the 
value of exports of mineral oil during the period under 
consideration. In copper manufactures the exports of 
January are valued at $3,965,622, against $3,790,364 
in January of last year. The quantity exported has 
been very largely increased, the total number of pounds 
of copper ingots alone (which form the bulk of copper 
manufactures) being in January, 1902, 32,085,041 
pounds, against 22,270,030 pounds in January, 1901, 
and 28,389,422 in January, 1900. For the seven 
months, however, the exports of copper manufactures 
are still about nine million dollars below those of the 
corresponding 7% months of the preceding fiscal year. 
It will be observed that the quantity of copper exported 
has greatly increased, though the value shows but a 
comparatively slight increase. The only item of im- 
portance in the list of manufactures exported which 
still shows a reduction is that of iron and steel, which 
falls in January about a million and a half dollars 
below the figures of January, 1901, being in January, 
1902, $8,088,958, against $9,610,552 in January, 1901, 
and $10,218,628 in January, 1900. For the 7 months 
the total exports of iron and steel manufactures were 
valued at $57,290,128, against $73,616,467 for the 7 
months ending with January, 1901, and $66,504,611 
for the corresponding 7 months of the fisca! year 1900. 

The continued activity of the American manufac- 
turer, which is shown in the steady outward movement 
of all manufactures except in the one class above noted, 
is further illustrated by a remarkable increase in the 
importations of manufacturers’ materials. The Bureau 
of Statistics classifies the importations into five great 
groups: foodstuffs, raw materials for use in manufac- 
turing, material partially or wholly manufactured for 
use in manufacturing, finished manufactures, and lux- 
uries. In these five great divisions the chief increase 
is in manufacturers’ materials. They show in the single 
month of January an increase of seven and a half mil- 
lion dollars, and in the seven months ending with Jan- 
uary an increase of 50 million dollars, compared with 
the corresponding periods of the preceding fiscal year. 
The total increase in importations during the seven 
months ending with January is 67 million dollars, of 
which 50 million dollars is in manufacturers’ materials. 








RANDOI1 SKETCHES. 





BY SIDNEY ARNOLD. 





Ir 1s not so hard to sell high class goods as some 
people think. This is a way a leading Iowa dealer sells 
steel ranges. He has two on his floor, one of which 
cost him $17, with selling price marked on it of $30, and 
the other cost him $33 and is sold for $45. 

A man comes in to see a steel range and he gives 
him a little general talk and shows the man the $30 
range. If the man says “T’ll give you $25 for it” the 
dealer says, “If you will give me $15 and will take it 
away you can have it, but you must never mention the 
range to me again. I will have the $15, you will have 
the range, that will end the matter. Now, this $45 
range is one I guarantee. If anything is wrong, which 





there won’t be, I stand back of it to make it good. If 
it won’t cook satisfactorily I will take it back.” This 
dealer has sold over 100 of his $45 steel ranges and the 
cheap affair is still on his floor as a decoy. 


* * * 


Tue American Science and Historic Preservation 
Society have introduced a bill into the New York legis- 
lature which proposes to tax posters. The tax proposed 
is one cent for every two square feet of surface of every 
publicly displayed poster, excepting legal notices and 
signs indicating the business conducted on the land 
where they stand. Advertisement signs of one kind or 
another disfigure city and country alike, and they are 
offensive to the eye and to the sense of the natural and 
beautiful. If they could be made less offensive it would. 
be well, and that is the purpose of the bill in question. 

>. = 2 


STeELLWAGEN & Kynoch, St. Ignace, Mich., one of 
the leading hardware firms in their section of that state, 
and steadfast fighters for the cause of the retail dealer, 
send us a sample of their business card, which contains 
a convincing appeal for the patronage of home dealers, 
and is as true as gospel: 

“Who sympathized with you when your little girl was 
sick? Was it your home merchant or was it Sears & Roe- 
buck? Who carried you last winter when you were out of 
a job and had no money? Was it Montgomery, Ward & Co. 
or was it your home merchant? When you want to raise 
money for the church or some other needy person in town, 
do you write to the Fair store in Chicago or do you go to 
our home merchants? How much do Siegel, Cooper & Co. 
give towards keeping up the sidewalks of the town or paying 
the minister’s salary? When you were sick how many nights 
did E. M. Roberts & Co. sit up with you? When your loved 
one was buried was it your home paper which shed the tear 
of sympathy and offered the cheering word, or was it some 
Chicago or New York paper?” 

In spite of the vigor and justice of the plea given 
herewith, I cannot but think that it is a poor policy to 
issue a card which so liberally advertises the enemy. 
If the names of the different catalogue houses and 
department stores were omitted, I think it would be 


greatly stronger. 
a 


A WRITER in an advertising paper, in the course 
of an article on. “Schemes and Programs,” makes this 
telling point on the differentiation of advertising and 
charity : 

“I believe in charity. Once I presented to the presi- 
dent of a bank a proposition to advertise in a concert 
program. I could not pass upon it, but the solicitor had 
made such a strong appeal that I ventured to bring it 
to the attention of the bank’s president. He heard me 
to the end, and then sat down on me. He said, ‘Brown, 
it is not creditable to you to bring this matter up. 
You are presuming that I am not doing my full share 
of charity. It would be well for you to understand that 
we hired you to make investments of our money in ad- 
vertising and not charity.’ Possibly he was a little 
severe, but he told the truth and I learned a lesson. 

“Take the money out of the cash drawer and donate 
to charity for the sake of charity, and charge it to char- 
ity. Keep your name out of such ‘grafts’ and make the 
business stand or fall on its merits as a business. These 
solicitors don’t always realize that they are running a 
confidence game, but they are.” 













News Sifting-. 


THE AMERICAN ARTISAN AND HARDWARE RECORD. 








Landers, Frary & Clark, New Britain, Conn., are 
erecting a two-story addition to their factory. 


Wilson & Goodspeed are succeeded in the stove and 
tin business at Malone, N. Y., by R. C. Wilson & Co. 


A. W. Litchfield, an Alliance, Neb., hardware 
dealer, was a recent caller at Tur AMERICAN ARTISAN 
office. 


The Favorite Stove & Range Co., Piqua, Ohio, will 
shortly increase their capital stock from $250,000 to 
$300,000. 

E. B. Colby & Co., manufacturers of the Cable fur- 
naces, stoves and ranges, have removed from 284 Pearl 
street, New York, to Hoboken avenue, Jersey City, N. J. 

The Abram Cox Stove Co. are making material 
additions to their Lansdale, Pa., plant, which will give 
employment to some one hundred additional workmen. 
These additions include a thirty-two ton cupola. 


The trade will be pained to learn of the sudden 
death of Chas. Nowak, Chicage salesman for the Crib- 
ben & Sexton Co., Chicago, which took place at 10 p. m. 
Thursday from heart failure, an ailment from which 
Mr. Nowak had ben a sufferer for the past 15 years. For 
22 years past he had been in the employ of this firm 
and was widely known, particularly in the local trade. 
He leaves a wife and a large family. 


A conference was held in Cleveland March 6 be- 
tween the officers of the National Foundrymen’s As- 
sociation and representatives of the Iron Molders’ Union 
of America, relative to the demands of the union mold- 
ers of that city for a minimum wage scale of $3 per 
day. The molders and their employers having failed 
to reach an agreement, the matter was referred to the 
national officers of the two organizations. 


The Columbus Stove Works, Columbus, Ohio, are 
manufacturers of the Columbus steel plate range, which 
is made of heavy hammered, planished steel, in 42 
styles and sizes. The reservoir has a cast-iron casing, 
which is handsomely carved. The flush reservoirs are 
made of enameled iron and have a large capacity. The 
oven door is asbestos lined, and is balanced with a 
weight. This range is made to burn hard coal, soft coal, 
coke, wood and natural gas. 


The Pittsburg Stove & Range Co., Pittsburg, Pa., 
are continuing in the aggressive policy which has been 
characteristic of them since their organization from a 
number of leading stove firms several years ago. They 
have decided to abandon the nine plants, which they 
have heretofore operated, and to concentrate their work 
in one large plant at Beaver Falls, Pa., where they have 
purchased 23 acres of ground and will shortly com- 
mence building operatigns. 


The Joliet Stove Works, Joliet, Ill., send us a 
little circular describing Moore’s Merit steel range. 
This is made of heavy steel, lined with asbestos. The 
fire box is adjustable, and the grate is flat and is made 
to shake or dump. The oven door is spring-balance, 
and is made to drop. The closets and shelves are nicely 


nickeled. The firebox can be quickly adjusted for either 
coal or wood. The ash-pan and ash chutes conduct all 
ashes into the pan. The ornamentation of the castings 
is elaborate. ‘This firm would be pleased to send the 
trade one of these circulars on application. When writ- 
ing for same kindly add: “Saw it in THz AMERICAN 
ARTISAN.” 


oh. RUNES 
DEATH OF GEO. HOLLAND. 


The trade will learn with deep regret of the death 
of Geo. Holland, vice president and general manager 
of the Bridge & Beach Mfg. Co., St. Louis, which took 
place at 2 p. m., March 6, after six months of poignant 
suffering. Mr. Holland was born in Dublin, Ireland, 





May 2, 1847, and came to St. Louis in 1855. In 1868 
he entered the employ of the company as a bill clerk 
at $2,500 and 4 years later, on the retirement of John 
H. Beach, he was given an interest in the business. 
which was increased two years later on the death of H. 
KE. Bridge. He was married in 1879 to Miss Nora Wil- 
coxson, of Carrollton, Mo., who, with two daughters, 
survive him. 

Mr. Holland was an energetic, systematic and ex- 
ceedingly conservative man. He always had a pride in 
his word, which was good as his bond. He was retiring 
in manner, never courted publicity and had made prepa- 
rations to retire from active business life in 1902 and 
spend 5 years or more with his wife and daughters in 
travel. He was positive in his views, but always ready 
to look on both sides. He was always accessible to the 
humblest employe and held the respect and good will 
of them all. The sympathy of the trade will go out to 
his family and business associates in this, their sad 
hour of bereavement. 
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The Hardware Record. 








Queen Hardware Stutieifecturens 
Association. 
Pres., Fayette R. Plumb, Phila- 
delphia. 
V.-Presidents, Samuel Nicholson, 
Providence; C. S. Van Wagoner, 


Cleveland. F. S. Kretsinger, Fort 
Madison, Ia. 
a -Treas., F. D. Mitchell, Pitts- 
ur 
Ex. Com., —_y - Gartend, Chair- 
man, ppittsburg. H enry B. Lupton, 
Pittsbur, ine | Indiana- 
S. McKinney. Allegheny, 


olis; 

Pa. ‘Samuei Disston, Philadelphia; 
E. Adams, Cleveland; James P. 

Kelly, Alexandria, Ind.; J. C. Birge, 

St. Louis. 


Arkansas Retail Hardware Dealers’ 
ssociation. 

Pres., John M. Pitman, Prescott. 

[st V.-P., Maxey, Ozark. 

2d V.-P., T. B. Stewart, Newport. 

Secy-Treas., J. A. Plummer, Mari- 
anna. 

Ex. Com., H. Williams, Hot 
Springs; J. H. Boicourt, Little Rock; 
J. W. Lee, Fordyce. 

Chicago Retail Hardware Dealers’ 
Association. 

Pres., D. McLaughlin. 

V.-P., H. E. Gnadt 

Sec., G. R. Lott. 

Collector, ohn Hora. 

Treas., J. L. Smith. 

Hardware Merchants’ and Manu- 
facturers’ Association of Phila- 
delphia. 


Pres., William C. Peters. 

V.-P., Thomas Devlin. 

Sec.-Treas.. a’ pues Fernley. 

cprectess, ouneiee 
Caffrey, E S. Jackson, ol Foto, 
S. Disston, E.’ Fisher, J. H. Ritter, 
T. Devlin, T. J. Fernley. 


Ulinois Retail Hardware Dealers’ 
Associa’ 


Pres., H. G. Cormick, Centralia. 
V.-P.. D. Holder, Bloomington. 
Sec., L. H. Clark, Rockford, 
Treas., F. F. Porter Chicago. 

Ex. Com., H. G. Cormick, Cen- 
tralia; D. Holder, Plogminstna: L. 
H. Clark, Rockford; F. Porter, 
Chicago; x. fT. Miller, AE ton; 
W. T. Gormley, Chicago; H. N. Mur- 
phy, Galesburg; C. Mauer, East St. 
Louis; Scheurer, Vandalia; 
F. W. Siecke, Freeport. 


indiana Retail Hardware Dealers’ 
Association. 


eres. W. FP. Lewis, New Albany. 
2508, Fulton, Portland. 
Sec "i Trose, M.L.Corey, Argos. 
Members Ex. Com.. 1. A. Sib ey, 
South Bend; E.M. Bush, Evansville: 
, H. Weed, Vincennes. 


Indian Lenny oad Sam | Hard- 


ware A 
Pres., Geo. W. Mowbray, Tulsa. 
[st V.-P., J. G. Smith, Canadian. 


2dV.-P. .Fred Parkinson. Wagoner. 
Treas., Sam R. Frazee, Vinita. 


lowa ae Hardware Dealers’ 


tion. 
Pres., W. A. McIntire, Ottumwa. 
V.-P., J. Seither, Keokuk. 
Sec., W. H. Keating, Ottumwa. 
Treas.. Geo. Lister, Manchester. 
Ex. Co m., J. Seither, Keokuk ; 
Clarence Phillips, West Liberty : 
L. Lindenberg, Dubuque ; J. 
Lomas, Cresco; C. F. Schmidt, Mar- 
shalltown: Homer Duncan, Albia; 
. Kurts, Des Moines: C. R: 
Keating, Mt. Avi Chas. ‘Swaine, 
Council Bluffs: Vincent, Ft. 
odge; W.H. Milla, Cherokee. 


Kansas Hardware Dealers’ Ass'n. 
+ re8-0 Oscar Pgent. Topeka. 


-Pres., E. J. awe Logan. 
Sec! y- -Treas., J.A . Cole, Topeka. 
x. Com,. F. W. Bartlett, ansas 


cin T. H. Kiniry, Beloit: J. M. Wal- 
ters, Robinson: } H. Hamilton, Ar- 
kansas City; T. J. O’Neil, Osage City. 


Kentucky Retail Hardware and 
ition. 


T. Oldham, Mt. Sterling. 

Ist V.- a. J. L. Malin, Vine 
Grove. 

2nd V.-Pres., W. S. Schacklett, 
Fulton. 

ym Paul Weanes, I Louisville. 

Asst. Sec., Joseph C. Kirchdorfer, 
Louisville. 
Treas., Henry Heick, Louisville. 
Michigan Hardware Association. 
Pres., H.C, Minnie, Eaton Kapids. 
V.-P., Geo. W. Bruske, Saginaw. 
Sec’ y-Treas., H. C.Weber, Detroit. 
_— Sec.. C. A. Day, Detroit. 
x. Com., Samuel Winchester, 

Jochgen: Fred S. Cook, Fowlerville; 
> = Pipp. Otsego; A. —_ 
Delray; A. J. Scott, Marion Cit 
ames Potter, Alpena; Jno. 
chia. shpeming: Robt.G.Chandler. 
Cold water; John Popp, Saginaw, F. 


Carlton, Calumet. 








Minnesota Retail Hardware Ass'n. 
ures. W. H. Tomlinson, LeSueur. 
, H.S. Cleveland, Minneapolis. 

. .W. E. Barto, Long Prairie. 
Sec., T. McCracken, Minneapolis. 
W. H. Tomlinson, LeSueur; H. S. 
Cleveland. Minneapolis; F. EF. Hunt, 
Red Lake Falls; Benj. F Kernkamp, 
St. Paul: A. C. Hatch, Battle Lake; 
os. Mason, St. Peter; C F. Ladner, 


t. Cloud; J. Schmidt, Wabasha; E. 
H. Loyhea Faribault; A. T. Steb- 
bins, Rochester; Be McGuire, St Paul. 


Missouri Retail Stove and Hard- 
ware Dealers’ Association. 
Pres.. Tayler Frier, Louisiana. 
P., Ed L. Wachter, St. Louis. 
Sec.-Treas., F. N. Neudorff, St. 
Joseph. 
Ex. Com., J. W. Poland, Carrol- 
ton; F. A. Kannsteiner, St. Louis; 
Frank Mayer, Macon. 


National Hardware . ~ 
Pres., Ly A. Kirk, St. P 
Ist V.-P., John C.Koch, fdilwaukee. 
2nd vie Brace Hayden, San 
Francisco. 
Sec. - Treas., 
Pesateiohie. 
Ex.Com., K. Belknap, Louis- 
vile: Sot A A. Bigelow, Boston; P. 
Strauss, Bostes’ ¢ . Moore, 
Birminghain: R . M. Dudley, Nash- 
ville; Ss echt mg 
Advisory Board, Supplee, 
Philadelphia; H. in AS. leve- 
land; John Bindley, Pitts urg; R. 
W. Shapleigh, St. Louis. 
National Retail Hardware 
Dealers’ Association. 
re »W P.Lewis, NewAlbany,Ind 
as oe Hubbard. Flint, Mich. 
) Song » Goons Argos, ind. 
e 


T. James Fernley 


Treas., H . lgeson, Milton, 
Ex. Com. T. Miller, fogming- 
ton, 7 Fred Neudorff, St Josep ° 


ah 1A. Sibley, South Bend, Ind.; 
‘Cole, Council Blufts, la.; H 
& Soa Centralia, Ill. 
North Dakota Retail Hardware 
a Association. 


Pres., H. N. Joy, Hamilton. 
V.-P., H. F. Emery, Fargo. 
Sec., C. N. Barnes, Grand Forks. 


Treas., W. H. Pinkerton, Lakota. 
weal Com., H. Harrington, Fargo. 
} aL Jamieson, Wahpeton; Anton 
er Coo eratown: rank Lish, 
amen Strehlow, Cassel- 
on & * g AF, Grafton. 


Ohio Hardware Association. 
vom. W.P. Bogardus, Mt. Vernon. 
V.-Pres., L. F. Stahler, Waverly. 

Corres. Sec., D. R. Burr, Piqua. 

Fin. Sec., Will C. Jones, Columbus 

Treas., H. A aller, Ravena. 

Ex. Com., tT B. Caveee, Hamilton; 
Cc. D. Cussins, Colgenbes: Cc. W. 
Jewell, Usce, a Tallmage, Mt. 
Gilead; H. F. Rohe, Cleveland; J. 
Rohrbacher, Ares: A. H. Strome, 
Wausau; Geo. B. Meyer, Cincinnati. 


Papecstyante Retail Hdw.Ass’n. 
Pres., ) ang . Moore, Brownsville 
oo 4 ‘Rudolph. Pittsburg. 
Sec’ ¥ I gi Charleroi. 
_.— Braddock. 
asselbury, Pitts- 
burg: E. E. “Lyon, Greensburg; C. N. 
Savage, California; B. A. Maggine, 
Braddock; C. O. Shroyer, Dawson. 


Philadelphia Hardware Ass'n. 
Pres., Julius M. Aff. 

V.-P.. C. F. Geissler. 

Sec., T. B. Hendricksen. 

Treas., Edward H. Shannon. 
Trustees, Frank Schmidt, Aaron 
. Sanson, Ir., Lewis C. Glading. 


St. Louis Stove Dealers’ Ass'n. 
Pres., F. A. Kansteiner. 

Ist V r Se Aug. Steinmeyer. 

2d V.-P., Aug. Gruendler. 

Sec., A. F. i ** 
Treas., L. J. Boehi. 


Southern Hardware Jobbers’ Ass'n. 
crete: D. Moore, Birmingham, 
ist V-P., F. A. Heitman, Houston, 
2d V.-P., Bruce Keener, Knoxville, 
a C.B. Carter, Knoxville, Tenn. 

Com., W. . Crumiey, At- 
on, Ga.; O.B. Barker, Lynchburg, 

Va.; Chas. H. Ireland, Greensboro, 

N. C.; B, F. Eshleman, New Orleans. 


Texas Heedwere Jobbers’ Ass’n. 
Pres., F. A 4g Houston. 
Ist V.-P. iS Bering. Houston. 
2d V.-P., Ed. Strauss, Waco 
Sec. Treas. ,Kobert Eikel, Houston 
Ex , Jas. Moroney, Dallas; R 
F, Bell, Weatherford: W. L. Sanford, 
Sherman; A. E. Goeth, Austin. 
Wisconsin Hdw Dealers’ Ass’n. 
Pres., O. Schlafer, Appleton. 
V.-Pres., L. Findiesen, Green Bay. 
Sec’y-Treas , C. A. Peck, Berlin. 
Ex. Com., J. "Kornelly, Milwaukee; 
E. H. Ramm, New London; A. Noll, 


os 


Chilton; H. L. McNamara, Janesville. 








The N 
Wiley Gripp has bought the hardware store of B. J. 
Wilson in Thayer, Ia. 


Frandt & Co., of Aurora, Neb., 
the hardware store of F. D. Copsey. 


Yut and Bolt Association will maintain prices. 


have purchased 


Sol Cundy, Pocahontas, Iowa, sold his hardware 


store to H. P. Willcut, of Ida Grove. 


Mathew Koob, Remsen, Iowa, is succeeded in the 
hardware business by Koob & Rubie. 


The Humphrey Hardware Co. are a new Lincoln, 
Neb., concern, capitalized at $30,000. 

W. L. Spear & Co. are a new Geneva, Neb., hard- 
ware concern, capitalized at $10,000. 

L. C. Posz has retired from the firm of Posz & Co., 
Utica, Minn., Edward Posz continuing. 

Teldman & Siebring have succeeded Mahoney Bros. 
in the hardware business at Holland, Minn. 


A. 8S. Bloedel has bought an interest in the hard- 
ware and furniture store of W. M. Orr, Tabor, Ia. 


The Stanley Rule & Level Co., New Britain, Conn., 
are making an important addition to their factory. 


Jos. Wictor, a Remsen, Iowa, hardware dealer, is 
erecting a storehouse in the rear of his hardware store. 


H. J. Robinson & Co., Weeping Water, Neb., have 
sold their stock of hardware and furniture to Troy 
Davis. 


The J. H. Ashtown Hardware Co. are a new Win- 
nipeg, Manitoba, jobbing concern, capitalized at $1,- 
000,000. 

Wm. Long, Marquette, Neb., has taken possession 
of the hardware business purchased from Isaman & 
Neptune. . 


Frank Swarengen, Stockham, Neb., expects to go 
into partnership with his brother Noah in the hardware 
business. 


The new hardware store of Arends & Krammer, 
Aplington, Iowa, was wrecked recently by an acetylene 
gas explosion. 

Cover & Justice of Leipsic, Ohio, have sold out 
their interest in the hardware to Neinberg & Fisher of 
Glendorf, Ohio. 

W. B. Gardner, a hardware merchant of Scribner, 
Neb., committed suicide by shooting himself with a 
revolver recently. 

N. L. Maloney, Essex, Iowa, has disposed of his 
remaining interest in the Maloney-Bezner Hardware Co. 
to Grant Predeaux. 


Wilson & Girod, formerly with Kanks Hardware 
Co., expect to open a new hardware store at Van Wert, 
Ohio, about March 1. 


The burglar who burglarized the hardware store of 
Finly & McCormick at Stanton, Ia., last November was 
captured at Cresco recently. 

At a recent meeting of the stockholders of The 


Witte Hardware Co., St. Louis, the capital stock was 
increased from $150,000 to $300,000. 








ed 


ire 


he 


A. B. Yantis, a promient hardware merchant of 
Niobrara, Neb., was severely burned recently by the 
explosion of a gasolene soldering furnace. 


Jas. F. Patton, H. Stockton, Starr and Martin 8. 
Mulhall are the incorporators of the Twentieth Century 
Brush Co., Baltimore, capitalized at $100,000. 

Neuman & Fechner, of Stanton, Neb., are con- 
templating the erection of an addition to their hard- 
ware building, as soon as the weather will permit. 


The Youngstown Mfg. Co., Youngstown, Ohio, cap- 
italized at $300,000, for the manufacture of nuts, rivets 
and bolts, started their wheels on February 27th. 


O. A. Burton, E. H. White and J. H. Burton are 
among the incorporators of the Osceola Hardware Co., 
Osceola, Ark:, capitalized at seven thousand dollars. 

T. J. Martin, George E. Colden and E. J. Mum- 
ford are in incorporators of the Western Windmill & 
Hardware Co., Midland, Texas, capitalized at $60,000. 

The Kelly-How Hardware Co., Duluth, Minn., 
have secured 100 feet of land on South 5th avenue, of 
that city, and will erect a six or seven story brick 
building. . 

Mr. Schrandt, of Aurora, Neb., has bought F. D. 
Copsey’s hardware store on the north side, and will 
take possession of the place as soon as the invoice is 
completed. 


We are indebted to J. D. Warren of the J. D. War- 
ren Mfg. Co., Chicago, for a handsome photograph of 
Prince Henry of Prussia, having the Masonic Temple 
as a background. 


Llewellyn Carleton is president and E. 0. Hiler is 
treasurer of the Warnock Mfg. Co., of Portland, Maine, 
capitalized at $25,000 for dealing in hardware and 
plumbing supplies. 

Standart Bros., Detroit wholesale hardware dealers, 
have merged their business into a limited copartnership 
under the style of Standart Bros, Ltd. The authorized 
capital is $250,000. 

Shidler Bros., South Bend, Ind., are increasing 
their stock of heavy hardware, blacksmiths’ and car- 
riage makers’ supplies and would be pleased to receive 
catalogues from manufacturers. 


Wright & Stone, Ashland, Neb., have been busy 
this week invoicing the hardware stock and will soon 
open up with their new and large establishment, con- 
sisting of hardware, harness and furniture. 


H. 8. Earle, B. H. Earle, Chas. K. Tilden and 
Charles W. Tilden are among the incorporators of the 
H, 8. Earle Mfg. Co., Detroit, Mich., capitalized at 
$10,000, for manufacturing and dealing in edge tools. 


It is rumored that Russell & Erwin, New York, and 
P. & F. Corbin, New Britain, Conn., are about to con- 
solidate. The consolidated company will be styled The 
American Hardware Corporation, and will be capital- 
ized at five million dollars. 


The Tower Mfg. Co., Cincinnati, O., manufac- 
turers of all kinds of tacks, staples, rivets, nails, etc., 
advise us in a recent favor that they have been running 
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far into the night for the past 30 days in their packing 
department and see no possibility of escaping the same 
condition through the month of March. 


James Faussett is a new Norwood, O., hardware 
dealer. Mr. Fausett is an old traveling man and real- 
izes now that the hardware dealer’s life is not one long 
pictorial dream. In fact, in the two weeks he has been 
filling orders for an occasional pound of nails, half 
dozen screws, etc., he has lost 35 pounds in weight, as 


at present he can tip the scales at only 284 pounds. 


At a recent meeting of the Geneva Cutlery Co., 
Geneva, N. Y., the following directors were elected: 
O. J. C. Rose, D. H. Henry, W. J. Dove, J. I. Maxwell, 
Chas. D. Vale, H. E. Merrill, Patrick O’Malley, Albert 
Fermand, and D. H. Patty. The directors organized 
and elected D. H. Henry, president; O. J. C. Rose, 
vice president, and Albert Fermand, secretary and 
treasurer. 

The following officers were elected at a recent meet- 
ing of the Louisville Retail Hardware & Stove Dealers’ 
Association: George Dehler, president; Jos. Knapp, 
vice president; Chas. Schott, second vice president; 
Samuel B. Korb, secretary; Jos. C. Kirendorfer, treas- 
urer, and Wm. Stockhoff, J. H. Murphy, Wm. Dehler, 
Wm. Schaber and John Fisher, members of the exec- 
utive committee. 


The S. M. Lawrence Co., Phelps, N. Y., manufac- 
turers of the New Star cream separator and a general 
line of tinware and specialties, have been succeeded by 
the Lawrence-Bostwick Mfg. Co. Ltd. The officers of 
this new company are: G. H. Parmalee, president; 
R. E. Connolly, vice president; W. A. White, secretary 
and treasurer; S. M. Lawrence, superintendent, and 
J. B, Bostwick, general manager. 


The Grand Crossing Tack Co., Chicago, have made 
plans for an industrial plant, which will cost in the 
vicinity of $500,000. This will be erected on the east 
side of the Calumet river at 119th street, and will con- 
sist of 12 buildings, with floor space of 70,000 square 
feet. There will be an open hearth steel department, 
and a rolling mill for the manufacture of steel billets. 
The main building will be 440 feet long, and will have 
a width of 60 feet. 


The Chicago Form Co., 56 Fifth avenue, Chicago, 
send a circular calling attention to their Goodform 
closet sets. The Goodform trouser hanger has clamps 
wide enough to press the entire bottom hem and exert 
equal pressure throughout. The edges of the clamps 
are turned and rounded so that it is impossible for the 
most delicate fabric to show the least mark. The Good- 
form coat hanger carries the shoulders well up and the 
collar upright, as when worn. The upright hook is 
bent in shape. so that the collar is free and untouched. 


E. H. Huenefeld, Cincinnati, Ohio, is having 
marked success in his sales of the Royal washing ma- 
chine, which is made of a select quality of cypress wood, 
and can be operated either by hand or power. When 
the machine is in use the cylinders vibrate in opposite 
directions, thus cleansing the clothes very thoroughly. 
It does the work quickly and thoroughly and cannot 
tear the clothes. The lower cylinder is provided with 
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this firm’s patent lock, which holds it firmly in place 
when the machine is in use, but which can be very easily 
removed. 


Hughes & Curtiss, Naperville, Ill., hardware deal- 
ers, do some effective advertising, as the following cir- 
cular shows: “We take great pleasure in extending to 
yourself, family and friends an invitation to attend the 
spring opening display of Hughes & Curtiss, Naperville, 
1ll., at our store, 107 Washington street, March the 
6th, 7th and 8th, 1902. A program of delightful va- 
riety has been arranged, including many practical feat- 
ures, both day and evening. Refreshments will be 
served free. Make our store your home on these dates 
at our expense.” 

The Wabash Screen Door Co., 1120 Marquette 
building, Chicago, send us a little booklet stating that 
by March 1 they will be in a position to manufacture 
and furnish promptly a full line of stove boards, ori- 
ental enameled, crystallized and aluminum finish in 
both wood and paper lined in complete assortment. 
They send us a little stove board catalogue showing 
some handsome designs in wood lined, crystallized paper 
lined, crystallized wood lined, aluminum finish, wood 
lined oriental enameled, and paper lined oriental enam- 
eled stove boards. The trade should write them for 
circulars. When writing kindly add: “Saw it in THE 
AMERICAN ARTISAN.” 

The Denning Fence Works, Cedar Rapids, Lowa, 
are manufacturers of a complete line of woven wire 
and combination picket and wire fence, portable corn 
cribs, lawn fence, gates, etc. They have their main 
factory at Cedar Rapids, and a branch at Sioux City, 
Iowa, which enables them to cover a wide territory. 
Their lawn fence make a very neat and handsome 
fence either on wood posts, or on iron posts and top 
rail. The pickets and cables are made of two No. 12 
wires, twisted and woven firmly together. This fence is 
strong and durable and will last a great many years. 
This firm’s Peerless woven wire field and hog fence is, 
it is claimed, horse high, bull strong and pig tight. It 
is made with top and bottom cable of No. 13 galvanized 
wire, and all intermediate cables are made from No. 14 
galvanized wire. This fence has considerable flexibility, 
and will stretch over hills and through low places with- 
out buckling. In this fence the stays are connected with 
the cables as follows: The ends of the stays pass be- 
tween the cable wires, and then wrap tightly around 
them, which prevents the stays from slipping on the 
cable or becoming disconnected in any way. The ends 
of the stays protrude a little at each cable, and a little 
more on the lower cables, to act as bars. The bottom 
stays protrude downward, and act as a bar to prevent 
hogs from rooting under. Their Peerless poultry and 
garden fence No. 1 is made with a heavy No. 9 top wire 
on 49 inch and higher, and No. 10 on all lower. The 
bottom wire is No. 10 on all heights. The intermediate 
wires are No. 14 and the stays are No. 16 wire. Their 
60 inch fence will stand a pulling strain of eleven thou- 
sand pounds. The running wires have a crimp at each 
stay to allow for contraction. This firm will be pleased 
to send the trade some of their circulars upon applica- 
tion. When writing for same kindly add: “Saw it in 
Tur AMERICAN ARTISAN.” 


MEETING OF OHIO INSURANCE COMMITTEE. 


A meeting of the Insurance Committee of the Ohio 
Hardware Association, composed of the following gen- 
tlemen, met at the Great Southern Hotel at Columbus, 
immediately after the adjournment of the Ohio Hard- 
ware Association: C. V. Cuyton, Ada; O. M. Scott, 
Marysville; W. P. Bogardus, Mt. Vernon; C. C. Faute, 
Middleton; J. P. Duffy, Greenville; Geo. B. Meyer, 
Cincinnati; Henry Rahe, Cleveland; Fred Haberman, 
Marion; W. M. Curmin, Salem, and Geo. M. Gray, 
Coshocton. 

The following officers were elected pro tem.: C. V. 
Guyton, president, and Geo. M. Gray, secretary. The 
Secretary was instructed to send return postal cards to 
each and every retail hardware man in the state of Ohio, 
asking him to kindly state on the return card how much 
insurance he would be willing to take in case the com- 
pany is organized on a proper basis. 

The amount stated on the return card will not in 
any way hold the writer responsible unless the company 
is organized on a solid foundation and on one that will 
be profitable to all. The committee desires this that 
they may be able to determine how much money can 
be raised prior to their efforts to establish an insurance 
company for the retail hardware men of Ohio. 

If any retail hardware man in the state does not 
receive a card it will be because of an oversight, and he 
is asked to kindly notify the secretary, Geo. M. Gray, 
Coshocton, Ohio,.and state how much insurance he 
would be willing to take. We trust that the retail hard- 
ware men will respond promptly to this request, as it 
is very important to the work of the committee. 


CHICAGO HARDWARE BOWLING LEAGUE. 





The scores up to date in the Chicago Hardware 
Bowling League are as follows: 

Won. Lost. Pet. 

Hibbard, Spencer, Bartlett & Co... .47 10 825 


Vaughn & Bushnell Mfg. Co........ 45 15 -750 
Geo. B. Carpenter & Co........... 41 19 .683 
Orr & Lockett Hadware Co........ 26 31 456 
Beully & Co. ...ccscccccvcccccves ? 11 389 
H. Channon Co........ eee wpe 22 38 367 
Crerar, Adams & Co..........+.06- 20 37 351 
©. Sidney Shepard & Co.......... 20 40 333 


WILL MEET MARCH 19 AND 20. 





The third annual meeting of The National Retail 
Hardware Dealers’ Association will convene at 10:30 
a. m., Wednesday, March 19, at the Palmer House, 
Chicago, and will continue in session through the 20th. 
There will be no open sessions. Two delegates from 
each of the following states, together with one of the 
state officers, constitute the members of this convention, 
viz.: North Dakota, Iowa, Missouri, Arkansas, [llinois, 
Wisconsin, Indiana, Kentucky, Michigan, Ohio, Penn- 
sylvania, Kansas, Minnesota. 

Reduced rates can be obtained by most of the dele- 
gates on the certificate plan through the National As- 
sociation of Merchants and Travelers. 
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2 P. M. FEBRUARY 25TH. 


The meeting was called to order by the president, Geo 
P. Dehler, Jr., who then delivered his address. 


PRESIDENT’S ADDRESS. 

FUTURE 

In addressing you the second time as president of the 
Kentucky Retail Hardware and Stove Dealers’ Association, I 
do so with a lighter heart and with less misgivings than when 


IS MORE ENCOURAGING 














Pres. Geo. P. Dehler, Jr, 


I stood before you at Lexington a year ago. Then we had 
only begun our work of organization, and the future did not 
look near so encouraging as it does today. 

Our secretary's report will show that we have 52 mem- 
bers today, representing 15 towns throughout the state. Judg- 
ing from ‘the letters of encouragement received from non- 
members in the last few days, our membership will be in- 
creased to 100 or more within the next 60 days. 

Gentlemen, you owe it to yourselves to induce as many 
of the retail hardware merchants in your own town as you 
possibly can to join us. 

ORGANIZATION IS ORDER OF DAY. 

The stronger we become the more we can accomplish. 

Organization is the order of the day, and looking over 
the hardware field we find two of the three classes strongly 
organized, namely the manufacturer and the jobber. Why not 
the retailer, upon whom falls the hardest task of distributing 
the wares made and sold, who takes the greatest risks and 
gets the poorest pay for his money and labor expended. Yet 
some men can never see any good in anything that does not 
bring them an immediate profit. They want the secretary 
of the association to show them where and how they can get 
$10 for their $4 dues. 

Let us get together as one man and do something, and 
continue doing something until we have accomplished our 
purpose or know the reason why. If one resolution fails to 
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bring about the desired result, resolve again and keep on re- 
solving until we found the 

One drop of water continually dropping on one particular 
spot will finally make a deep impression upon the hardest 
object. Granted, then, that some of our manufacturers agd 
jobbers are very hard objects to “tackle,” yet persistent drops 


hav e correct resolution. 


of complaints, grievances and kicks will finally pierce them. 


We have already made an The eye of the 
manufacturer and the jobber, the catalogue house and the de- 


watching 


impression. 


partment store is constantly directed towards us, 
and awaiting results. 

THE GREATEST EVII 

In my mind the catalogue house and department store is 

the greatest evil we have to combat with, I do not think it 

necessary to go into particulars to describe their methods of 

doing business. Yet it may be of to you 

present here today to know that the catalogue house carries 

a very small stock of goods compared with the amount of 

jobber and the 


interest some of 


business done. And why should he when the 
manufacturer is willing to carry it for him 

Perhaps it is well for you to know that in this very city, 
the metropolis of this state, there exists a catalogue house 
who distribute THEIR prices to YouR very next door neighbor. 
Did you ever stop to think where they bought their goods? 
I'll tell you where they get some of them; from the very job- 
ber of whom you are buying goods today, or may buy goods 
tomorrow. 

PUT THE QUESTION. 

Chink of this seriously. 

It is not my intention to discourage the dealer from buy- 
ing his wares from the of far from it. 
We want to keep the trade within our boundaries as much as 
We still have jobbers who will not sell to catalogue 


houses or department stores under any consideration nor at 


jobbers Louisville, 


pe yssible. 


any price. 

When you enter 
Louisville this week, no matter what you are about to pur- 
chase, ask for the manager of the establishment, and put this 


a wholesale house during your stay in 


question to him point blank: 

“Do you sell to catalogue houses or department stores?” 
Then watch the expression upon his face, get his answer, 
form your own conclusion and act accordingly. 

Ask his salesman who calls upon you the same question. 

If you are mailing an order, no matter to whom or 
for what, put the question, and before six months have 
elapsed you will have stopped much of this business done by 
jobbers and manufacturers who have never stopped to think 
of the injury they are doing you and consequently also to 
themselves. 

I will not be so hard upon the jobber in this address, 
for we all know he has troubles of his own, and I believe that 
the more conservative and less grasping ones are realizing the 
error of their ways, and are willing and aiming to mend 
them. They must learn that the retailer is their only friend, 
and without him they have little chance of existing as such. 

It is not my intention at this time to touch upon every 
subject that may come before this meeting. You know best 
your grievances as they exist, and I will say that this is the 
place and now is the time to make the confession. 

SOCIAL PLEASURES 


Gentlemen, before closing I would thank you for your 


kind attention to this feeble effort of speech-making. 

Our secretary will enlighten you somewhat as to the 
work done in the last twelve months. 

In conclusion I will say that the Louisville Retail Hard- 
ware and Stove Dealers’ Association has invited us to join 
them in a smoker to be given in the basement of this build- 
ing this evening at 8 p. m., and I hope that all of you will 
be in attendance. 

Let our social relations be pleasant 


mes, so that when we 
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return to our homes we will take with us not only profitable 
but also enjoyable recollections of this, our second annual 
meeting. Let us tell our neighbors, who staid at home, what a 
profitable and enjoyable time we had, so that he may be 
tempted to be with us the next time. 

May you one and all leave for your places of business 
feeling that you have been well repaid for the time and 
money spent in attending this meeting. 

And may every member here today begin tomorrow to 
increase our membership, until every hardware and stove 
dealer man in the state of Kentucky be with us. 

This was followed by the report of the secretary, Paul 
Wagner. 


SECRETARY’S REPORT. 
WORK OF SECRETARY. 

In presenting to you this, my second, annual report as 
secretary of this association, I shall, in as few words as 
possible, try to bring before your mind the work that has 
been done by your honored servant within the last twelve 
months. 

On February 12, 1901, when the first annual meeting of 
this asociation was called to order at Lexington, we had 
thirty-three members enrolled. Of this number twenty-five 
were from Louisville alone. Before the meeting adjourned 
we had eleven new members, seven of which were from 
Lexington. Since then we have enrolled eight more names 
to the list, making a total membership today of fifty-two, 
representing fifteen towns. 

It has been the ambition of the secretary to increase the 
membership to one hundred within sixty days of this meeting. 
And I believe with your assistance it can be done. From 
correspondence received from various retail dealers through- 
out the state it would appear that they are finally awakening 
to the realization of co-operative action. 

GRIEVANCES, 

During the year three written grievances were brought 
to my notice by members against certain jobbers. The job- 
bers showed a willingness to adjust the matter satisfactorily, 
and so far as I know, did so. I will explain more fully the 
actions taken on both sides on another occasion, so that all 
the members may form an idea of what is being done by 
our association. 

Some of our members who were requested to help the 
secretary in securing new members did so, and either directly 
or indirectly caused many new members who are here today 
to be present. This is as it should be; may the good work 
go on. 

Besides mailing to every retail hardware and stove dealer 
in the state whose name I could get (some 600 in all) a 
circular letter in November and later the same number in 
February, I mailed to each member of this association in 
December a list of names for a purpose with which you are 
all familiar. 

It also became my duty to answer forty-seven letters 
written by retail merchants and members, eighteen letters from 
secretaries, etc., of other state associations, seventeen letters 
from trade papers and four letters from manufacturers, etc. 
From this the members may see that the secretary’s lot is not 
a happy one. Yet we do feel very good when we see some 
result at least, and a cheering letter from a member often 
enlightens our labor considerably. 

SHOULD READ TRADE PAPERS. 

With an increased membership and consequently a more 
satisfactory treasury, we think that much more can be ac- 
complished in the future. I would particularly call attention 
to the advantages derived from reading one or the other of 
the really good trade papers published. The subscription 
amount is so small that any dealer can afford to subscribe. 
They contain much that is of value to the retail hardware 
dealer, especially the reports of the different hardware asso- 
ciations throughout the United States, and also the labors can 
be lessened by the member being posted by such a medium. 

Before closing I would ask all of you to back up the 
association, not alone with your yearly dues being paid 
promptly, but also with such influence as you may have and 
can exert to extend its membership so that Kentucky may rank 
foremost in members and enthusiasm. 
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After reports of standing committees, the members had 
the pleasure of listening to an address from Mr. W. P. 
Lewis, of New Albany, who is president of the ‘National, as 
well as the Indiana State Association. We are sorry not to 
be able to give his talk in full, as he had not particularly 
prepared himself for the occasion. However, his remarks 
were to the point and well taken. He reviewed the work 
done by other associations, especially that of the Indiana 
Retail Hardware Dealers’ Association. He called attention 
to the influence being exerted by the National Retail Hard- 
ware Dealers’ Association, and how it was being felt by the 
manufacturer and jobber throughout the country. 

He particularly called attention to the “Parcel Postal 
Bill,” now pending before Congress, and urged the adoption 
of a resolution declaring the same to be injurious to the 
retail hardware dealers of the country, and that the associa- 
tion take such action as may assist in prohibiting its passage. 

The remaining time until adjournment was taken up by 
short talks and discussions indulged in by a number of the 
members present. The chairman appointed the following 
committee on resolutions: 


W. P. Oldham, Mt. Sterling. 

J. L. Malin, Vine Grove. 

U. S. Shacklett, Fulton. 

Kee R. McKee, Cadiz. 

Jos. Knapp, Louisville. 

J. C. Frederick, Owensboro. 

Geo. B. Minary, Versaille. 

J. W. Mahan, Lawrenceburg. : 

Among other resolutions the following was the more 
important : 

Resolved, “That it is the sense of the Kentucky Retail 
Hardware and Stove Dealers’ Association, in convention as- 
sembled at Louisville, Ky., this 25th day of February, 1902, 
that the clause in the ‘Rural Postal Delivery Bill’ now pend- 
ing before Congress, and which provides for the delivery of 
merchandise up to the limit of 100 pounds at a very low 
rate of postage, is antagonistic to the interests of all retail 
hardware dealers, and an imposition on the machinery of 
government, and also it is antagonistic to the welfare of 
those corporations engaged in the business of common car- 
riers.” 

Resolved further, “That the action of the association be 
communicated to the Senators and Representatives of this 
state with the request that they take a strong stand against 
this bill, for the aggregate interests of their merchant con- 
stituency.” 

Every member was requested to use his influence with 
the Senator and Representative in his congressional district, 
and also to induce his fellow-merchants in his town or imme- 
diate vicinity to do the same, as to cause him to do all in 
his power towards defeating the measure in question. 

The question box brought out quite a number of ques- 
tions, the most important ones being: 

Should the legitimate dealer handle seconds? 

Should a retailer advertise prices? 

How is the best way to fight the Stee! Range peddler? 

Is it desirable to mark prices plainly? 

Those taking in the debates were: Kee R. McKee, W. 
S. Shacklett, J. H. Mahan, Ed. Steitler, Jr.. P. C. Sower, 
G. C. Frederick, Jos. Kirchdorfer, J. M. Stone, J. L. Malin, 
J. S. Ogden, Sam Korb and Jos. Knapp. 

Probably the most interesting feature of the meeting 
was the address delivered by T. James Fernley, secretary of 
the National Hardware Association. His remarks were list- 
ened to with a keen interest, and considered by all a rare 
treat. 

He was given a rising vote of thanks for the interest 
taken by him, which caused him to make the long journey 
from Philadelphia to be with us only a short hour. 

Mr. W. R. Belknap, president of W. B. Belknap & Co., 
also honored the association with his presence, and offered 
assurance of assistance from the National Hardware Asso- 
ciation in our fight against catalogue houses, department 
stores and retailing jobbers. His words were very 
encouraging and to the point. 
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The nominating committee offered the following names 
of members to act as officers for the coming year: 
W. T. Oldham, Mt. Sterling, president. 
; J. L. Malin, Vine Grove, first vice-president. 
| U. S. Shacklett, Fulton, second vice-president. 
Paul Wagner, Louisville, secretary. 
Jos. C. Kirchdorfer, Louisville, assistant secretary. 
Henry Heick, Louisville, treasurer. 
They were unanimously elected. 
The delegates to attend meeting of National Retail 
Hardware Dealers’ Association at Chicago, March 19-20, are: 
Jno. C. Frederick, Owensboro. 
Paul Wagner, Louisville. 
Alternates to same: 
J. L. Malin, Vine Grove, J. F. 
and Jos. C. Kirchdorfer, Louisville. 
J. L. Malin, of Vine Grove, read a paper on “The Ben 
efits Derived from Being a Member of Your State Associa- 


Van Deven, Lexington, 


tion.” Saul Korb a paper entitled “A  Three-Cornered 
Fight.” r 

Louisville was selected as the next meeting place of the 
association. 


The following dealers were present: 
Hinkle, Wm., Louisville, Ky. 
Korb Hardware Co., Louisville, Ky. 
Stockhoff, Wm., Louisville, Ky. 
Hill, W. H., Louisville, Ky. 
Ramser, Chas., Louisville, Ky. 
Murphy, J. H., Louisville, Ky. 
Shaber, Wm. F., Louisville, Ky. 
Shott, Chas. W., Louisville, Ky. 
Kirchdorfer, Jos. C., Louisville, Ky. 
Dehler, Geo. P., Jr., Louisville, Ky. 
Fisher, Jno., Louisville, Ky. 
Albrecht & Heick, Louisville, Ky. 
Vogt, Ben. F., Louisville, Ky. 
Knapp & Co., Louisville, Ky. 
Geher & Son, Louisville, Ky. 
Wagner, Paul, Louisville, Ky. 
Chilton, W. F. & Co., Campelisburg. 
Ogden, J. S. & Bro., Ashland, Ohio. 
Lancaster, W. P., Versailles, Ind. 
Johnson & Mahan, Lawrenceburg, Ind. 
Malin, J. L.. Vine Grove. 
Minary, Geo. B., Versailles, Ind. 
Van Deren Hardware Co., Lexington, Ky. 
Sower P. C. & Co., Frankfort, Ky. 
Steitler, A. Jr., Owensboro, Ky. 
Shacklett, Thomas Hardware Co., Fulton. 
Koeingstein, P. & Son, Eminence. t 
Salyers, C. D. Carrollton. 

Frederick, Jno. C., Owensboro, Ky. 
Stone, J. M. & Bro., Sturgus. 
McKee, Kee R., Cadiz. 
Mallon, J. L., Harrodsburg. 
Oldham Hardware Co., Mt. Sterling. 
Chenault & Orear, Mt. Sterling. 
Van Grunigan & Simpson, Nicholesville. 
Orem, C. R. & Co., Campbellsburg. 
Brother & Co., Owingsville. 
Byron, E. L. & A. T. Owingsville. 
Nieder Bros., Louisville, Ky. 
Unz, Jno. & Son, Louisville, Ky. 


CONVENTIONALITIES. 


The Fischer Leaf Co. had on display at their ware- 
rooms near the meeting place, one of their new produc- 
tions in the way of a down-draft soft coal base burner 
in operation. 

The social features were a smoker given by the 
Louisville Retail Hardware & Stove Dealers’ Associa- 
tion. The evening was spent in smoking, bowling, par- 
taking of Dutch supper, speechmaking, ete. 
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Salesmen were also invited. Sixty-four were gath- 


ered around the festive board. This on the evening of 
Feb. Terstegge Gohmann & Co., of New Albany, 
presented every one with a smal! nickel-plated skillet 
as souvenir. Another beautiful feature was a theater 
party given to the members and their wives by W. B. 
Belknap & Co. 
same, and went to McAuley’s in a body. 

W. W. 
Co., had a nice display of cutlery 


25. 


Eighty-one persons took advantage of 


McCune, representing the Robeson Cutlery 
and “Rochester” 
stamped and plated ware on exhibition at hotel head- 


quarters. 


Messrs. W. R. Wells and Jno. O. Tate, representing 
E. C. Atkins & Co., Indianapolis, made every visitor 
feel at home in room No. 109 at the “Willard.” They 
had on exhibition an elaborate line of goods they manu- 
facture. They also distributed a souvenir of a farmer 
sawing a very large log with one of their Atkins famous 
crosscut saws. 

B. F. Avery & Sons presented the chairman with a 
gavel made from oak grown in “Old Kentucky.” 


Robinson Bros. & Co. furnished cigars for the use 
and enjoyment of the members during the sessions. 


MANUFACTURERS PRESENT 
Atkins & Co., E. C., Indianapolis, Ind 
Robeson Cutlery Co., Rochester, N. Y. 
Follansbee Bros. Co., Pittsburg, Pa. 
Fisher Leaf Co., Louisville, Ky. 
Belknap, W. B. & Co., Louisville, Ky. 
Bridgeford & Co., Louisville, Ky. 
Avery, B. F. & Sons, Louisville, Ky. 
Terstegge, Gohmann & Co., New Albany. 
Robinson, J. M. & Co., Louisville, Ky. 
Stratton & Terstegge, Louisville, Ky. 
Hart Hardware Co., Louisville, Ky. 


Todd Donivan Iron Co., Louisville, Ky. 


~~ 
oe 


STUART’S STEEL HANDLE. 





The Milwaukee Automatic Machine Co., Milwau- 
kee, Wis., are manufacturers of Stuart’s steel handle 
shown herewith. 

This handle is made of die steel and can not warp 





Siuart’s Steel Handle. 


or break. It is heavily nickel plated and can not rust. 
Its spring never loses its temper, curving upward out 
of the heat, it is claimed, and its handle never chars, 
the wood being above extreme heat. 

It never drops the iron and firmly fits all makes 
of Pott’s irons. 
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Fourth Annual 


Convention lowa Retail 


Hardware Dealers’ Association. 


TUESDAY AFTERNOON SESSION. 

The fourth annual meeting of the Iowa Retail Hardware 
Dealers’ Association, which was originally scheduled for the 
Hotel Savery, Des Moines, Feb. 18th, 19th and 20th, and was 
thence transferred to the Kirkwood and later postponed, was 





held in the handsome hall of the Young Men’s Christian 
Association Building at First avenue and First street, Cedar 
Rapids. The day for the opening session was an ideal one, 
and there was a representative and enthusiastic attendance 
when President W. A.-MclIntire of Ottumwa called the meet- 
ing to order at 2:40 p. m. 

President McIntire called the attention of the meeting to the 
fact that the Executive Committee of the Association at their 
recent meeting in Des Moines had authorized the officers to 
rescind the action taken at the last annual meeting, raising 
the dues to $5 per annum, and to reduce them to $3. President 
McIntire asked that the Association endorse this action of the 
Executive Committee, and on motion of George Lister, of 
Manchester, this was done. President McIntire then said: 

“The afternoon program was set apart for organization. I 


am gratified to see so many here. This attendance is most 
pleasant and I expect as many more will be in attendance to- 
morrow.” 

Secretary W. H. Keating, of Ottumwa, then read his annual 
report as follows: 


REPORT OF SECRETARY KEATING. 


MEMBERSHIP. 

If my report seems, to the convention, to be rather 
brief, I wish to remind them that my term in office has 
also been but of short duration. 

It was after the meeting of our Executive Committee 
last December in Des Moines, that our President, Mr. 
McIntire, called me up by ’phone and gave the information 
that I had been elected, by that body, as secretary of this 
Association to act until after their next meeting. 

Upon receipt of the books and papers from the former 
secretary, I found that while there were about 400 names 
enrolled as members of our Association, only 102 had paid 
their dues for 1901. 

A FLATTERING SHOWING. 

This, by no stretch of imagination, can be called a very 
flattering showing, especially for Iowa, the state of all 
others that at this time is attracting the attention of the 
whole country, for her many brilliant and learned states- 
men, her enterprise and general business prosperity. 

THE QUESTION FOR DECISION. 
Now the question fer us to deeide is, Why, with busi- 





President, W. A. Mecintire, Ottumwa. 


ness good and everything in a healthy and flourishing con- 
dition, should our Association continue to lag? 

Is it because we are so shortsighted that, as we have 
made a fair profit for the last year or two, we fondly 
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imagine that those things of which we used to complain 
have Or is it that, the 
Association and paid our dues for one year, we sit back 


ceased to exist? having joined 


and expect all the reforms of which we hope, to be ac- 
complished in that short space of twelve months, and be- 


“Racket 


cause we can look across the street and see. the 





Vice-President, J. Selther, Keokuk. 


Store” running the same as last year, we jump to the con- 
clusion that our Association is no good and accomplishes 
nothing. 
PREPARING FOR THE ANNUAL MEETING 
Another thing we did upon receipt of the books was to 
begin immediate preparation for the annual meeting, to- 
gether with the President, we prepared and mailed circular 
letters and programs to all the dealers, afterwards we 
mailed the same number of postal cards notifying the trade 
of the change in hotel headquarters. Then, again, when 
we supposed everything was prepared and all arrange- 
ments complete for a meeting at Des Moines, came the 
news just a few days before the time set, that, on account 
of smallpox being prevalent, the City Council had declared 
a quarantine against holding public meetings. This ne- 
cessitated mailing cards to all the trade postponing the 
meeting, and afterwards sending a circular letter calling 
this one at Cedar Rapids. 
The financial statement is as follows: 
Balance on hand as per last annual report. .$190.10 


Received since .. 208.00 

PE a hap ae ihe Oe eee de 398.10 
ER Se ee OE SNe eS Pare 345.96 
Lien NOS, GR OO 5 i 6. onnins ine acc cweses 52.14 


Manchester, 
of the year 


The report of Treasurer George Lister, of 
showed the balance on hand at the beginning 


$190.10. 
Receipts during year . . .$208.00 
Go ee ee eee 398.10 
EE EO EE 345.96 
A NN Ai wei a wae all on ons 52.14 


On motion of L. H. Kurtz, of Des Moines, the reports of 
the Secretary and Treasurer were received and were referred 
to the Executive Committee. 

President McIntire said: “The program calls next for the 
appointment of committee. We need a strong reception com- 
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It will be the 


that everybody becomes ac- 


mittee so dealers will feel they are at home. 
duty of this committee to see 
quainted with everybody else, and I would like to have nom- 
inations for this committee made from the floor.” 

The following gentlemen were chosen for this committee: 

Geo. Staehle, Earlville; L. Lindenberg, Dubuque; Jacob 
Seither, Keokuk; A. C. Veitch, Oakland. 

President McIntire stated that the appointment of the other 
committees would be postponed until the Wednesday morn- 
ig session. 


Attention was called to the smoker tendered the Associa- 
tion by the Cedar Rapids Business Men’s Club in their rooms 
in the Masonic Temple at First avenue and First street, Tues- 
day night. 

E. C. Burdick, representing the Janesville Barb Wire Fence 
Co., Janesville, Wis., 
told a story of a traveling man who went hunting, and found 


was called on for a few remarks, and 


himself in a serious predicament in which his past commer- 
cial sins came vividly before his mind. 

The attention of the convention was next devoted to the 
question box and the following questions were discussed: 

(1) Would like to know from members as to their experi- 
ence in 6 o'clock closing 

L. Lindenberg, Dubuque—‘We in Dubuque .have got to- 
gether. We close at 6 o'clock during the months of January, 
February and March, and also during July, August and Sep- 
tember. 
as to its advisability. 


There is a unanimity of opinion in our Association 
In towns where there is at present no 
If this local organ- 
ization can accomplish nothing momentous, its members can 
Half of the year we close at 6:30 p. 


local organization, one should be formed. 


decide on early closing. 
m. In time we may get so we can close all the year round at 
Saturdays and the week before the holidays ex- 
cepted of course.” 


6:30 p. m., 





Secretary, W. HM. Keating, Ottumwa. 


L. H. Kurtz, Des Moines—“My experience with early clos- 
ing has been such that we will not go back to 9 o'clock clos- 
ing. In Des Moines we all closed at 6:30 p. m. for a year ex- 
cept on Saturday nights and the weck before the holidays. 
We afterwards agreed to close at 6 o'clock. The people in 
Des Moines have become accustomed to this early closing, so 
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they hurry to the stores before six o'clock, knowing we close 
at that hour. It would be a saving to every business man to 
close at 6 o’clock. When a dealer keeps open later, he con- 
sumes oil in lighting his store and fuel in heating it in order 
that a few men may warm their feet and play cards there. 
No one comes in to buy goods in the evening. If you get toa 
point where you decide on closing up, you will never go back. 





Treasurer, George Lister, Manchester. 
Of course in small towns it is necessary for dealers to keep 
open during harvest time in order to supply the wants of 
farmers who come in for parts of machinery, etc. It is a good 
thing for clerks to quit work early, as they go to work with 
more vim and more vigor the next morning.” 

J. Seither, Keokuk, said: “In Keokuk we close at 7 p. m. 
The dry goods houses and grocery stores also close at 7 p. 
m., and all merchants in our city will have to in time. The 
Keokuk hardware stores have decided to close at 7 o'clock 
until October Ist, after which time they will keep open as 
long as they please.” 

A member from Atlantic—‘We al! close at 6:30 o'clock. 
This is not the result of any local agreement, but is the work 
of one of our newspapers, which had some cards printed, 
reading, ‘This store will close at 6:30 p. m. after January rst.’ 
The cards were hung up, and we got in the practice of clos- 
ing without any formal agreement. 

W. H. Keating, Ottumwa—“In Ottumwa we used to stay 
in our stores until we became sleepy and we hardly had a 
chance to become acquainted with our families. Last year we 
circulated an agreement to close at 6:30 except Saturdays and 
we all found it much better than the old way. We did just as 
much business as ever, and the trade were educated to the 
change. This agreement was kept by all except one firm, 
who announced at the commencement of the stove season that 
they would break it. The other firms kept to the agreement, 
however, and after a few weeks this recalcitrant firm ¢ame 
back and stood by the agreement.” 

(2) .Why.are not more of the Cedar Rapids hardware deal- 
ers here? 

President McIntire said he was in hopes there would be a 
larger attendance of them in the morning. 

(3) Should members who do not pay dues be given the 
same privileges as those who do? 

President McIntire said this question must have reference 
to the absentees. The members who attended conventions cer- 
tainly received the most good from same. 


(4) Is it an advantage to divide your trade ‘with every 
house that calls on you? 

A member—“I do not think it is, because in order to get 
the best prices you must buy in as large quantities as possible. 
The average dealer will find if he confines his purchases to 
three or four houses that will be enough to secure the advan- 
tages of competition. 

J. F. Doty of New Liberty—‘A man cannot have but one 
best line on his floor, and I think he will have better success 
to confining himself to one line.” 

A member from Atlantic—“You should buy as largely from 
one house as possible. The larger shipments that one house 
can make will effect an important saving in freight. Then, 
too, you will have less people to do business with The way 
to do is to do business with some house, and if they do not 
treat you right, give your business to some other house. I 
would never put myself in a position where a house thought 
they owned me.” 

Mr. Rogers, of Britt—“It is a good plan to divide up your 
business just enough so you will have competition.” 

C. R. Keating, of Mt. Ayr—“I have done most but not all 
my business with one or two firms, but if a man comes along 
with a special inducement, I buy. Then, too, some firms have 
something that is better than anything that other firms han- 
dle. For instance, I handle a line of stoves, but not a full 
line, as there might be one or two stoves in the line I did 
not want. There is no use, however, in handling two com- 
peting ranges, because if you are a dealer in ranges, there 
could only be one ‘best.’” 

(5) Is paint a profitable and satisfactory line to handle 
in connection with hardware? 

A. C, Veitch, Oakland—“We have handled paints for five 





L. Lindenberg, Dubuque, Member Executive Committee 


years and have made a good profit out of same, though not so 
large as on some other hardware goods. A good point about 
paint.is that it is not perishable if kept in cans.” 

A member—“I have handled floor paints; varnish paints, 
etc., and have done a good business in them. The farmers 
would rather buy paint in a hardware store than in a drug 
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store. We sell more paint and varnish than the drug stores 
do. It is a good line for hardware men.” 

A member—“I have handled paint for ten years. 
profitable if you handle a good line.” 

(6) Why are there no catalogue houses in St. Louis? 

J. Seither, Keokuk—“Twenty years ago I was in business 
in St. Louis and I think the reason there are no catalogue 


It is very 





L. H. Kurtz, Des Moines, Member Execu:ive Commiitec. 


houses there is because St. Louis so largely sells the southern 
trade, which buys on long time, while catalogue houses want 
cash. Southern men pay their bills, but they want time.” 

On motion of L. H. Kurtz, of Des Moines, the meeting ad- 
journed at 4 p. m. to mect at 9 o'clock Wednesday morning. 

WEDNESDAY MORNING SESSION. 

The Wednesday morning session was called to order at 10 
a. m. and Jacob Seither, Keokuk, chairman of the jExecutive 
Committee, reported that that body had examined ‘the books 
of the Secretary and Treasurer and found them correct. 

Pres. McIntire made an explanation of the reasons neces- 
sitating the postponement of the convention and pointed out the 
advisability of employing a traveling solicitor to secure mem- 
bership. He said that with the right man in this position the 
membership could be doubled or trebled. Calling Secretary 
W. H. Keating to the chair in the absence of Vice-Pres. E. G. 
Penrose, the president then read his annus! address as follows: 


ADDRESS OF PRESIDENT McINTIRE. 


MEN OF HIGH BUSINESS ABILITY. 

I am pleased with the honor of presiding over the de- 
liberations of this body, composed as it is of a class ~f men 
not excelled in integrity and business ability by aM equal 
number of business men in the State. Our hands may not 
be as soft and white, or our complexions as fair, as some 
of our brothers in the mercantile line, but our hearts are 
just as big and our muscles are better developed. A good 
combination of brawn and brain and a clear conscience are 
said to be essential to good digestion. We have both. 

A PROSPEROUS YEAR. 

We have just passed through another prosperous year; 
one of increased sales and fairly good collections; a year 
of energy and improvement on every hand. It is easy enough 
for one to succeed in business under such conditions, but 
we must not be unmindful of the fact: that such prosperity is 
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me there never 


It seems to 


usually followed by adversity 
was a time when there were as many incentives to extrava- 
gant and doubtful speculations as in the past year. The 
mails are full of circulars setting out in glowing terms the 
unexampled opportunities for investments from which a for- 
tune can be realized in a few years. The solicitors, too, are 
on the ground with their sophistry, enticing and inducing mer- 
their stocks at 8, IO or 12 


It is apparent the value of such shares 
PI 


chants and others to invest in 
cents on the dollar. 
have plenty of room to grow before reaching par value. 
Many a surplus dollar has been taken up in these specu- 
lations. 
INNUMERABLE SCHEMES. 


There are an innumerable number of mining stock 
schemes, from coal to gold, with their alluring inducements, 
not to mention the prospective coal oil gushers, board of 
trade and other speculations. It is all a chance. 
It is but the one man in many that ever gets his money 
back. If it is but the surplus dollar that is invested in 
these doubtful enterprises, your business will not suffer, but 
I am told that many invest the money that legitimately should 
be in their business. 

The conservative, 
is the one who makes his money through the tried and true 


game of 


safe, reliable, successful business man 


The road to success seems plain, 
how- 


channels of his business 
but we are apt to deviate from it. I am 
strengthen us znd better 


convinced, 
ever that these annual conventions 


fortify us to meet the problems in a busiriess life 


This is a day of organization and concerted action in 
almost every branch of industry. Self-preservation in the 
commercial world makes this necessary 

A BUSINESS EVOLUTION. 


It is an evolution in business when men organize and 
meet at regular intervals and collectively consider business 
sy 





Chas. Swaine, Council Bluffs, Member Exccutive 
Committee. 


propositions with which they have come in contact in actual 
experience during the year. No man is so wise or so far- 
that he coming in contact 
We have but little originality in our make-up. 

“Mankind is more indebted to industry than 
have gotten our knowledge largely from 


seeing but will be benefited by 
with others. 
Addison said: 


ingenuity.” We 
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Then, if we mingle not with others, we do not get 
It is worth your while to invite a traveling sales- 
His vocation 


others. 

the best. 
man to sit down and spend an hour with him. 
puts him in touch with men and measures. He is an observ- 
ing man of some ability, or he could not hold his position. 


Treat him cordially, even if you do not give him an order. 





H. 8S. Vincent, Ft. Podge, Member Executive Committee. 


They are here with us to-day by invitation, that we may be 
benefited by touching elbows with them. We get our knowl- 
We observe certain busi- 
We adopt 
the same and by analogy we adapt them to our business. 


edge by induction and deduction. 
ness principles adopted and followed successfully. 


We do more if we would be progressive. 


A DEDUCTION OF PRINCIPLES. 
From our knowledge of well-established business prin- 
And so each decade and 
Every retail 


ciples we deduce other principles. 
each year is an improvement over the past one. 
hardware dealer in the State should be applying better busi- 
ness methods this year than last. There is no middle ground; 
you are either going forward or backward. You may not 
have made as much money this year as in a former year, but 
if you are up-to-date, if you have kept out of the proverbial 
rut, your methods have improved. 


A COMPARISON OF NOTES. 

We are here to-day to compare notes. We are here in 
an experience meeting, as it were. If you have evolved any- 
thing during the year, of interest to the hardware dealer, we 
want the benefit of your experience, and so with an inter- 
change of ideas, we shall all leave this hall with a knowledge 
that we have been benefited. We want but little formality 
here, but a free interchange of ideas and experiences. In 
no way can this be so well gotten as at our annual conven- 
tion. 

TRADE JOURNALS HAVE A PLACE TO FILL. 

The trade journals we cannot commend too highly; they 
have a place to fill and serve their purpose well. No well- 
regulated store should be without them. They are an always 
welcome visitor, but they give us cold facts and figures in 
their application to our business. They lack the inspiration 
that comes of being in contact one with another. 





AND HARDWARE RECORD. 


A CONTAGIOUS INTEREST. 

At a meeting like this you intuitively imbibe the spirit 
that pervades the atmosphere. You catch the spirit of the 
interest and energy and magnetism of those with whom you 
are associated. You leave the meeting with a knowledge 
that your ideas have been broadened and enlarged. You 
realize that you are only an integral part of the whole, 
and while you have succeeded fairly well, some of your 
neighbors have succeeded equally as well or better. Self-con- 
ceit is a necessary element to success when tempered with 
It enables one to accomplish results. It 
It gives identity and stamps 
It directs those 


good judgment. 

gives you opinions of your own 

you as an important factor in your business. 

in your employ. No business man can succeed without it. 
MORE LEADERS NEEDED. 

No clerk is worth his hire unless he can do something 
independently and alone. The business world wants more 
leaders and fewer followers, young men full of ideas and 
energy, and old men with pronounced good judgment. The 
methods of doing business fifty years ago will not apply 
to-day. The business man of fifty years ago is a back num- 
ber to-day, except he, by association, observation and energy, 
has kept abreast of the times. 

CHANGED CONDITIONS. 

The ways of the world change and one must be ever 
active and alert to keep pace. It is hard to break away 
from the well-beaten path. The man who harvested his 
grain with a cradle and thrashed it with a flail still rejoices 
in the knowledge of the good old times of yore and the en- 
joyments, if not the comforts in those days. But how changed 


the conditions now. The financial giants are in a mad race 





Ww.H. Millard, Cherokee, Member Executive Committee. 


for the goal. The Hills and the Morgans and the Vander- 
bilts are organized. The trusts are organized. Labor is or- 
We too must be organized. Not because it is a 
popular fad. Not because of social pleasure altogether, but 
for the promotion and protection of our business. In the 
past few years the commercial world has enlarged. The 


ganized. 











merchant who sold $10,000 worth of goods fifteen years ago 
sell $20,000. Expenses are higher and margins 
on sales smaller. There are no trusts in our business. You 
must meet competition fair or unfair. Year after year we 
observe various articles in hardware forced into the staples 
line until to-day the bulk of the goods sold in our line may be 


must now 
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E. J. Penrose, Tama, Ex- Vice-President. 


The dealer must meet these prices or lose 
sales so that in 


classed as staples. 
his trade. He must therefore increase his 
the aggregate at the close of the year his profits will be as 
large or larger than formerly. The twentieth century dealer 
will not permit an accumulation of odds and ends, a col- 
lection of rusty, damaged and unsalable goods, but after 
invoicing, which should occur once a year, they are put in the 
best possible condition, pushed to the front and sold at some 
price. 
JOBBER IS IN CLOSE PROXIMITY. ' 

The jobber to-day is in close proximity. You can get 
your goods clean and bright on short notice. It is not neces 
sary to carry a heavy stock, but it must be complete. Buy 
in small quantities and carry what your customers call for. 

SHOULD HAVE A HIGHER MOTIVE. 

Another thought—He who lives alone for his gains in 
wealth is not the best citizen in a community. To be an 
important factor in the community in which you live is more 
to be desired than wealth. It has been said: “Everyman 
The man who succeed: ald 


miseér-Snay 


is the son of his own work.” 
have a higher motive than money getting. A 
hoard up his gains and become wealthy through his accumu 
lations. A man through dishonest practices may accumula 
A man with purely selfish instincts and 
The 
estimate. placed upon a man in the community in which he 
A man’s ambition to suc- 


this world’s goods. 
motives may succeed financially, but what is the gain? 


lives is worth more than all else. 
ceed honestly in whatever he undertakes is laudable and com 
mendable and when attained is worth more to him than all 
the gold that comes with success. 

A MORE PERFECT ORGANIZATION NEEDED. 

In conclusion I want to call the attention of those present 
to the necessity of a more perfect organization of the retail 
We 
that we 


hardware dealers in Iowa. should have two or three 
times the enrollment now We look to the 
National Organization for results. They have the scope and 


with it the influence that will benefit us. 


have. 
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HARDWARE MEN ARE CARELESS AND INDIFFERENT. 


It has accomplished much in the interests of our busi- 
The National 
organizations for its and 
support. We need its influence. 


With 1,500 dealers in lowa we should at least 


ness. Association depends wholly upon the 


state influence support. It needs 


our financial Our interests 
are mutual. 
have 500 members which would mean $500 to the National 
wholly selfish, 


union 


men are not 
state in the 


Association. Our hardware 
they are careless and indifferent. In no 
have the dealers been more prosperous than in Iowa and in 
no other state is the catalog house business growing faster 
It then devolves upon every member present here to-day to 
work during the rest of the year to increase our membership 
I hope when this meeting closes that each one present will 
constitute himself a committee of one to enlist members 
during the year. 

followed by long-continued 


MclIntire’s address 


applause, and on motion a rising vote of thanks was extended 


Pres. was 
to the president for his able address. 

Secretary W. H. Keating then read the following paper by 
H. A. Cole on 


ORGANIZATION. 
A VITAL SUBJECT. 


The subject of organization is so old, and such a vital 
one to all the achievements of the past in every department 
of life, that 


to say anything new, or to more than repeat things that have 


I hardly know where to begin. I cannot hope 


occurred to us all in picturing the ideal hardware business. 
Every advance made in civilized government has been but 
another step toward more perfect organization 
BIBLICAL ORGANIZATION. 
In ancient Bible history, when Moses’ father-in-law came 
up out of Egypt, and found him trying to be judge and jury 


leader and law giver for each individual in the tribe of 


Israel, he found him in the situation of many retail hardware 


- 








/ 


Cc. W. Brelsford, Council Bluffs, Ex-Secretary. 


dealers of the land, and especially our association work. He 


told him to organize; to divide them into hundreds with its 
captain, and into its thousands with their captain, and he 
himself to settle matters that came through the lower heads 


and from this time on he was truly the leader of the nation. 


HIGHLY ORGANIZED INSTITUTIONS, 
institutions, 


Our great public and private our govern- 


ment, our railroads, our big’ corporations of all kinds, are all 
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illustrations of highly organized institutions, and their suc- 
cess or failure depends on whether well organized or not. 
But to bring the subject home to our business, our difficul- 
ties are all because of poorly organized retail methods on 
our part, trying to fight illegitimate business schemes that are 
furthered by highly organized companies with plenty of money 


Hi. A. Cole, Council Bluffs, Ex-MWember ExecutiveCommittee. 


at their back on the other. The reason we make such slow 
progress is largely as above, because we are trying to fight 
them, without a systematic and thorough organization of our 
own. 

OUTLOOK IS SOMETIMES DISCOURAGING. 

I confess the outlook is sometimes discouraging, especi- 
ally when we have an era of prosperity and every retail 
dealer gets so busy he has no time to give to association 
affairs. But I want to say that unless you prepare in good 
times you will have no defense when you need it most, in 
times of depression. When you are doing all the business you 
can attend to, everything is well. But when hard times come, 
as they are sure to do, then it is that the dozens of cus- 
tomers who send their cash to the city and leave their credit 
trade at home is seriously felt and noticed. They are merely 
doing what they have learned to do while you were giving 
these things no attention, because you were too busy. 


A NATIONAL ORGANIZATION THE REMEDY. 


My own idea is that the retail dealers will never make 
much headway against these evils until they meet them with 
a thorough national organization; with a first-class man as 
secretary, who is well paid for his time and can devote his 
whole energies to the proposition. We have got the organiza- 
tion barely started. We have got the good men, but they are 
not paid for their time, and, of course, cannot devote it to 
the questions before them. Furthermore, each state insists 
on pulling off and allowing their finances to be absorbed 
within themselves. There is no central plan to consolidate 
and conserve the strength of our national association. Our 
ideas of finances for both our state and national association 
are far too small. If you make your annual dues two or 
three dollars, it is very probable you will see but small 
returns for the money. 

CENTRAL BODY MUST BE HEAD. 
Be far sighted enough and unselfish enough to make 








them three or four times as much, and you can all see 
results, and see them at once. No results outside of an 
educational nature can come to you on the narrow gauge 
plan. You must have your central body the head and brains 
of the whole retail hardware dealers’ movement. 

Each state organization taking up the educational phases 
of the work and carrying this and other matters out—with- 
out this each state will have a different policy. One state 
will put certain classes of stores on the unfavorable list, 
and another state will have another policy, and the result 
is the manufacturers who alone could protect you by refus- 
ing their lines to illegitimate houses, do not know what is 
expected of them, or become disgusted at the arbitrary rul- 
ings of some state organization, and do not try to carry out 
your ideas. 

STATES SHOULD HANDLE THEIR GRIEVANCES THROUGH A NA- 
TIONAL BODY. 

There is no question but what as a whole manufacturers 
would prefer to have their goods marketed in the regular 
channels of trade. But how can you present him with a 
proposition that he can consider without some such one 
central organization to work through? If each state organi- 
zation will handle its grievances through the national, and 
each one will make its rules correspond with those of the 
national, and then give the national organization such finan- 
cial support as will enable it to keep an office force and 
devote the whole time of a first-class man to the matters in 
hand, you will, I promise, see results you have been only able 
to hope for up to this time. Half the effort of the office 
could be devoted to well devised plans of state and local 
organization, and when retailers would;be ‘the recipient of 
constant reminders of the value of the association movement 
there would be no further trouble about members. 


RED TAPE IS EXPENSIVE. 
But a word as to what retail dealers can do along the 
line of organizing their own business affairs. Red tape is 





S. H. Miles, Mason City, Chairman Grievance Committee. 


expensive, and lots of small stores can’t afford much of it. 
Where a dealer is doing a small business and must be his 
own main clerk, it is hard to introduce much system. But 
we can have our time each day for looking over the trade 
paper, and our time for scanning the ledger carefully, and 
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also the sales of the previous day. After these three im- 
portant details of trade news, daily credits, collections and 
sales have been attended to, the other thousand matters can 
come in for their share. 

DEALERS SHOULD WORK OFF SLOW-SELLING STOCK. 
Every dealer should know just what it is costing him 


to do business, and keep this item where it belongs. He 





<. M. Dexsee, Algona, Ex-Member Grievance Committee. 


should take time now and then and do it systematically to 
work off slow-selling stock. He should give the question 
of not letting the store fixture account absorb too much of 
his capital. And then another question every dealer should 
consider carefully, that is right in the line of organization. 


RETAIL EXPANSION. 


You may find that the volume of business in ydur section 
in the strict shelf hardware and stove line is so small as 
not to enable you to make money. If this is the case, buy 
out some kindred line that will harmonize with hardware— 
like implements or furniture—and furnish your store the 
necessary volume for profitable business. There is nothing 
about the combination of kindred lines that makes the de- 
partment store objectionable—it is their method of using 
baits and false methods of deception to draw trade, and 
from my observation since moving over to Chicago the pub- 
lic are fast finding out that they have to pay what goods 
are really worth, whether they get them at a department 
store or of any other store. 


HEAVY EXPENSE OF DOING BUSINESS. 


You have nothing particularly to fear from the depart- 
ment store, simply because their cost of doing business is 
greater than your own, and will not compensate for the 
little advantage they sometimes get in buying their goods. 


CATALOGUE HOUSES ARE A MENACE. 


But the catalogue house matter is at present a menace 
that needs the best thought and attention of the regular chan- 
nels of trade. If the retail tradesman of the land, with the 
thousands of families he supports, and millions of taxes he 
pays, is a necessity and a benefit to the land, then the public 
has got to have this idea brought home to it. Manufacturers 
and jobbers have got to appreciate that he must be able to 
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buy his goods as cheap as any other dealer, big or little, who 


sells to the consumer direct. 


A QUESTION OF PROPER ORGANIZATION, 

It is merely, then, a question of properly organizing your 
forces to bring about these two facts—education of the public, 
to its plain duty of supporting home institutions and manu- 


facturers and jobbers, to the extent that no catalogue house 


can buy goods at jobbers’ prices. You have got to get a 
hustle on you to do this. You have got to spend lots of 
money to do it You have got to have the united support 
of the majority of the retail dealers, not in this state or 
that state, but of ithe great central west, and this support, 


centralized into one working head, led by a man of ability and 
integrity. 
A CUMMON DANGER. 

The jobbers, with their money and their fine organiza- 
tion, should devote half their energies for the next few years, 
and, if necessary, over half their: association funds, toward 
bringing the national retail organization up to where it can 
do effective work. 

I am aware that many will this last 
askance. But the danger of the retail dealer is the danger 
of the jobber. 
cal, and what threatens the welfare of the one alike threatens 
the other, and the jobbers know it. To the retail 
interests of the country the jobber is a necessity, and he is 
also a necessity to the manufacturer. He is not a necessity 
to the catalogue house, although some of our jobbers have 
heretofore allowed them to be used by these houses. 


view suggestion 


Their interests are absolutely one and identi- 


small 


A MERGER OF RETAIL INTERESTS. 


When each state association is ready to trust and merge 
its interests in the national organization, and when the job- 
bers’ association can stop in the consideration of their strictly 
selfish interests long enough to see the importance of bring- 
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H. C. Chapia, Union, Ex-Member Executive Committee. 


ing all their strength and power to the aid of this national 
association, we can expect results. 

Hoping that the onward march of the Retail Hardware 
Association movement may speedily culminate in the early 
accomplishment of this complete national movement, is my 
earnest desire. 
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President McIntire next announced the appointment of a 
Press Committee, consisting of S. R. Miles, Mason City, and 
Geo. W. Cope, Chicago. 

C. R. Keating of Mt. Ayr then read the following paper on 


BENEFITS OF ORGANIZATION. 
MUCH HAS BEEN ACCOMPLISHED. 
There might be volumes written on this subject, if we were 
to discuss the benefits that have been derived from a few of 





G. R. Mile*, Grinnell, Ex-Member Executive Commiittee. 
the more prominent organizations that have been in exist- 
ence in recent years, but it is our aim to only call attention 
briefly to some of the benefits that have been derived and 
that we may expect to derive from the organization known as 
the Retail Hardware Dealers’ Association. We may not be 
able to accomplish all that we would like to accomplish in the 
way of holding the hardware business in the hands of the 
legitimate hardware trade, but that we have accomplished 
a great deal along these lines is evident from the fact that 
we are receiving frequent communications from manufactur- 
ers and jobbers stating that in the future they will sell only 
the regular hardware trade. Some of these same firms were, 
a short time ago, selling their goods to any and all who would 
buy, and in a great many cases placing them in the hands of 
our worst enemies. To-day they are doing all in their power 
to confine their business to the legitimate hardware trade, and 
in many instances co-operating with the National Associa- 
tion. These are at least encouraging symptoms of better busi- 
ness relations. 
RESULTS ARE MOST GRATIFYING. 

When we consider the youthfulness of our organization 
and the small number of regular hardware dealers of the coun- 
try that have, as yet, joined the Association, the results thus 
far attained are surely most gratifying. When the great ma- 
jority of all the dealers of the different states have joined 
their state association and will then be loyal to the National 
Association, we may expect still greater benefits from the 
manufacturers and jobbers. 

TWO SOURCES OF BENEFIT. 

There are two sources from which we may and do receive 
benefit through our organization. The first are the benefits 
that come from the manufacturers and jobbers in a general 
way through the influence of the National Association, the 





other is the individual and local benefits that are derived from 
the local or state branch of the Association. 

I believe every hardware dealer in the state of Iowa ought 
to become a member of the Iowa Retail Hardware Dealers’ 
Association, and not only pay his dues but attend the annual 
meetings and take some part in the same. There is not a 
hardware dealer in the state of Iowa but has had some expe- 
rience in his business that would be helpful and in many in- 
stances prove very valuable to some other member of the 
Association, so let us make one feature of our meeting an 
experience meeting, or what we Methodists term, a lovefeast, 
where we may all come together and relate our experiences 
and have a good profitable time. I fear that the great ma- 
jority of us during the rush and push of the year’s business 
manifest very little love and charity for our neighbor who is 
selling hardware in the next block. These things ought not 
to be, and would not, if we were better acquainted with our 
competitors. 

THE WISE THING TO DO. 

The wise thing, then, for us all would be to lay aside the 
cares of business for two or three days in the year, meet 
together harmoniously and talk over our various troubles and 
difficulties and our successes with the object in view of helping 
each other. I am sure that we would all be greatly benefited 
and better prepared for the requirements of business in the 
future by so doing. 

ALL ARE BUILT ABOUT ALIKE. 

When we come in contact with each other we find that we 
are all built just about alike and that we have just about the 
same troubles and discouragements to contend with. We 
will also discover that the problems that are making business 
life a burden to Mr. A. has been successfully solved by Mr. 
B. But at the same time Mr. B. is in trouble and is worrying 





E. H. Norris, Cedar Rapids, Ex-Member Grievance 
Cummiitee. 


over some other problem that has been solved by Mr. C., 
and so’we might go the rounds until all have gained some 
useful knowledge from the experience of others. 

THE GREATEST BENEFITS. 

To my mind the greatest benefits that have been derived 
from our organization in the past have come from the ques- 
tion box and the general discussions of the practical ques- 
tions that have been before the house for consideration. 
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Next in importance, I think, have been the informal meet- 
ings and the free and easy talks that have been indulged in 
very largely in the hotel parlors, at the dinner table, in the 
office, or it may be on the street, as we have come and gone 
from our place of meeting. It is in these informal talks that 
some of us can and do express ourselves that seldom have 





J. F. Doty, West Liberty, Ex-Member Executive 
Committee. 


anything to say at a regular session. If there were no reason 
for this organization being in existence, other than the bene- 
fits which the members derive from coming in contact with 
each other in the exchange of thought and purpose, the reason 
would be sufficient, and the benefits derived ample, to repay, 
at least, many fold for the time and money expended. 
FINANCIAL BENEFITS. } 

The financial benefits in dollars and cents to individual 
members might be dwelt on at great length, but this is of 
minor importance compared with the more desirable attain- 
ment of harmony and good will between competitors. These 
thoughts are not only true of our own state meetings, but are 
equally true of the association meetings of the different states. 
Then all the hardware dealers that are not now members of 
an association ought to become so at once and not wait until 
the next annual meeting, but send your name and dues to 
your state secretary. I am sure from the plans that are being 
laid by the National Association that they will have some 
important and beneficial things to say to us as hardware 
merchants in the next few months, which they cannot say to 
us if we are not members of the Hardware Dealers’ Associa- 
tion. 

President W. A. McIntnre asked, “What course shall we 
pursue to enlist a greater interest among absentees ?” 

Chas. Swaine, Council Bluffs, said: “Each one of us should 
pledge himself to increase the membership by at least two 
or three. If we do this we can have a meeting that will be a 
credit to the Association. 

S. R. Miles, Mason City, said: “Mr. Swaine’s point as to 
individual work is well taken, but I think the only way we 
¢an accoinplish the desired results is to have a permanent 
paid secretary. If we look to the membership of the Associa- 
tion for our secretary we will have to get a man who is very 
busy. If ht is nct kept busy about his own business in these 
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prosperous times he certainly will not work as secretary of 
the Association. We should certainly have a paid secretary. 
The members hesitate about bringing matters to the attention 
of the President and Secretary because they realize that they 
are giving their time to the Association and do not like to take 
up their time. They would have a different feeling if the As- 
sociation had a paid secretary, as they would feel his time 
belonged to the Association. 1 believe that we cau organize 
an insurance company such as the Minnesota Retail Hard- 
ware Dealers’ Association have. They secure enough money 
to pay a secretary from their insurance feature, and they have 
always had a good man. This insurance provides the mem- 
bers with first-class insurance at a lower cost than that af- 
forded by the old-line companies. You can interest all the 
members in insurance work. We should get a good man as 
secretary and have him look after all the details of the Asso- 
ciation work and the insurance department. 

C. W. Breslford, Council Bluffs: “Our firm are carrying an 
insurance policy with the Minnesota Mutual Fire Insurance 
Co. of the Hardware Association. Our policy in this com- 
pany has been running less than any policy we have been 
carrying. 

E. B. Waterman, representing Black & Germer, Erie, Penn., 
asked for the privilege of the floor and stated that he had at- 
tended the recent meeting of the Minnesota Retail Hardware 
Dealers’ Association at St. Paul. They had gained one hun- 
dred and fifteen members through their insurance feature the 
last year. In fact, their insurance department is the mother 
of the Association and has proved highly satisfactory. 

Homer Duncan of Albia said: “I favor individual work in 
building up the Association. The idea of an insurance ad- 
junct to the Association is a good one and I endorse it, as 
it would result in the increase in the membership of the Asso- 
ciation. 

S. R. Miles of Mason City, on being asked for an explana- 





M. W. Keating, Afton, Ex-"Nember Grievance Committee. 


tion of the workings of the insurance feature of the Minne- 
sota Retail Hardware Dealers’ Association, then read from 
pages 41 and 42 of the March Ist issue of THE AMERICAN 
ArTISAN, “The Talk on Insurance,” delivered by A. C. Hatch 
before the Minnesota Association on Feb. 27th last. At its 
conclusion he said: “Owing to our insurance laws in Iowa 
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this matter might have to be handled on a different basis 
than in Minnesota.” 

Pres. W. A. McIntire said: “If the Iowa Association are 
to go into anything like this, either a special committee should 
be appointed to take the matter up or else the executive com- 
mittee should take it into consideration. I am convinced if we 
had a paid secretary the Association would boom.” 

S. R. Miles, Mason City, made a motion that the Presi- 
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A. T. Nelson, Mewton Junction, Ex-Member Grievance 
Comnhittee. 
dent, Secretary and one other member be appointed a special 
committee on insurance. This was amended to allow them 
thirty days in which to make their report, and that a meeting 
of the executive committee be called to take action on the 
report of this committee with power to act. 

In speaking on this motion G. Staehle of Earlville said: “I 
have had experience as a member of a lurnberman’s associa- 
tion in which the insurance is a large factor. Before the in- 
surance company was organized the members took but little 
interest in the Association. Since the mutual insurance idea 
was adapted the cost of insurance has been reduced 50 per cent 
in ten years. This mutual insurance is in existence in Wis- 
consin, Iowa and clear to the coast. The results have been 
marvelous. The various insurance companies in the country 
are thinking of making an advance of 30 per cent on the old 
rates. I admit there have been heavy losses, hence the ad- 
vance in rates is a necessity. The hazard on our risks is not 
as great as the insurance companies make out. They ask us 
to share the burden they have suffered on account of their 
losses in eastern states. Mr. Miles’ remark that we should form 
an insurance company is germane to the subject. We can make 
it all right by employing a secretary who would employ his en- 
tire time to the Association. The secretary of the Lumber 
Association is constantly bringing in new members. Their 
insurance company is one of the strongest in a retail way in 
the United States and through it lumber interests have saved 
large sums of insurance. I believe mutual insurance is prac- 
tical and would prove beneficial to us on a large scale. 

It was moved by S. R. Miles of Mason City and seconded 
by Chas. Swaine of Council Bluffs that the chair appoint com- 
mittees on resolutions, constitution and the nomination of a 
president and vice-president. The naming of these commit- 
tees was deferred until the afternoon session. 


President W. A. McIntire announced that H. G. Cormick 
of Centralia, Ill., treasurer of the National Retail Hardware 
Dealers’ Association, would be in attendance at the afternoon 
session of the convention, and would give the dealers some 
account of the work of the National Association. The con- 
vention adjourned at II :33 a. m. 


WEDNESDAY AFTERNOON SESSION. 

The Wednesday afternoon session was called to order at 
2:30 p. m. Secy. W. H. Keating read a letter from R. E. 
Lincoln, General Secretary of the Cedar Rapids Young Men’s 
Christian Association, placing the room of that organization 
at the disposal of members of the Association during their 
stay in Cedar Rapids. 

Pres. W. A. McIntire then asked for the report from the 
caucuses of the members in the different congressional dis- 
tricts for members of the executive committee. The different 
districts reported as follows: 

First, J. Seither, Keokuk; Second, Clarence Phillips, West 
Liberty; Third, L. Lindenberg, Dubuque; Fourth, T. J. Lo- 
mas, Cresco; Fifth, C. F. Schmidt, Marshalltown; Sixth, Ho- 
mer Duncan, Albia; Seventh, L. H. Kurtz, Des Moines; 
Eighth, C. R. Keating, Mt. Ayr; Ninth, Chas. Swaine, Council 
Bluffs; Tenth, S. H. Vincent, Ft. Dodge; Eleventh, W. H. 
Millard, Cherokee. 

Pres. McIntire then announced the following committees : 

Committee on Resolutions—Chas. Swaine, Council Bluffs; 
J. F. Nelson, Ft. Dodge; N. B. Twogood, Mt. Vernon. 

‘ Committee on Constitution—H. S. Rayburn, Mason City; 
Clarence Phillips, West Liberty; L. H. Kurts, Des Moines. 

Committee on Nomination of President and Vice President 
—L. Lindenberg, Dubuque; G. H. Thorley, Atlantic; G. 
Staehle, Ear'ville. 





Jos. Mattes, Odebolt, Ex-Member Executive Committee. 


S. R. Miles of Mason City then read the following paper 


CREDITS. 


SUCCESS OR FAILURE DEPENDS ON PROPER SOLUTION. 
The subject of credits as applied to everyday business 


life, is one that appeals to every member of this association 
perhaps more forcibly than any other branch of his busi- 
ness. His success or failure depends largely on the proper 
solution of this always present and troublesome question. 


























































A LEADING CAUSE OF FAILURE. 

Failures in business are due to several causes, not the 
least being the unwise granting of credits. A man starting 
in business with a limited capital and little knowledge of his 
business, may succeed by close application and a careful 
nursing of his limited resources, by refusing to extend 





¢. Hillman, Ex-Member Execu:ive Committee. 


credit only where the party asking it is known to him 
or can furnish good references. 
THE UNWISE GRANTING OF CREDI1 

Let us figure a little and see what the unwise granting 
of credit on a limited capital may cost. It means first the 
loss of interest on the amount of credit extended, it nearly 
always means interest paid on money borrowed to meet 
bills when due; it more than likely means loss gf cash dis 
counts on his entire purchases. Business, so far as the 
manufacturers and jobbers are concerned, is getting more 
nearly on a cash basis each day and the dealer who does 
not to take his cash discounts, or at least meet his bills 
promptly at maturity, is not considered a desirable custom 
er, and as a result is sure to pay a long price for his 
goods. To sum it all up he both loses and pays interest; 
loses his cash discount, pays a premium on goods bought 
all this as a result of too much credit. Does it pay? Is 
this statement extreme? Take it home with you and ap 
ply the parts that fit to your own business, you may gain 
thereby both profit and wisdom. In the above summary 
nothing has been allowed for bad accounts or additional 
expense in the shape of a bookkeeper’s salary, which shoul< 
properiy be considered a part of the credit system 

WHY CREDIT SHOULD BE GRANTED. 

Let us consider briefly some of the reasons for the 
granting of credit. A question probably every merchant 
doing a credit business asks himself a good many times 
each year is, How can I extend less credit and still main- 
tain my present volume of business? I am inclined to the 
opinion that this one idea that we must get the volume 
of business is directly responsible for the granting of credit 
a great many times against our better judgment. In our 
efforts to keep up or iricrease the volume, are we not apt 
to often overlook the question of profit, thus extending 
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credit at a sacrifice of profit? Perhaps the most common 
reason given for extending credit is that all our competi- 
tors are doing a credit business and we must or lose 
trade. As there are perhaps as many other reasons as there 
are individual dealers, I will not attempt to give more. 
ASSOCIATION SHOULD ESTABLISH A CREDIT BUREAU. 

This and all similar associations have done a great 
deal of good for their members along the line of getting 
dealers together, thereby reducing to a minimum the fierce 
and unwarranted competition and cutting of prices, why not 
extend the good work to the question of credits? Why 
not exchange with our competitors a list of doubtful or 
non-paying customers and make it the business of your 
credit man to consult these lists before extending credit, 
thus not only protecting ourselves, but convincing our 
neighbors that we are not only willing but anxious to work 
with them in every way to make our business as well as 
his more profitable? Why not get together on the ques- 
tion of credits, we can safely do this; while getting together 
to fix prices is not only not feasible, but in many states 
would be considered a combination and thus contrary to 
the laws of the state, it is not now nor is it ever likely to 
be contrary to the laws of any state for merchants to agree 
on a limit of time to which they will extend credit to a cus- 
tomer. If we are united on this subject our chances of 
getting business will be equal, there would be no need of 
secrecy on this score for fear of driving our customer to 
the catalogue houses, as we are very sure it takes cash to 
buy goods there. 

CATALOGUE HOUSES DUE TO CREDIT SYSTEM. 

Has it ever occurred to you that the credit system is, 
in a large measure, responsible for the existence and 
growth of the catalogue house? Put the entire country on 
a cash basis, and I do not believe the catalogue houses 
would be nearly as numerous or prosperous. 

Are credits given the time and consideration they 
should be, are we always careful in extending credit to 











Fr, 8, Narum, Weukon, Ex-Member Executive Committee. 


know as much of the party asking it as we should? Would 
it be practical to ask for a property statement before ex- 
tending credit the same as we are asked to give before we 
are able to buy goods? You will say our customers are 
not used to this kind of treatment and would not submit 
to it; why not start in now to educate them to it? Should 
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not the credit business be handled entirely by one man? 
Make that man feel that he is responsible just as much as 
the man that buys your goods. Devote more time in the 
granting of credits and you will not have to devote nearly 
so much time to collections. 

OPEN TO QUESTION. 

The extending of credits, to a greater or less degree, 
seems to be a part of the retail hardware business to-day 
and a great many dealers would not do a cash business if 
they could, believing that they can do enough more busi- 
ness by extending credit to justify the risk, the theory is 
they can get more for their goods than for cash. Years 


ago this might have been true, to-day it is open to ques-~ 


tion. 

How many of you gentlemen have a cash and a time 
price? Is it not a fact that your goods are marked at a 
profit that should mean cash? How many of you in mark- 
ing your goods forget your competitor, and mark your 
goods at a reasonable per cent of profit above their invoice 
value, adding freight and dray and actual cost of doing 
business? Don’t all hold up your hands at once. 

AN INDIFFERENT WAY OF HANDLING. 

It is not my purpose to say to you that the system 
of extending credit to your customers is wrong, I simply 
question the careless and indifferent way into which the 
retail trade has drifted in the handling of a subject of such 
vital importance to their interests, can we afford to con- 
tinue in the same channel, gentlemen? I have not at- 
tempted to give you any new theories on this subject, I 
have none to give, but if I have made any statement that 
will provoke a discussion of the subject I am sure that 
something will be said that will be of value to every mem- 
ber of this association. 


W. H. Millard, Cherokee, said: “I do some credit business. 
It has been my experience that there is more or less trouble 
in the matter of collections. Why can we not form an in- 
formation bureau and notify brother members about the 
credit of customers? The expense would be trifling and 
would save us many dollars. In regard to a system of rating 
credits, would say that no one can tell who should be trusted 
or not trusted.” 

Pres, W. A. McIntire said: “Yesterday a man in northern 
Towa asked me about a man whom he thought was living ir 
Ottumwa, and was drawing a good salary, but who owed 
him a bill for hardware contracted when he lived in his city 
some years ago. When I get back to Ottumwa I shall look 
this man up and will give my brother dealer all the informa- 
tion I can concerning him.” 

N. B. Twogood, Mt. Vernon, said: “The idea of establish- 
ing a bureau of information is a good suggestion and I would 
like to see the association act upon it.” 

George Staehle, Earlville, Said: “This question of grant- 
ing credit depends on the locality. I live in a section of the 
state which was settled a good many years ago. The popu- 
Jation is composed principally of Germans and is well-to-do. 
I hardly ever send out dunning letters. I sent out a state- 
ment on January 15th avery year. This is a printed form, 
stating we are sending customers their yearly statement and 
if convenient would like to have them call and settle. I have 
closed up a large number of accounts with notes. Some peo- 
ple are offended because they receive a statement of indebted- 
ness. As a business man I think it is all right that accounts 
should be settled. A young farmer came to me last week in 
reference to a bill contracted by his mother last July. His 
mother had died recently and he suggested that I should 
either give him an xtension or give him a discount of 10 per 
cent for cash. Now, if I had accepted this discount it would 
have come out of me, so I said to him, ‘Your father and 
mother have dealt with me for thirty years and a proposition 
such as you have just made to me is not at all in accordance 
with their sentiments. They always paid their debts and 
never proposed anything like this. You are not the son of 
your honest father to make such a proposition as this con- 
cerning an honest debt.’ He then went down in his pocket, 
fished out the money and paid the bill.” 

J. Seither, Keokuk, said: “We do business both for cash 


and ontime. There is a difference in accounts. Through our 
city trade we send statements monthly. Still on contract 
work we often grant special favors in regard to extension of 
time. We have less money on our books than ever before. It 
is a bad idea to extend credit to people who are not respon- 
sible. We have several furniture houses in our town, who sell 
stoves on the installment plan, consequently we occasionally 
sell stoves on this plan in order to meet their competition. 
When we do this we arrange for weekly payments and fol- 
low up collections closely. The successful merchant must 
know his trade. We have some customers who pay once a 
year and we must know how to handle them.” 

A Member: “I have found the longer you extend credit to 
the average man the longer time he wants. I have made it a 
rule for three years to send out monthly statements and find 
that my business is increasing.” 

Pres. W. A. McIntire here asked if there was any dealer 
present who did a strictly cash business. A member: “I once 
tried to do business for cash, and at the end of two years 
gave it up, because I found it would not do. If you once de- 
viate from a cash basis, where do you stop?” 

Chas. Swaine, Council Bluffs, said: “In our city we have a 
rating book and a regular credit rating system. We find the 
ratings of different people from the experience of other mer- 
chants and have in this volume the experience of all the mer- 
chants in Council Bluffs. This book costs fifteen dollars and 
is issued every other year. The party who gets it up gives 
corrected rating on request.” 

_ B. A. Hand, Ottumwa: “We have a book of this character 
in Ottumwa and the service includes daily reports on mort- 
gages, etc.” 

Pres. W. A. McIntire: “While you cannot be guided ab- 
solutely on any book, we rely a great deal on this book men- 
tioned by Mr. Hand. The man getting up the book visits 
each dealer and has him mark the credits of people doing 
business with him, so each name has ratings from eight or 
ten dealers covering all lines.” 

Chas. Swainé, Council Bluffs: “The party getting up the 
credit book in Council Bluffs go around with blanks, and I 
give him the name of all my customers and my experience 
with them. When a new man comes to the city we inquire of 
the man getting up the book for special ratings.” 

G. H. Thorley, Atlantic: “A credit rating book such as has 
been talked of is O. K. for a large city, but I hardly think it 
would answer in a small community. If you sell to a man 
on time and agree on the time at which he should pay you, 
not many of even the doubtful cases will get away from you.” 

J. F. Nelson, Ft. Dodge, said: “You have to use judgment 
about sending statements.” 

A Member: “In Dubuque we have a rating book also, and 
in this connection I wish to point out how the benefit of our 
local organization comes in. We have a hardware club of 22 
members, and we get a rate of six dollars instead of fifteen 
dollars for the book on account of this association.” 

C. W. Brelsford, Council Bluffs: “The firm I am connected 
with is an old firm, who have been in business for a number 
of years. Where they have done six hundred thousand dol- 
lars worth of business there is only $1,200 of this on the books 
to-day and this is good. This is at the rate of one-fifth of 1 
per cent, or two mills on the dollar, and I consider this good 
business.” 

Pres. W. A. McIntire: “I am too easy. When a customer 
buys I get a definite promise from him to pay at a certain 
time. I am desirous of reducing my credit accounts.” 

J. Seither, Keokuk: “It is a hard matter to decide when a 
customer says, ‘Send up that stove.’ We handle such cases 
like this, taking it for granted the man does not wish for an 
extended credit. On the first of the month we send him a bill, 
and on the first of the month following we send him another 
bill. I look after these delayed accounts personally, and 
at the end of the second month I ask the man when he in- 
tends to pay for the stove. A man has to be very careful in 
this matter.” 

Homer Duncan, Albia, said: “I believe a business man has 
an instinct which tells him when it is right to extend credit 
and when it is wrong. If a man is not certain as to the 
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past ten years than I have lost on bad debts. 





advisability of granting credit he should say ‘No.’ The 
average business man is a good buyer and a good fellow, and 
good on business matters generally, but he can point to mon- 
uments of his folly in the matter of credits which he knew 
at the time he should not have done. There is a certain class 
of people who say, ‘I have been unfortunate,’ etc., etc., and will 
pay you Saturday night. I have been badly worked by that 
Saturday night racket, and we turn those Saturday night 
fellows down. We have on our ledger the following entry 
opposite a number of profit and loss bills, ‘Saturday night.’” 

Pres. W. A. McIntire said: “A farmer will come into your 
store, buy five hundred pounds of barb-wire and when it is 
loaded on the wagon will say, ‘I want a little time,’ and that 
time is lengthened and lengthened again, and you are not 
paid for a year. Ifa man says he will pay in 60 days I make 
a minute of the time.’ 

Chas. Swaine, Council Bluffs: “In speaking of the matter 
of stoves, will say that our stoves are all marked in plain 
figures with the “time prices on them, and the statement that 
we give ten per cent off for cash. We always quote the time 
price and ten per cent off for cash. If a man pays the time 
price, we take a lease. In the matter of leases would say 
in the twelve years we have been in business we have taken 
three stoves back. The way I get stoves back is to go right 
after them.” 

L. H. Kurtz, Des Moines: “A time price invites credit. I 
make one price in plain figures for all alike. If a man is 
worthy of credit I give him the Same price I give to a man 
who pays cash. If you make a distinction between cash and 
credit prices of 10 per cent you will shortly come to the place 
where you have to give ten per cent off on every article in 
your store. If a man does not pay in 30 or 60 days I take 
the goods out. Ali my leases, which were taken out last 
fall, there are none in the house to-day.” I have a great 
many customers who get mad if I did not send them a state 
ment every month. To some customers I send a statement 
every week and to some I send a statement whenever I send 
the goods.” ; 

J. Seither, Keokuk, then said: “In regard to the legality ot 
leases for getting stoves, will say I went to a lawyer some 
time back and asked him to give me a good lease. He said a 
lease was a conditional sale, and that when a man refused 
to give back a stove you had to sue him and get judgment. 
The law does not recognize a lease unless it is recorded, be- 
cause a man can mortgage his stove to a third party if the 
lease is unrecorded. The law says, if you find a stove in 
a man’s possession after judgment, you can take the stove 
whether you have the lease or not.” 

Pres. W. A. McIntire said: “What do you do with accounts 
at the end of the year. Suppose you find you have a thousand 
dollars or so out, and you speak to a farmer who owes you 
money, and he says, ‘I am feeding cattle, but I can borrow the 
money and pay you. However, it will be a great accommoda- 
tion if you can wait a month for the money.’ What do you 
do in a case like that?” 

A Member: “I wait for them and do not ask for a note.” 

J. Seither, Keokuk: “If a man is good, it is best to loan 
him the money. Some farmers are not good business men. 
The farmer is apt to think the merchant makes such a large 
profit that he does not need the money.” 

Chas. Swaine, Council Bluffs: “When I was formerly in 
trade in Ringold county all my business was in notes, and I 


* made customers settle twice a year. On the first of January 


there was very little on my books except it was covered by a 
note. The farmers in that vicinity expected to come in and 
sign notes for their goods.” 

C. R. Keating, Mt. Ayr: “I live in Ringold and, like Presi- 
dent McIntire, I am easy, ‘dead easy,’ in fact. A customer 
comes in and asks for time. I say, ‘What time do you want?’ 
and I let it go until he does pay it. 1 hardly ever take a 
note. To-day I have only 6 per cent of my business during 
the last ten years on my books, and less than 1 per cent of 
this is doubtful. If I should quit business to-day I could 
collect over 100 per cent of what is due me. This, of course, 
includes interest. I have collected more interest during the 
It depends on 
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the man whether you should charge interest or not. When 
they ask for their accounts I read the interest as an item with 
the other accounts on the book. Sometimes they complain. 
Sometimes they pay it and sometimes they compromise by 
paying half the interest asked.” 

C. F. Schmidt, Marshalltown, then read the following paper: 


THE RELATION OF JOBBER AND RETAILER. 
THE THREE FACTORS. 

The manufacturer, the jobber, and the retailer are the three 
factors to be considered in the hardware business. 

The manufacturer produces the goods, the jobber introduces 
the same in the market and the retailer has to dispose of the 
same by selling the goods to the consumer. 

The retailer buys same goods direct of the manufacturer, 
but gets the greatest number of the hundreds of articles which 
make up a stock of hardware of the jobber. I have been re- 
quested to prepare a paper of the relation of jobber and re- 
tailer. 

RELATION IS BASED ON MUTUAL BENEFIT. 

The relation is based on mutual benefit. When the jobber 
sends out his New Year letters to the retailer, he wishes you a 
splendid trade, and a year of prosperity, but winds up with 
the hope of good share of your orders. This is but natural, 
as we appreciate a customer as long as we are benefited by his 
trade, so with the jobber. He is ready for business; sends 
out his agent to call on you, makes you acquainted with the 
size and quality of his assortment, his facilities to fill your 
orders promptly, and gives you his prices. He assures you 
his prices are right. 

MUTUAL RELATIONS 

The jobber is impossible without the retailer, but just as 
bad and the same in tone as regards the retailer and jobber. 

lhe best selected wholesale stock is of no special value unless 
a good number of retailers enlist as regular customers. Like- 
wise depends the retailer on the jobber to replenish his stock. 
rie could not send to the factory for one-twelfth of a dozen 
of one article or one-sixth and one-fourth of a dozen of an- 
other; he cannot foresee the exact amount of this or that 
article his trade will require. He depends on the warehouse 
of the nearest jobber to keep his stock complete. His selection 
of the wholesaler to buy from depends on distance, railroad 
connection, completeness of stock, personality of salesman, 
and, above all, on prices. 

I remember the time when prices did not cut such a figure 
between jobber and retailer. To get the goods was the main 
object. Both could ask a fair profit on their goods and the 
consumer was well satisfied with the value received. 

TEMPORA MUTANTUIL. 

The jobber and retailer were on the best of terms and 
the traveling agent an ever-welcome friend. But times have 
changed. Prices are the whole thing to-day. Well bought is 
half sold, is now the motto. A fair competition is whole- 
some and necessary to enliven trade, but to-day the severe 
law of nature, the survival of the fittest, seems to be the only 
rule. The prices published by some department stores in our 
large Sunday papers, the prices mailed by catalogue houses 
to thousands of farmers, mechanics and school-boys, and, 
last but not least, the prices made by jealous home competi- 
tion, compel us to compare prices, to watch prices, to study 
how such competition can be met 

A BUYER'S GUIDE. 

1 presume every one of you has at least one price list of 
the leading catalogue houses on his desk. I know I would 
not do without one. Let me read to you but one case I find on 
page 21 of a little pamphlet I received last week of a cata- 
logue house. You should be aware that about half of your 
customers have such a buyer’s guide. 

Now, back to our relation of jobber and retailer. 

The jobber knows these prices as well as we do. They 
bring this subject before their convention the same as we do. 
It is their duty to protect us—their customer—as we would 
protect our customers. In their conventions they have re- 
peatedly promised to be fair with the retailer, and do all they 
can to overcome the difficulty. Whether they have done any 
more than to make promises I don’t know. 

What, then, should the retailer do? 
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JOBBER SHOULD BE ASKED FOR PROTECTION. 

Whenever you find the price on your invoice higher or mere- 
ly the same as the catalogue shows, write to your jobber and 
ask him why he cannot meet competition and protect you. 
Every one of such letters is as an eye-opener for the jobber, 
and if every retail dealer in Iowa would pick out only ten 
such cases and report the same the jobber would soon feel 
where the shoe pinches and awaken to the necessity to do 
something more than promises. 


DIRECT PURCHASES FROM THE MANUFACTURERS. 

Some retailers try to overcome the price question independ- 
ent of the jobber. A few buy in large quantities direct of 
the manufacturer; others get their supply through the man- 
ufacturer’s agent. For some goods, both ways are favorable 
to some extent. I know of a retailer who bought a car-load 
of washing-machines. It took him three years to sell the lot. 
Another bought one gross of express wagons. It will take 
at least two years to sell the wagons. Buying of the factory 
direct will tie up more money in the business, because you 
have to buy in large quantities and have to carry more stock 
than your trade demands. I could name a number of articles 
the retailer can get 10, 15 and 20 per cent cheaper by buying 
direct of the manufacturer or through the manufacturer’s 
agent, but the majority of retail dealers will depend on the 
jobber, to buy the goods when needed, and in quantities in 
proportion to sales. 

CO-OPERATIVE FURNITURE BUYING. 


The hardware trade is not the only trade which suffers un- 
der severe and unfair competition. Not long ago a number of 
furniture dealers met at Waterloo and arranged to buy to- 
gether in car-load lots and distribute the goods from a cen- 
trally located railroad point. 


COMBINATIONS. 


A combination of ten wholesale grocery houses in Iowa and 
some bordering states with the buyer located in Chicago is a 
success. The combination of the Steel Trust is a success. A 
number of retail hardware dealers in Chicago have combined 
to buy together and command better prices. The aim is the 
same. Secure better prices. The quantity will more or less 
dictate prices. Last year I bought over $5,000.00 worth of 
goods from one jobber only, and [ know such a close relation 
to one jobber has made me better prices than I could get by 
buying of the twelve or fifteen houses who send traveling 
men to Marshalltown. Suppose four hundred or five hundred 
retail dealers would arrange with one or not over two jobbers 
to give them all their trade; at an average of $2,000 a year, 
would give a wholesale trade of $800,000 to $1,000,000. One 
traveling man would be sufficient to call once in a great while 
on his friend to show and introduce new goods, new inven- 
tions, renew pleasant relations of jobber and retailer. 

There was some talk of a jobbers’ trust. A jobber with 
one sure business ought to be able to share his benefits with 
the retailer and protect himself against unfair competition. 


THE QUESTION OF PRICES. 


The question of prices is of vital importance to us all and 
any one who knows a remedy should get up and tell of his 
ideas. The department store has come to stay and the cata- 
logue houses will keep on doing business, and the only salva- 
tion for the retailer is to meet the competition. A single 
dealer is powerless. Every hardware man of the State may 
be a member of the State Association, and all State Associa- 
tions should belong to the National Association. If we spare 
no effort to help ourselves the other factors in the hardware 
trade, the jobber and the manufacturer, will be more willing 
to listen to our resolutions. ‘The jobber is our natural ally. 
The relation of the jobber and retailer should be cultivated 
for mutual benefit. 

At the conclusion of Mr. Schmidt’s paper, S. R. Miles of 
Mason City suggested that its discussion be postponed until 
the executive session in the evening. 

The convention adjourned at 4:10 p. m. on motion of S. R. 
Miles. 

WEDNESDAY EVENING SESSION. 

The executive session on Wednesday evening was called to 

order by President W. A. McIntire at 8 p. m. 








R. J. Breckenridge, of Brooklyn, was appointed sergeant- 
at-arms. 

President W. A. McIntire said: “We have the pleasure of 
having H. G. Cormick of Centralia, the treasurer of the Na- 
tional Retail Hardware Dealers’ Association, and also presi- 
dent of the Illinois Retail Hardware Dealers’ Association, with 
us this evening, and he will deliver a few remarks on the work 
of the National Association. 

Treasurer Cormick then delivered the following address: 


ADDRESS OF TREASURER. CCRMICK. 


ORGANIZATION OF ‘NATIONAL ASSOCIATION. 

It is a pleasure I assure you, to be present here to address 
you as the representative of the National Association, and I 
hope I may be able to arouse an enthusiasm in your ranks 
worthy of the cause. 

It has been several years since the retail hardware dealers 
of the Middle West realized they were suffering from an il- 
lgitimate competition that could not be met individually, and 
began to form state hardware associations. Their organiza- 
tion was a help, but later, advanced thinkers among them 
(quite a number of them in Iowa) saw the advantage of 
uniting their states into a national organization; hence at 
Chicago in 1900 an association was found, which now bears 
the name—National Retail Hardware Dealers’ Association. 

A WISE PROVISION. 

It is of the aim and work of this organization that I would 
like to talk a few moments. In organizing the national asso- 
ciation, it was the intention to have the number of delegates 
small in order that more effective work could be accom- 
plished at a small cost. This has proved a wise provision. 

In view of the fact that the national has been very much 
hampered in the past years for want of funds, much has been 
accomplished. 

WORK OF OFFICERS. 

Such devotion to a cause, under such adverse circumstances, 
as has been given the past year by President Lewis and Sec- 
retary Corey is seldom met with. They have traveled and 
provided the money to do it with; given their time and talents 
to the organization, and when I say to you that you can 
count Arkansas, Minnesota, Pennsylvania and Wisconsin on 
our roll as the direct result of their efforts, you will realize 
their efficiency. 

HARMONIZING OF CONFLICTING INTERESTS. 

The principal work of the National during the year past, 
has been towards the harmonizing of conflicting interests in 
the trade. Much has been done in getting assurances from the 
manufacturers and jobbers that they will not sell certain 
lines to the illegitimate trades that has been gradually reduc- 
ing the volume of our business. 

WHAT HAS THE ORGANIZATION DONE? 

Many times the question comes to me, “What has the or- 
ganization done?” 

If there has been no greater things accomplished than the 
fact that your local dues provide an organization, where once 
a year you can get together for an interchange of ideas, each 
would get enough out of it to pay him for his time and ex- 
pense. If the national had not accomplished anything more 
than to cause the withdrawal by a certain Chicago catalog 
house of a circular letter offering the postmasters of the coun- 
try a commission to act as their agent, well paid is each indi- 
vidual member of each state association. 

JOBBERS ARE CORDIAL. 

But much more than this has been done. Many are the 
firms, both manufacturers and jobbers, that have assured us 
they are in sympathy with our work. To those of you who 
have kept in close touch with the trend of events, will be ap- 
parent the cordiality of the feeling between the National Hard- 
ware Association—the jobbers organization—and our National 
Association. Let me cite to you the addresses of Mr. James 
Fernley, Secretary of the National Hardware Association, de- 
livered at the recent meeting of Indiana, Kentucky and Ohio 
State associations. They have proved themselves our friends 
and I am a firm believer in reciprocity. Think it would be to 
the interest of each member to know whether the people of 
whom he buys goods are members of the National Hardware 
Association. Ask them by letter! 
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FUNDS ARE NECESSARY. 

The great factor in the absolute success of the National Re- 
tail Hardware Dealers’ Association is the raising of an ade- 
quate fund for its use, and I hope you will instruct your rep- 
resentative so liberally that at the next meeting they may be 
able to assist in any plan advanced that may give promise 
of success. 

AVAILABLE SECRETARIAL TIMBER IS SCARCE. 

You can all realize that the work of the Secretary of the 
National Association requires a practical hardware man of un- 
usual tact and judgment (such as Secretary Corey has been). 
These men are scarce and valuable in their own affairs and 
they cannot afford to give their time, as has been done in the 
past, with scarcely any compensation. With an adequate fund 
to employ the right kind of a man to give in all of his time, 
with an unswerving loyalty on the part of each member of 
each state association, in a short time the public will realize 
that the staple branches of hardware are in the hands of re- 
tail dealers, and then will our national association pay you 
many times! 

A PLACE FOR MAKING FRIENDSHIP. 

There are many friends that will be made in these meet- 
ings; many incidents that will come to us in after life in 
bright spots, that will lighten and cheer us, and I think the 
future will prove to all of us that our connection with this 
movement was to our betterment. 

A BEARER OF GREETINGS. 

I bring to you the kindly greeting of the Illinois and Mis- 
souri associations, whose meetings I attended, and I can as- 
sure you they are enthusiastically interested in results pos- 
sible by the National Association under proper encourage- 
ment. 

THE BEAUTY OF DEVOTION TO DUTY. 

In conclusion I can only hope that each of you will be ac- 

corded the fame Lowell gave to the Father of Our Country: 


The longer on this earth we live, 
And weigh the various qualities of men, 
Seeing how most are fugitive, 
Or fitful gifts at best, of now and then, 
Wind wavered corpse lights, daughters of the fen, 
The more we feel the stern high feature beauty, 
Of plain devotedness to duty, 
Steadfast and still, nor paid with mortal praise, 
But finding amplest recompense 
For life’s ungarlanded expense, 
In work done squarely and unwasted days. 


Placid completeness, life without a fall 

From faith or highest aims, truths’ breachless wall, 
Surely if any fame can bear the touch, / 

His will say “Here,” at the last trumpets call, 
The unexpressive man whose life expressed so much. 


After a thorough discussion of the methods of manufactur- 
ers and jobbers, both general and specific, the convention ad- 
journed at 10:25 p. m. 

THURSDAY MORNING SESSION. 

The Thursday morning session was called to order at 10:10 
a.m. The first matter to come up was the report of the com- 
mittee on constitution and by-laws. This report was sub- 
mitted by Clarence Phillips of West Liberty, and its consid- 
eration was postponed in order that the Association might 
listen to R. T. Forbes, president of the Cedar Rapids Com- 
mercial Club, and listen to the reading of papers by George 
Staehle of Earlville, and L. Lindenberg of Dubuque. 

Mr. Forbes said: “I wish to speak a word on behalf of the 
Commercial Club of this city. This club is composed of 265 
merchants and professional men of Cedar Rapids, and I wish 
to thank you on their behalf for coming to this city. We en- 
deavor to make this a convention city, and to treat hospitably 
all gatherings that make this their meeting place. We are 
glad to have you meet here at any time. ‘ Two years ago I 
visited your session at Des Moines, and tried to get your 
convention to come here, but my friend, Mr. Conchar, of Du- 
buque, was able to offer more potent arguments than I could. 
We would be very glad to have you meet here next year and I 
hope [ will see your Association meet here again.” 
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George Staehle, Earlville, then read the following paper on 
“Trusts in Their Relation to the Retail Dealer,” humorously 
prefacing his paper by stating that if he were called before 
a congressional committee for the crime of high treason for 
the sentiments expressed he was about to read, he would ex- 
pect the leading members of the Association to go on his 
bond. 

TRUSTS IN THEIR RELATION TO THE RETAIL 
HARDWARE BUSINESS. 


MEETING IS FOR CONSULTATION. 

The object of our meeting here is solely for consulta- 
tion, and for the purpose, how to promote our interests 
and to cultivate a more friendly intercourse with each 
other and to exchange our views on how to conduct our 
business in the most advantageous way to ourselves. 

OBJECTS OF THE ORGANIZATION. 

We are not here to form a combination to advance the 
price of goods, nor are we here to antagonize capital in- 
vested in manufacturing plants which are engaged in a 
legitimate business and distribute their product through 
the regular channel of the hardware trade and to give us 
all an equal chance; provided, we are worthy of it, and not 
abuse the confidence reposed in us. Let us be treated 
fairly and not arbitrarily, that we may not look with grave 
apprehension into the future. For we are well aware that 
the great power vested in trusts may be used with severity 
and tyrannical oppression. Yet we shall not beg for mercy, 
for we propose to maintain our manhood to the finish. 

WHAT IS A TRUST? 

The subject for me to discuss before this meeting is: 
Trusts in their relation to the retail hardware dealer. The 
question might be asked, “What is a trust?’ My answer 
will be, it is a combination of capital, and a number of 
mills or factories merged under one management for the 
purpose of controlling the output of their product, and 
also minimize the expenses for marketing their goods, and 
establish such prices as the condition of the consumer’s 
pocketbook may warrant. 

TRUST METHODS. 

If the failure of crops should occur and the demand 
for their product should be curtailed, so many of their 
mills will be shut down. 

Perhaps a few may be permitted to run, to supply a 
restricted demand. But the management will never permit 
an accumulation of their goods; only what business is abso- 
lutely in sight for future delivery, which are covered by or- 
ders on their books. While in a business sense this may 
not be objectionable. 

SOMETIMES CAUSES A SHORTAGE. 

Yet in my experience of the past, it causes sometimes 
a shortage, when conditions of things change, and unex- 
pected demands spring up and we have to wait sometimes 
months filled, 
when the season is past and the goods must be carried over 
by us, 


before our orders are and may reach us 
for next year, which means a loss to the retailer 
A VERY BRAINY MAN. 

Mr. Schwab, the president of the steel combine (the 
word trust seems to be offensive to him, so in deference to 
his feelings I will call it combine). He is one of the most 
brainy men in the United States and he truly must be, oth- 
could not command a dollars if he 
was not worth it. 


MR. SCHWAB’S CHICAGO SPEECH. 


erwise he million of 


There is one thing I must give the trusts credit for: 
They will Mr. 
Schwab, as a representative of the steel combine, made a 
speech in Chicago some time ago, and proclaimed a new 
idea in discussing trusts. He said that they are dangerous 
to the public, and that the combination of rivers make 
the mighty ocean. That is true; while they tap the ocean, 
we, the little fellows, mut be content if we can tap a keg 
of beer occasionally. 

GIGANTIC COMBINATIONS. 

So they are thankful to the Lord that He created the 
oceans for their special benefit; they know it takes great 
bodies of water to float their watered stock successfully. 


select brains to manage their business. 
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Perhaps there was no time in the world’s history when 
sO many gigantic corporations were united under the 
leadership of J. P. Morgan; combining four heads under 
one bonnet, controlling the largest banks, the ‘principal 
railroads and steamship lines, the product of the anthra- 
cite coal fields, and the American Steel and Wire Co. 
There is no power on earth, not even the Czar of Russia, 
equal to it. While I am not prepared to say the power 
will be wielded in a despotic manner, one thing is certain, 
it exists, and can be made a weapon of despotism. 

TRUST TENTACLES SHOULD BE TONSORED. 


I notice sometimes trusts are called octopuses. I 
would not believe it, until I feel its tentacles in my side. 
It is also said, if you are once in his embrace, it is too late 
to shake him off. If that is true, the only way I can see 
to prevent danger to yourself is to cut his tentacles off 
before he gets a thorough hold on you. Make him harm- 
less by placing him on the free lists. If our defenders 
in Congress refuse to do it, send some one else that will 
do it, free of charge, in his place, who is not the recipient 
of blood money gathered through the tentacles of an oc- 
topus to carry election into Congress. I was once told 
by one of those great trust magnates, it is better, when the 
pie is passed around by them, to take a piece; which is 
all very well. But I believe with a large majority of you, 
that such pie tastes bitter. I would rather eat my pie at 
my own table, and made by my own wife, and so would 
you. I would rather not depend upon the generosity of any 
class of men to pass it to me. 

WHAT OF THE FUTURE? 

It is no wonder under this system of concentration 
that men are looking with grave apprehension into the 
future for the welfare of their sons, for which they desire 
opportunities in business or as artisans, that their sons 
may not become mere servants of masters. Let us have 
independent men. They are not only the salvation of the 
community they reside in, they are also the main pillar 
of our national existence. 

ELLWOOD’S FENCING. 

Many of us will kindly remember our friend, I. L. 
Ellwood, the former hardware merchant, iater manutac- 
turer of barbwire and field fencing. How much the farm- 
ers of our prairie states are indebted to him and the bene- 
fits derived from barbwire fences in improving their farms 
is beyond calculation. The only failures to be recorded 
in its usefulness are two prominent generals. General 
Weyler attempted to fence in the Cuban rebels, while Gen- 
eral Kitchener is trying to corral the brave Boer patriots 
with blockhouses of barbwire fences, and it appears that 
the general is kept awfully busy to repair his fences. 


A CRACKERJACK BARB-WIRE MANUFACTURER. 

As a hardware dealer, Mr. Ellwood was a success. As 
a barbwire manufacturer he had no superior. It is a pleas- 
ure to me to refer to him as a big-hearted friend. I know 
those who transacted business with him in former years 
will agree with me. He was always ready to extend favors 
to those that were worthy of it. He never inquired how 
much cash deposit his customer had to his credit in his 
bank account, as the rule is praticed to some extent now- 
adays. There was no preferred party on his books. His 
customers were all treated alike, and we sadly miss him. 

A PREFERENCE FOR COMMERCIAL INDEPENDENCF. 

It is to be regretted when he merged into the steel 
combine, he lost his individuality as a manufacturer. Per- 
haps from a financial standpoint he may be the gainer. 
Yet I would rather be an independent sovereign of a 
great manufacturing plant than merely acting as lieuten- 
ant to a financial imperator. I think the former position 
is the proudest. However, it is immaterial how I teel 
about it. There are times in any man’s life when he wishes 
to unload his burden on somebody else’s shoulders. 

THE SPIRIT OF THE AGE. 

It must be admitted on all sides, that the spirit of the 
present age is to accumulate great wealth. as individuals as 
well as nations. While wealth affords a great deal of en- 





joyment, yet it never raised its hands in favor of the 
oppressed. 
CAUSE OF REVOLUTIONS. 


They never produced a William Tell nor a Washington, 


neither an Abraham Lincoln. On the other hand, pluto- 
crats have produced in the past ages, a Nero! and a host 
of brutal kings, whose very acts fill pages with horrible 
crimes against humanity. This brought on revolutions that 
overthrew the greatest powers on earth, and brought many 
powerful families to grief and destruction. Many estates 
of thousands of acres of beautiful land and forests with 
hundreds of peons on it, not as well treated as our former 
Southern slaves. 

Most all of the noble lords were despoiled of their 
property, have neither home nor fatherland. 


THE DESTRUCTION OF FEUDALISM. 

Their estates were divided and sold under the ham- 
mer and bought by their very servants, whose descendants 
are to-day the middle class, small farmers, happy and 
proud citizens of my native land. Such is Alsace. 

CONDITIONS FIFTY YEARS AGO. 

I will lead you back fifty years to the conditions of 
my adopted country, in which I share its woes as well as 
its blessings. There were no trusts then. Those that are 
old enough to remember, how secure the people were in 
life and property; footpads and burglars were an un- 
known quantity. The American home was the ideal of hap- 
piness. The mothers of those homes surrounded by a large 
circle of children, all bright intelligent and industrious, no 
sports among them. Yes, she presided her household 
with the grace of a queen. Always occupied with the 
thoughts for the welfare of her family. 


EARLIER HOSPITALITY. 

Never locking the door against a stranger. A rap 

at the’ front door, and the response of a welcome voice 

from within: come in and be seated at the table, if it was 

meal time. There was no fear of tramps in those days. 

Hospitality was the greatest virtue of the American people. 

Yes, I will not forget, will always cherish the memory of 
the noble American woman. 


HAPPINESS OF EARLIER DAYS. 
I simply cite these facts to show that there was more 
happiness in life those days than there is at the present, 
with all their concentrated wealth, which looks with sus- 
picion on any one that approaches them, in fear some en- 
emy will lay violent hands on their person. It is getting 
so those nabobs have to travel in private cars with a body 
guard of detectives surrounding them. Well may I ask: 
“What is life worth under such conditions?” 


THE STRENUOUS LIFE. 

The cultivation of this so-called strenuous life seems 
to degenerate in brutal sports, which maim and cripple 
many for life time. The softer and more humane qualities 
of the Saxon have been superseded by the domineering and 
brutal spirit of the old Norman corsaire, who were a holy 
terror to the people of Europe in past years when people 
were murdered and robbed by those human monsters, who 
never showed any respect for sexes or age. 

The same brutal spirit is permitted on the northwest- 
ern continent. The forests of that section are destroyed 
without regard to the future welfare of our country, and 
it is possible that our fair productive land may become an 
arid desert in the course of time. 


DENUDATION OF FORESTS. 

Government ought, by wise legislation, save some of 
our native forests for the welfare of future generations. 

The lumber trust will show no mercy until the last 
tree is cut and turned into dollars and cents. 

Indifferent about the climatical effect it is bound to 
produce on our western country. When we see every year 
more and more, our streams drying up and our native 
timbers drying out for the want of moisture. I have seen 
only one piece of good corn in my section and that was 
protected to the south by a native grove against the hot 
winds. The effect of such a calamity may seriously cur- 
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tail the size of the dividends which are now declared by 
organized trusts. 


THE PEOPLE VS. NORTHERN SECURITIES CO. 

I am watching the struggle of the northwestern gov- 
ernors against the railroad combine, with a great deal of 
interest, and I am in hopes it will result in favor of the 
people, so that the railroads will be compelled to be reason- 
able in their charges, and not absorb one-half of their 
crops or produce, whatever it may be, to bring the other 
half to the market. There should be no favorites tolerated. 
Pray give us all an equal chance, and they will be recog- 
nized as a public benefactor. 

THE BATTLE OF THE “INS” AND “OUTS.” 

The question has come to my mind, when I read about 
the friction that crops out now and then among the heads 
of those combinations, “Will they hold together?’ There 
is a great deal of denunciation going on among them at 
the present time. The “Outs” want to get in, and the 
“Ins” want to stay in. As a matter of fact they will stay 
in, not solely for the salaries involved, but also for the 
chances to manipulate the stock. Look at the glass trust. 
A friction among the glass manufacturers has sent down 
the price 40 per cent within the last two months. I say 
the former prices were not legitimate, but pure extortion. 

Why will a people that use this article in building their 
houses permit this imposition? 

TARIFF REDUCTION. 

Why not demand that the txtreme high tariff should 
be reduced? They have prospered in former years under 
a tariff of 30 per cent, why should they be permitted to 
exact triple that amount now? 

That some of the trust magnates read their Bibles and 
learn some lessons out of them will not be questioned. 
They undoubtedly read that passage where it says, “The 
rich man cannot enter the kingdom of heaven, no more 
than the camel can pass through the eye of a needle.” 

TRUST MAGNATES SHOULD IMITATE CARNEGIE. 

Andrew Carnegie, the noblest philanthropist, has taken 
his cue from that passage, for he is casting out his earthly 
kingdom and preparing himself for entering into the king- 
dom of heaven. I say the Lord will bless you. Every 
trust magnate ought to imitate him, for it is better to be 
in heaven forever than to be in hell and roasted forever. 

THE SHEEP AND THE GOATS. 

Brother retailers, right here where we shine, it is safe 
to say those trusts cannot combine heaven and hell, for 
the Lord Almighty will keep them separate forever. The 
good will get their reward and the bad get their punish- 
ment, and His judgment will be final forever. / 


THE JOYS OF THE LITTLE FELLOWS. 

While we little fellows can go to sleep after our day’s 
work, having carried our last dollar to the bank and 
bought our drafts to pay our obligations with, thankful 
that we are able to do that, though we know we have not 
another dollar in our pocket; knowing if burglars pay us a 
visit during the night, we can tell them, “Take all you can 
get, but for God’s sake don’t wake up the children, or make 
any disturbance in my house, because my wife is very sen- 
sitive about that.” Turn around, go to sleep again think- 
ing what a damn fool that prowler must be to look for 
money in the pockets of a retail hardware dealer. He 
might just as well look for a needle in a hay stack. 

RETAILERS ENJOY GOOD DIGESTION. 

Another thing, it is our greatest fortune, our appetite 
is good, our stomachs are in fine order... We don’t need to 
go to famous watering places every six months to patch 
up our burned out linings in our stomachs like an old tea- 
kettle; we don’t need any French cooks to prepare our 
meals. We would rather trust our wives to do that, and 
have everything serene and happy around us. 

This is not a dream or a vision, but a real fact. All 
we ask is, to allow us our bread and butter and lay up 
something for our declining years. 

AN IMPORTANT QUESTION. 
The transportation question, which is one of the most 
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vital questions for your impartial consideration, and effects 
our interest very materially. 

Freight bills during the year are quite an item with us, 
according to the report of the National Board of Railroad 
commissioners of the United States. The railroad trusts 
are violating the national interstate commerce laws every 
day. It is stated that trust manufacturers are obtaining re- 
bates on their shipments to their factories, also on fin- 
ished goods to distributing points. Is it any wonder, then, 
that the magnates of the lumber trust are gradually get- 
ting possession of the retail trade? I find the old retail- 
ers gradually wiped out, and line yards owned and operated 
by millionaires and wholesalers have taken their places. 
The former owners have retired, or are eating that piece 
of pie that is handed to them by their masters. It will not 
be long before the retailers of the lumber product will be 
a thing of the past. 

IN UNION THERE IS STRENGTH. 

Let those that are pessimistic on that score take warn- 
ing, that one rod is easily broken, but when you tie to- 
gether a bundle of rods they are not so easily broken, for 
in union there is strength. - 

That should be our motto, and if we fail to stand to- 
gether in our own defense we are not worthy of any sym- 
pathy from the public, for they love to see a spirited fight 
and particularly one that is in the interest of righteous- 
ness. 

THE GOOSE HANGS HIGH. 

Col. Henderson of the third congressional district of 
Iowa has been addressed with a petition lately from his 
constituents that he should measure in 
gress that would relieve his people from the heavy bur- 
den that the present tariff imposes upon them; they were 


support the Con- 


his own friends and his reply was, that everything is lovely 
and the goose hangs high, .that the strong animal should 
not be tackled for fear he would cause disaster and a gen- 
eral collapse of the whole structure may take place. He 
always claimed to have a special dispensation to bless his 
He had his pockets full of bless- 
ings, was scattering them around broadcast, about election 


people with prosperity. 


time, but last year he was ungrateful, for he only favored 
us with a small crop of small potatoes in the third district. 
PEOPLE OF IOWA NOT TRULY REPRESENTED. 

And if the other representatives of Iowa hold the same 
views as the speaker of the house does, they will truly rep- 
resent the interest of the trusts, and not the people of 
Iowa. Let us hope that when it comes to final action on 
that question, we will find some of them casting their votes 
for the relief of the people, which is an agricultural state, 
and must seek the markets of the world for the overplus 
of their product. This question is not a partisan one. 
Every business man sees the drifts of things and if he is 
not directly interested in trusts, he will side with us and 
cast his influence for self-protection. 

COURTS CAN GIVE PROTECTION. 

No, we will not surrender without a struggle. We can 
appeal to courts for protection. I think no court will sus- 
tain any organization that is based upon fictitious value. 
If the states will pass laws that will compel them to incor- 
porate where the plant is located, and its managers should 
be held responsible to abide by the laws of the state. And 
in case they should violate them, they ought to be brought 
into court and the penalties applied provided by law. 

You may think that such a course may not be appli- 
cable to trusts. I hope there will be no occasion to resort 
to courts, but in my experience of men, they love power 
and are to willing to exercise it unmindful what a spirit 
of hatred they breed, which ends sometimes in the destruc- 
tion of valuable property, as we have experienced in the 
past. I hope if any grievances should arise we may es- 
tablish a court of arbitration, and all differences may be 
amicably settled. 

WHAT IS OUR REMEDY? 

Firmness of character; resolve that you will use your 
influence as a citizen to favor such men who legislate for 
you in your own interest, instead of in the interest of the 
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trusts that may advance ‘prices beyond any endurance; 
may establish such terms and conditions that we could not 
comply with and live by it. In case they should succeed 
let us form an alliance to buy our goods outside trusts. If 
the tariff is in your way, demand its modification. I am 
sure if the people once understood the situation they would 
stand by us, for if they become interested in getting their 
supplies cheaper, and it is to their interest to have fair 
play in business. No prices ought to be dictated by one 
head of certain lines of goods. 
SHOULD ACT ON THE DEFENSIVE. 

There are cases where men clothed with such power 
are reasonable, and may not abuse their power, but it is 
better to be forewarned and armed for the defensive before 
you are surprised and disarmed and treated as prisoners. 

A WORD TO THE TRUSTS. 

Remember there is a Nemesis. In all my experience 
and reading of ancient history I find him following up the 
transgressors, whether individuals or nations. It is not 
necessary to name nations and great empires that have 
been wiped out. For instance, the Napoleons, who reached 
the zenith of military glory, finally ended their careers of 
conquest, one at St. Helena, the latter at Wilhelmis Hoehe. 

I remember well the year of 1846 we had a complete 
failure of crops in my native country, when a few specu- 
lators organized a trust and bought up all the wheat in 
sight and stored it in a large warehouse. Flour was ad- 
vanced to twelve cents per pound. I tell you a piece of 
bread tasted good at that time. 

A TALE OF RETRIBUTION. 

I remember well when the speculators walked down the 
street to their warehouse, wherein 200,000 bushels of wheat 
were stored. When they came near the warehouse they 
discovered a black cloud of flies coming out of the upper 
windows. One of them exclaimed, “We are ruined; our 
wheat is gone.” Upon investigation it proved to be true. 
The head of the trust became a raving maniac; the other 
committed suicide, and the balance fled the country to 
escape the penalties of the bankruptcy laws. I heard men 
and women say, “This is God’s punishment, surely.” 

Nemesis followed them up with a vengeance. 

A HEAVY MENTAL STRAIN. 

We hear men say, “What a great man so and so is. 
Why he has cornered all the wheat or all the corn in sight, 
and the outside clique has been forced to the,wall.” I 
always feel sorry for the men that are laboring under 
such mental strain. But their turn comes and their com- 


_ binations go down, and hundreds go to the lunatic asylum, 


mental wrecks. And they call this a strenuous life, to be 
held up for the admiration of our future generation. 


L. Lindenberg, Dubuque, then read the following paper on 


OUR COMPETITORS. 
DEFINITION OF COMPETITION. 


Our good looking president wrote me to prepare a 
paper on the subject, “Our Competitors.” When I was 
ready to go to work on it I took down the dictionary to 
see what “competition” is and I found the following defi- 
nition, “The act of endeavoring to gain what another at- 
tempts to gain at the same time and which, as a rule, only 
one can enjoy.” 

A GLARING EXAMPLE OF COMPETITION. 


A glaring example of competition can be found in the 
efforts our country has been making lately to become what 
is known as a “World Power.” We are spending millions 
every year in constructing battleships, cruisers, torpedo 
boats, etc., etc., not for the sake of doing anybody any 
good, that I can see. Disputes between nations could be 
settled by arbitration just as well as between individuals. 
This large expenditure of money is made merely to show 
the rest of the world how strong and powerful we are. 
Then by contrast we have to economize in other directions 
and can only afford to pay our rural mail carriers, who 
have to furnish a horse and vehicle, the princely salary of 
$50 per month. 


OUR PERSONAL COMPETITORS. 
Now as to our personal competition: You may think 
that I could have simplified my research by saying “a com- 
petitor is a man that is selling hardware in the next block,” 
and so he is, but not by any means the only one that you 
and I have. There are others. The department store, the 
catalogue house, the dry goods man who advertises his 
business by selling goods out of his line at cut prices, the 
peddler, the jobber and manufacturer who sells to you and 
also to your customers, all of these are our competitors, 
and why, I ask you, brother hardware men, is this keen 
rivalry for trade, and you will probably say, “to make 
money.” And why are we so eager to make money? Your 
answer will probably be “so that by and by we can have a 
good time and enjoy ourselves.” But do you realize that 
to many of us that good time will never come? Do you 
realize that we all live too much in the future? 
A UTOPIAN CONDITION. 


We are going to enjoy ourselves next year and we are 
not going to the hardware meeting this year, we can’t 
afford it, but we'll go next year. We are ready to work 
day and night, not to enjoy ourselves, or help our fellow- 
men and the community in which we live, but for the sake 
of making a fortune that we hope to enjoy some time 
in the future. When lo! the Grim Reaper steps in and 
all is over. John Brisben Walker, editor of the Cosmo- 
politan, holds that under our present labor-saving system 
of doing work, four hours should constitute a day’s work 
for anybody, and I agree with him. Let me show you 
how this could be accomplished in our own line. In 
Dubuque, for instance, there are three hardware stores 
within three blocks of each other. The proprietor of each 
one finds it incumbent on him to be at his place of busi- 
ness from seven in the morning until about seven at night, 
twelve hours. If these three stores were to consolidate 
and be run under one management, the hours could be 
divided so that the three proprietors could each stand a 
trick of four hours, the first from seven to eleven, the 
next from eleven to three and the third from three to 
seven. The amount of capital required would be about 
half what it is now. The expense of rent, heating, light, 
taxes and clerk hire would be more than cut in two. But 
this Utopian condition cannot be realized for years to come, 
for no sooner would the two stores made vacant by this 
consolidation be idle, than hopeful persons would be ready 
to take them and start new hardware stores. The time is 
coming when we will look back at this period in our his- 
tory and see how foolish our present competitive system 
is, but as we cannot hope for any startling changes in the 
near future, let us make the best of the conditions that 
surround us. 

SHOULD APPLY THE GOLDEN RULE. 

I would like to be able to tell you how to meet this 
manifold competition that besets us, but a wisdom equal 
to Solomon’s would be required to do so. As we must 
compete, let us do so in an honest, honorable way. My 
advice would be to have your stores kept clean and at- 
tractive, show your goods willingly and cheerfully, don’t 
misrepresent. Use common sense, apply the Golden Rule 
in your dealings with your customers, “Do unto others as 
you would have others do unto you” and don’t worry. If 
you do this, under ordinary circumstances you _ should 
achieve success. You will not, in all probability, become 
wealthy, and right here let me say that wealth will not buy 
health or happiness; ndeed both health and happiness 
are frequently lost in the scramble for wealth. If being a 
factor for good in the world, if being remembered by a 
grateful posterity, would be considered success, then 
Charles Dickens, for instance, would entirely eclipse our 
modern millionaires in having lived a useful and successful 
life. 

ADVANTAGES OF LOCAL ORGANIZATION. 

A few words before I close in regard to local competi- 
tion: We, in Dubuque, have found that local organiza- 
tion helps wonderfully in smoothing the rough places in 
our business life. The better we get acquainted the more 
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we realize what good fellows our competitors really are. 
Now and then the good ship, the “Dubuque Hardware 
Club,” runs afoul of the snags of misunderstanding and 
envy and is severely buffeted by the winds of jealousy and 
egotism, but by throwing out the sheet anchor of mod- 
eration and charity, she finally weathers the storms and her 
officers and crew are more loyal than ever. 

If you and your fellow hardware dealers don’t frater- 
nize in your town, get together right away in a nice, 
friendly manner. Take my word, you'll all be the better 
for it. 


After the conclusion of Mr. Lindenberg’s paper, the discus- 
sion of the changes outlined by the constitutional committee 
was taken up. The change suggested in Section 7 of Article 
4, making the fee for traveling men who wished to become 
honorary members of the Association, $2.00 instead of $1.00, 
was carried. 

There was a great deal of discussion over the proposed new 
Section 8, Article 4, that “All honorary members shall be 
allowed a fee of $2.00 each for every new member obtained.” 
In the course of the discussion several traveling men who 
were present stated they would be glad to do everything in 
their power to help along the association, and would not think 
of taking any compensation therefor. 

Many arguments were advanced both for and against the 
scheme of offering traveling men a prize for the largest num- 
ber of new members obtained within a period of three months. 

E. H. Norris, Cedar Rapids, in, speaking on this proposed 
new section, stated that he favored the adoption of a button, 
which should be worn by traveling men, who were honorary 
members of the association, which should carry with it the 
authority to collect dues. 

A vote of the house was taken and the motion to adopt 
this proposed new section as a part of the constitution was 
lost. 

The next amendment taken up was the one allowing grocery 
stores and general merchandise stores in towns of less than 
3,000 population where hardware was also carried to become 
members of the Association subject to the approval of the 
executive committee. 

S. R. Miles, of Mason City, Charles Swaine, of Council 
Bluffs, and C. W. Brelsford, of Council Bluffs, spoke against 
this proposed change, as a dangerous innovation, and one 
that would open the door to objectionable firms becoming 
members of the Association, and on motion this amendment 
was lost. 

The next change proposed in the constitution was to alter 
Section 1 of Article 4, which in the old constitution fixed 
the second Wednesday in February for the date on which 
the annual convention of the Association should be held. It 
was proposed to leave the fixing of this date open to the 
action of the executive committee, but on motion this proposed 
change was lost. 

The executive committee next made their report, that they 
had elected W. H. Keating, of Ottumwa, as Secretary of the 
Association and George Lister, of Manchester, as Treasurer. 
They also announced that they had selected the following 
grievance committee: S. R. Miles, Mason City, chairman; 
W. H. Millard, Cherokee; E. P. Messer, Sheldon. They also 
recommend that the President and Secretary be allowed to 
use their discretion in securing the services of an assistant 
secretary when needed. 

The report of the executive committee was adopted. 

The committee on resolutions made the following report 
through Chairman Chas. Swaine, of Council Bluffs: 


RESOLUTIONS. 


LOYALTY TO NATIONAL ORGANIZATION. 

Resolved, That we, the hardware dealers of Iowa, in con- 
vention assembled, reiterate our loyalty to our association 
and the national association and pledge ourselves to do all in 
our power to further the objects of both. 

NATIONAL ASSOCIATION INDORSED. 

Resolved, That we heartily indorse the action of the Na- 
tional Association in trying to persuade the manufacturers 
and jobbers to refrain from selling to catalogue houses, and 
direct to the consumer. 







MANUFACTURERS IN ACCORD ARE INDORSED. 

Resolved, That we indorse the action of all manufacturers 
and jobbers who have pledged themselves to refrain from sell- 
ing to the catalogue houses and consumers. 

THANKS TO CEDAR RAPIDS. 

Resolved, That we tender a vote of thanks to the citizens 
of Cedar Rapids, especially the Y. M. C. A. and the Commer- 
cial Club for their hospitality and treatment during our stay 
in the city, and to the local and trade press and papers for 
their kind consideration. 

THANKS TO OFFICERS. 

Resolved, That we are greatly indebted to President Mc- 
Intire and Secretary Keating for the efficient manner in which 
they have conducted the affairs of the association for the past 
year. 

RESOLUTION OF SYMPATHY. 

Resolved, Having just received the information of the death 
of the mother of our member, Mr. Martinek, the members of 
this association extend to Mr. Martinek their sympathy in his 
bereavement. 

These resolutions were unanimously adopted. 

On motion of Homer Duncan of Albia, a committee con- 
sisting of Clarence Phillips of West Liberty and Chas. Swaine 
of Council Bluffs were appointed to ask the Cedar Rapids 
hardware men to join the Association. 

L. Lindenberg, chairman of the committee on nominations, 
reported that this committee had chosen W. A. MclIntire of 
Ottumwa for President and Jacob Seither of Keokuk for Vice- 
President. These nominations were ratified by the unanimous 
vote of the Association. 

President McIntire in his speech of acceptance, said: “Gen- 
tlemen, I see you are not in a humor to be detained. I accept 
this nomination in the sentiment in which it is offered, but 
with much reluctance I must confess. Your secretary and 
myself came here, not knowing whether our action would be 
accepted or rejected. We acted according to our own best 
judgment and worked hard for the success of the Associa- 
tion. After the postponement of the convention, the ques- 
tion came up before the executive committee as to whether 
or not a meeting should be held. I am glad that we held a 
meeting. It was a good meeting and we are in better fighting 
trim on account of it. On behalf of the Association, I wish to 
thank H. G. Cormick, of Centralia, Treasurer of the National 
Retail Hardware Dealers’ Association, and President of the 
Illinois Retail Hardware Dealers’ Association, for his pres- 
ence here to-day.” 

A vote of thanks was extended to Mr. Cormick by rising 
vote. 

At 12:25 a. m. the convention adjourned sine die. 


CONVENTIONALITIES. 


A. J. Collins, representing the Majestic Mfg. Co., 
St. Louis, was a self-appointed floral committee for the 
Association, and provided the delegates with handsome 
boutonnieres. He also gave away a handsome alumin- 
um ash tray. 


The Joliet Stove Works, Joliet, Ill., were repre- 
sented by C. L. Featherstone and J. B. Reeve, who had 
a fine display in room No. 14 of the Grand Hotel. On 
their display floor they had Moore’s Air-tight heater, 
Moore’s Steel Gem cook, Moore’s Steel Medal cook, 
Moore’s Monarch steel range, Moore’s Premium steel 
range, Moore’s steel range, Moore’s Merit steel range, 
Moore’s Hot Blast Oak, and Moore’s Air-tight Oak. 
This display of superior goods was greatly admired 
by all visitors, who were regaled with refreshments. 


J. D. Warren, of the J. D. Warren Mfg. Co., Chi- 
cago, had a very attractive exhibit of photographs of his 
up-to-date hardware shelving in actual use in all sec- 
tions of the country. This firm’s shelving is greatly in 
evidence throughout Iowa, and Mr. Warren’s many cus- 


























































































{= 





= == 


Sti 
et td 


See Sg 


fm 


a 





50 THE AMERICAN ARTISAN AND HARDWARE RECORD. 


tomers in attendance at the convention acted as mission- 
aries in behalf of his goods. 

L. H. Rounds, the popular representative of E, C. 
Atkins & Co., Indianapolis, Ind., had a very attractive 
exhibit of the saws of this company in parlor No. 8, 
of the Grand Hotel. As a convention souvenir he was 
































giving away a clever puzzle, which showed how one of 
Atkins’ saws could saw through a thick log of wood in 
the twinkling of an eye. The mechanism of this puzzle 
was very ingenious, and kept dealers who received same 
“ouessing.” 

The Estate of P. D. Beckwith, Dowagiac, Mich., 
were ably represented by their Messrs. H. L. Mosher and 
J. L. Parker, who occupied parlor “B” at the Grand 





Hotel, and kept open house in the Round Oak way for 
the benefit of the dealers attending the convention. 
They were giving away an attractive match box, as a 
souvenir. 





J. H. Farquaharson, the genial representative of 
the M & D Range Co., of Chicago, was one of the most 
popular camp followers in the corridors of the Grand 
Hotel. Mr. Farquaharson has many friends among the 
Iowa dealers who appreciate the quality of his goods. 


E. T. Jones, who represented the Minnesota Lin- 
seed Oil Co., Minneapolis, at the convention, was giving 
away a handsome oval shaped mirror, on the back of 
which was an advertisement of his company. 


Sam T. White, manager of the sales department 
of the Voss Bros. Mfg. Co., Davenport, Iowa, have one 
of that firm’s “Ocean Wave Washers” on exhibition in 
the corridors of the Grand Hotel. 


E. B. Waterman, who looks after the interest of 
Black & Germer, Erie, Pa., manufacturers of the Ra- 
diant Home stoves, in Iowa, Minnesota and South Da- 
kota, kept open house in room No. 1 of the Grand Hotel 
and gave away a little button showing the Radiant Home 
air blast lining. 

The Gem City Stove Mfg. Co., Quincy, Ill., were 
represented by L. K. Wynn, who had a number of pho- 
tographs of the German heater in his display room, 


‘and made a decided hit by his liberal distribution of 


large and appetizing pretzels as a convention souvenir. 

“Pop” Bennett, of the Reading Hardware Co., 
Chicago, was early on the ground, as he always is, and 
his headquarters were visited by a constant stream of 
interested dealers. Mr. Bennett gave away an attractive 
souvenir in the shape of a lead pencil in an aluminum 
case, 

The Keith Furnace Co., Des Moines, Iowa, were 
represented in the corridors of the Grand Hotel by 
Geo. Wilsie, who has a great many friends among the 
members of the association. This firm have built up a 
very large trade in Iowa, and their Monitor furnaces 
are exceedingly popular in all sections of the state. 


The smoker tendered the visiting hardware men by 
the Commercial Club of Cedar Rapids was a most en- 
joyable affair. The dealers and camp followers drifted 
up to the rooms of this club, on the fifth floor of the 
Masonic Temple, about eight o’clock Tuesday evening, 
and spent a delightful time in chatting, smoking, whist 
playing, etc. Music of an enlivening nature was pro- 
vided, and all who attended went away willing to vote 
that Cedar Rapids hospitality was all right. 

A. X. Smith, the genial representative of the 
Ringen Stove Co., of St. Louis, was one of the most pop- 
ular camp followers in attendance at the convention. 
The Quick Meal line has a large number of friends in 
the Hawkeye state. 

W. J. Heald occupied room No. 28 at the Clifton 
House, where he was showing a miniature model of the 
Torrid Zone furnace, made by the Lennox Mfg. Co., 
Marshalltown, Iowa. He also had on exhibition a Wire- 
ton time regulator and an improved Orr register. 


J. H. Farquharson, of the M. & D. Range Co., 
Chicago, was one of the earliest camp followers on the 
ground. In fact, this gentleman invariably makes it a 
point to be there good and early. Mr. Farquharson 
has a large number of friends in the ranks of the asso- 
ciation, and the M. & D. steel ranges have a wide sale 
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throughout lowa. As an advertisement of these goods, 
Mr. Farquharson had a large poster conspicuously dis- 
played in the corridors of the Grand Hotel, showing 
an M. & D. range, and a number of eagles on the wing. 
At the bottom of this poster was the inscription, “We 
soar above them all.” 


Charles Smith, of The Chas. Smith Co., Chicago, 
is generally recognized as one of the most thoroughly 
posted furnace men in the West. Mr. Smith and C. V. 
Riley of this firm were among the camp followers in 
the corridors of the Grand Hotel, and were kept busy in 
greeting the many believers in the superiority of Hero 
furnaces in the ranks of the lowa Association. 


The Brown-Hurley Hardware Co., Des Moines, 
Iowa, had a magnificent display in parlors Nos. 2 and 4 
of the Grand Hotel. They were showing a complete line 
of the Estate stoves and ranges made by F. & L. Kahn 
& Bros., Hamilton, Ohio, which they are handling in 
Iowa, and they were also showing a full line of the 
Minnesota Linseed Oil Co., of Minneapolis. Their 
other display room had for its central attraction a mag- 
nificent display of shotguns and rifles, while around the 
sides of the room were carefully selected but quite com- 
plete displays of sporting goods, saws, axes, and tools, 
cutlery, paint brushes, builders’ hardware, etc. ‘The 
ceiling of the room was fairly festooned with a variety 
of attractive hammocks. The managers of this firm 
are old-time hardware men and their coterie of traveling 
representatives were a prominent factor in making the 
stay of the visitors at the convention a pleasant. one. 


J. W. Conchar, of the Schreiber & Conchar Manu- 
facturing Co., Dubuque, Iowa, is one of the best known 
hardware jobbers in the Hawkeye state. Mr, Conchar 
was in evidence in the corridors of the Grand Hotel on 
the third day of the convention, his mission being to 
put in a good word for Dubuque for the next meeting 
place of the association. Mr. Conchar is very popular 
with the hardware dealers in lowa, and his frank, unas- 
suming manner, exhaustive knowledge of the details of 
the hardware business and good judgment as to business 
possibilities generally are widely recognized by his 
friends in the retail trade. This Dubuque firm have a 
record of which they can be justly proud, as next year 
they will celebrate the semi-centennial of their exist- 
ence. 

Wednesday night the members of the association 
were treated to a delightful vaudeville entertainment by 
the Brown-Hurley Hardware Co. Later, a second en- 
tertainment was given in front of the suite of the Estate 
of P. D. Beckwith, Dowagiac, Mich. 


CAMP FOLLOWERS. 
Bennett, W. H., Reading Hardware Co., Chicago. 
Bosworth, J. C., Michigan Stove Co., Detroit. 
Brown, G. W., Brown-Hurley Hardware Co., Des Moines. 
Burton, G. H., Stoves & Hardware Reporter, St. Louis. 
Burdick, E. C., Janesville Barb Wire Co., Janesville, Wis. 
Cope, Geo. W., The Iron Age, Chicago. 
Carroll, F. T., Malleable Steel Range Co., South Bend, Ind. 
Collins, A. J., Majestic Manfg. Co., St. Louis. 
Cooper, E. N., Brown-Hurley Hardware Co., Des Moines. 
Crawley, W. E., Barrows Lock Co., Lockport, IIl. 
Duquette, E. L., Cole Mfg. Co., Chicago. 
Farquharson, J. H., M & D Range Co., Chicago. 
Ferris, W. S., Wilcox Mfg. Co., Aurora, III. 
Featherstone, C. L., Joliet Stove Co., Minneapolis. 
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Goff, F. A., Holmquist Co., Chicago. 
Conchar, J. W., Schreiber & Conchar Mnfg. Co., Dubuque. 
Graham, C. R., Brown-Hurley Hardware Co., Des Moines. 
Gadd, F. H., Hibbard, Spencer, Bartlett & Co., Chicago. 
Heald, W. L., Lennox Mfg. Co., Marshalltown, Ia. 
Harris, J. M., Fairbanks, Morse & Co., Chicago. 
Hemingway, W. K., Brown-Hurley Hardware Co., Des 
Moines. 

Henry, W. C., May & Fieberger, Akron, Ohio. 
Johnston, Sidney P., THE AMERICAN ARTISAN, Chicago. 
Jones, E. T., Brown-Hurley Hardware Co., Des Moines. 
Knowlton, H. P., Peninsular Stove Co., Chicago, II. 
Moore, A. B. J., Rock Island Stove Co., Rock Island, IIL. 
Mosher, H. L., Estate of P. D. Beckwith, Dowagiac, Mich. 
Patterson, J. W., Cribben & Sexton Co., Chicago. 

Parker, J. L., Estate of P. D. Beckwith, Dowagiac, Mich. 

Pamplin, P. A., Bucks Stove and Range Co., Des Moines. 

Peterson, Wm., Lyons Specialty Co., Lyons, Ia. 

Riley, C. V., Chas. Smith Co., Chicago. 

Roberts, H. H., The Iron Age, Chicago. 

Rounds, L. H., E. C. Atkins & Co., Indianapolis, Ind. 

Ross, A. J.,, Peninsular Stove Co., Chicago. 

Rouss, J., The American Wringer Co., New York. 

Rossman, A. L., Peninsular Stove Co., Chicago. 

Reeve, J. B., Joliet Stove Works, Joliet, III. 

Stewart, C. W., Michigan Stove Co., Detroit. 

Stern, Daniel, THE AMERICAN ARTISAN, Chicago. 

Smith, Chas., Chas. Smith Co., Chicago. 

Smith, A. X., Ringen Stove Co., St. Louis. 

Spencer, H. O., Wilcox Manfg. Co., Aurora, III. 

Swan, A. A. Economy Furnace Co., Cedar Rapids. 

Van Patten, B. W., Brown-Hurley Hardware Co., Des 
Moines. 

Van Sittert, E. H. A., Culter & Proctor Stove Co., Peoria, 

Warren, J. D., J. D. Warren Manfg. Co., Quincy, III. 

Wynn, L. K., Gem City Manfg. Co., Quincy, III. 

Waterman, E. B., Black & Germer, Erie, Penn. 

White, Sam. T., Voss Bros. Mfg. Co., Davenport, Ia. 

Walters, I. M., Bridge & Beach Mfg. Co., St. Louis. 

Wielsie, Geo. E., Keith Furnace Co., Des Moines. 

Wilson, J. W., Fuller-Warren Co., Milwaukee. 

Yandall, W. E., Peninsular Stove Co., Chicago. 
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WILL MEET MARCH 26. 


J. F. Frye, Charleroi, Pa., secretary of the Penn- 
sylvania Retail Hardware Dealers’ Association, an- 
nounces that a meeting of that association will be held 
March 26 at the Monongahela House, Pittsburg. It 
was originally intended to hold this meeting early in 
February, but the date was put ahead so as to give the 
committee on program more time to arrange its work. 


- 


A PROGRESSIVE JOBBING HOUSE: 








The Brown-Hurley Hardware Co., Des Moines, 
la., were incorporated Aug. 21, 1901, to succeed the 
old house of J. D. Seeberger, who has been in the job- 
bing business in Iowa for thirty years. They have in- 
creased their force of travelers from seven to twelve 
men, having two regular men; one special stove man and 
one specialty man, representing them on sporting goods, 
euns, ammunition, fishing tackle, paints, etc., etc. They 
are now doing an exclusive wholesale business, which 
their customers seem to appreciate. Their stock has 
been practically doubled in the last four months. They 
have the Estate line of stoves and ranges, made by F. & 
L. Kahn & Bros., Hamilton, Ohio, carrying a full line 
of their steel and cast ranges, steel and cast cooks, Es- 
tate and Empire Oaks. ''They also have the Schneider & 
Trenkamp Co.'s line of gasolene stoves, carrying a com- 
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plete line, and are in position to take complete care of 
the hardware trade in Iowa, giving quick shipments. 
Their mail order department is one of the largest feat- 
ures of their business and is constantly growing. The 
trade appreciate the fact that they are now able to draw 
from a very large stock. 


— - e+ — 


DEATH OF A. F. SHAPLEIGH. 





The trade will learn with deep regret of the death 
of Augustus F. Shapleigh, which took place in St. 
Louis, February 27th last. Mr. Shapleigh was in the 
ninety-third year of his age, and until five weeks ago 
had been able to be around the house. For many years 
he was actively engaged in the hardware business. He 
was born in Portsmouth, New Hampshire, January 9th, 
1810. His first venture in the hardware business was 
with the firm of Rogers Bros., Philadelphia. Later on 
he came to St. Louis and established the firm of Rogers, 
Shapleigh & Co., who were succeeded by Shapleigh, 
Day & Co., and later by the A. F. Shapleigh-Cantwell 
Hardware Co., which in turn became the A. F, Shap- 
leigh Hardware Co. When the Norvell-Shapleigh 
Hardware Co. was organized July 1st, 1901, Mr. Shap- 
leigh ceased taking an active interest in the business. 
Mr. Shapleigh was married in Philadelphia to Miss 
Elizabeth A. Ulmstead, who died in 1894. Frank Shap- 
leigh, their oldest son, died on January 1st, 1901, and 
the surviving children are: A. F. Shapleigh Jr., Al- 
fred L. Shapleigh, Richard W. Shapleigh, John B. 
Shapleigh and Mrs. J. W. Boyd. 


e+ — 


AN ATTRACTIVE RULE. 





The accompanying cut shows an artistic rule that 
Farwell, Ozmun, Kirk & Co., St. Paul, were giving away 





as a souvenir at the recent convention of the Minnesota 
Retail Hardware Dealers’ Association at St. Paul. 


2 
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GLACIER REFRIGERATORS. 








The Northern Refrigerator Co., Grand Rapids, 
Mich., offer valuable help to the trade in selling the 
Glacier refrigerator. These refrigerators have the Gla- 
cier sliding adjustable shelves, metallic ice racks, Gla- 
cier refrigerator hinges, etc. 

Their refrigerator lock is simple in construction, 
elegant in design and handy to use. A slight lift on 
the under side of the handle will raise the latch and 
cause the door to open. In their metallic ice rack the 
under side acts as a moisture condenser, while the 








arched center prevents the moisture from dropping 
through the opening for cold air into the provision 
chamber below. 

As the best refrigerators obtainable, this firm offer 
the Glacier porcelain lined refrigerators, in which all 
parts of the provision chamber are filled with porcelain. 
Their refrigerators are made in four styles, viz., single 
door, double door, four doors and apartment house 
styles. The trade should write this firm for some of 
their trade literature. When writing for same kindly 
add: “Saw it in THE AMERICAN ARTISAN.” 


KNOCK-DOWN OVENS. 








The accompanying cuts show the knock-down ovens 
made by the A. Geisel Mfg. Co., St. Louis, Mo. This 
oven consists of but nine 
parts, including the two 
slides, and is put together 
with eight screws with no 
nuts or small pieces to work 
loose or get lost. It is so 
simple in construction that 
anyone can put it together 
in less than five minutes. 
All parts are interchange- 
able and hence repairs can 
be made at a small expense 
with little or no trouble. 
The ovens are packed each in a tight wooden box, thus 
protecting them from dust and dirt and the danger of 
rusting. 

The “New Century” 
Knock-Down Nestable oven 
is made of American blue 
steel, all except the back, 
which is lined with tinplate. 
It his improved turn key 
with wood handle, heavy 
wire top handle and drop 
door. 

eee The dimensions are 
113% inch width, 12 inch length, 12 inch height. 
Packed three in a case; weight, 28 pounds. 





Fig. 1. 








Figs. 1, 2 and 3 show the process of knocking this 
oven down and Fig. 4 shows it knocked down ready for 


shipment. 





A recent storm did slight damage to the addition 
being erected for the plant of the Abram Cox Stove 
Co., at Lansdale, Pa. 
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ATKINS ALUSIUINU?!M DETACHABLE HANDLES. 


E. C. Atkins & Co., Inc., Indianapolis, Ind., are 
manufacturers of Atkins’ aluminum detachable han- 
dles shown in the accompanying cuts. 

The style “p” is similar to the ordinary wood han- 
dle. 

Their style “F” is made so that the right hand side 
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Style “P.” 

of the handle is flush with the saw, enabling the user 
to saw down close to a floor, or in any place where there 
. . . . . ° . . 

is an obstruction in line with the cut, making a straight 





WWWWwwnwwrwwnwnw" rrr ww of 


Style “F.” 


cut, and obviating the danger of skinning the operator's 
knuckles. 

Their style “A” is made in the same manner as the 
offset handle, but in addition it can be moved to a less 
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Style ** A.” 
or greater distance from the saw blade by simply loosen- 
ing two screws. The amount of adjustment is about 
114 inch. 
haat a 

It is said the attempted combine of hardware job- 
bers is making but tedious progress. 

The strike of iron workers at San Francisco has 
been called off. 
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NOVELTY SPRAY PUDIP. 


The accompanying cut shows the Novelty spray 
pump manufactured by the Berger Mfg. Co., Canton, O. 
These bucket pumps are simple, easily operated and 
solidly constructed. They may be carried anywhere 
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Novelty Spray Pump. 


for the purpose of throwing water for showering trees, 
plants, lawn, shrubbery, extinguishing small fires, wash- 
ing carriages and windows, destroying insects on trees, 
spraying bees, etc. 


The Signal Mail Box Co., Joliet, Ill., are manu- 
facturers of the Bates-Hawley signal mail box shown 
herewith. 
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Signal Mall Box. 
This mail box is designed for rural service. It 
has new top action flap and automatic signal flag. It 
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Signal Mall Box 
is the full government size, 18 inches long and 11% 
inches high, 
It has a Yale lock. No two are alike, but all boxes 
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can be opened by the carrier. This box can be used as 
a locked box or with spring catch only. It has stamped 
celluloid name plate, interchangeable with post fasten- 
ing, so that the box can be set either right hand or 
left hand. 

The post is of high carbon steel, set with hydraulic 
cement in a vitrified tile base. 


see 


BUSINESS CHANGES. 


NEW FIRMS. 


Beatrice, Neb—The Kees Hardware Co. has incorporated. 

Dunn, N. C.—M. L. Wade is a new dealer. 

Eldorado, Ark.—The Garrison-Alphin Hardware Co. has 
incorporated with a capital stock of $10,000. 

Elgin, Il_—The Hawthorne Hardware Co. has incor- 
porated with a capital of $15,000. 

Hamlin, Ia.—Johnson & Carstensen. 

Jerseyville, Ill—The English-Dlaten Hardware Co. have 
filed articles of incorporation, capital stock $15,000. 

Kilbourn City, Wis.—Snider Hardware Co. has incor- 
porated, capital stock $170,000. 

Morgantown, W. Va.—H. C. Baker Hardware Co. has 
incorporated, capital $25,000. 

Newcastle, Ind—Walter Hayes, a new dealer. 

New York, N. Y.—W. E. Pruden Hardware Co. has in- 
corporated with a capital of $50,000. 

Oklahoma City, Okla—The Oklahoma Hardware Co. has 
incorporated with a capital of $100,000. 

Union City, Tenn.—Union City Hardware & Furniture 
Co. has incorporated. 

Roanoke, Va.—The Nelson Hardware Co. will incor- 
porate, and the capital stock shall not exceed $50,000 nor be 
less than $30,000. 

Saratoga Springs, N. Y.—Farmer Hardware Co. has in- 
corporated. 

South Norwalk, Conn.—Hubbles & Staples Hardware Co. 
has incorporated. 

Waco, Tex.—Central Hardware Co. has been incor- 
porated. 

Harrietta, Mich—Stanley & Son are new dealers in hard- 
ware and harnesses. 

De Soto, La—The Mansfield Hardware Co. are new 
dealers in hardware and furniture. 

Celeste, Tex.—The Henslee Hardware & Furniture Co. 
has incorporated. 

Whiteville, Tenn.—Whiteville Mercantile & Hardware Co. 

Alexandria, Minn.—Peter E. Julin is a new agricultural 
dealer. 

South Haven, Minn.—Geo. Houng is a new hardware and 
implement dealer. 

Hasting, Minn.—John Van Slyke, agricultural implement 
dealer, is resuming. 

Blackduck, Minn—L. J. Romdenne will embark in the 
hardware business. 

Minneapolis, Minn.—Marsh & Coleman are new manu- 
facturers of boilers, tanks, etc. 

Omemee, N. D.—Richard White is a new retail hardware 
dealer. 

Brocklett, N. D.—Verhus Bros. will open a hardware 
store. 

Maddock, N. D.—B. S. Akre is a new hardware and agri- 
cultural implement dealer. 

White Earth, N. D—McTavish & Hanson are new agri- 
cultural implement dealers. 

Milbourn, Wis.—The Snifer Hardware Co. has incor- 


porated. 
CHANGES. 


Northfield, Minn.—Bierman Bros. are succeeded by A. 
W. Bierman. 

Deer Park, Minn.—Anderson & Smith are succeeded by 
John O. Smith in the retail hardware business. 

Madelia, Minn.—Anderson & Nelson succeed J. A. An- 
derson in the hardware and implement business. 

Appleton, Minn.—Chas. E. Johnson has sold his agri- 
cultural implement business. 
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Thief River Falls, Minn.—C. C. Jackson & Co. are suc- 
cessors to Jackson & Bailey in the retail hardware business. 

Wahpeton, N. D.—O. H. Schultz succeeds H. L. Eastman 
in the hardware and crockery business. 

Erwin, S. D—The Erwin Hardware Co. are succeeded 
by W. L. Newport. 

Fox Lake, Wis.—The estate of E. Sanborn is succeeded 
by H. G. Miller. 

Algona, Iowa.—C. M. Doxsee is succeeded by King Bros. 

New Hardford, Iowa—Yokom Bros.- succeed to the re- 
tail hardware business of W. W. Yokom. 

Postvillee, Ia—Schroyer & Stone succeed Hoy & Schroyer 
as retail hardware dealers. 

Webster City, Ia—Hoff & Mueller are succeeded by A. 
F. Mueller in the retail hardware business. 

Waxahachie, Tex.—The Howell Hardware Co. are suc- 
ceeded by the Ellis County Hardware Co. 

Rapid City, Mich—Meyer Bros. are succeeded by J. 
Wright. 

Conklin, Mich.—Harvey & Bean are succeeded by Bean & 
Brevitz. 

Grand Junction, Mich.—Euge C. Hamlin is succeeded by 
Malley Bros. & Phillips. 

Brewer, Me.—Fred E. Thomas will remove to Bangor 
about March 1. . 

Calmar, Ia—J. J. Sobolik, of Cresco, has succeeded 
Miller & Webber. 

Burlington, Vt.—Wilmot E. Mayhew has moved to Carr 
Block. 

Cleveland, Tenn.—Hall Bros. are succeeded by W. M. 
Bryant, who will continue business at the same place. 

Cleveland, Ohio.—The Geo. Worthington Co., hardware 
merchants, have purchased the building in which they have 
been doing business for many years. 

Columbus, Miss.—J. C. Broyles has moved to Birming- 
ham, Ala. 

Cooperstown, N. Y.—W. L. McEwan succeeds to the 
hardware business conducted for the past twenty-six years 
by J. Warren Lamb. 

Cresco, Iowa.—Anderson & Gunderson are succeeded 
by V. E. Strayer. 

Evart, Mich.—Morley Bros., of Saginaw, are succeeded 
by E. F. Birdsall and F. S. Postal; business will be con- 
ducted under the firm style of E. F. Birdsall Co. 

Fulton, S. D—A. E. Jackson and E. A. Jackson succeed 
H. H. Halmes in the hardware business. 

Glasgow, Mo.—Ervin E. Rall succeeds the W. P. Dautel 
Hardware Co. 

Hamilton, Ohio.—Neiderman Cycle Co. are the successors 
to Sherring & Cochran. 

Hamilton, Ohio.—The Holbrook Hardware Co., recently 
organized, have closed a deal for the Cass Hardware Co., 
formerly the Smyers store, and the oldest in the city. 

Iowa City, Ia—M. G. Kozer is succeeded by the firm of 
Kozer & Zeller. 

Lexington, Ky.—Brock & Co. succeed J. T. Vance in the 
hardware business. 

Newberry, Pa.—James Cockrum succeeds to the hardware 
store of D. W. Fletcher, 52 Arch street. 

Oakesdale, Wash—Kay & Johnson have dissolved part- 
nership and the business will now be conducted by J. W. 
Johnson. 

Paris, Tex.—Allen-Wilkes Hardware Co. will now be 
known as the M. F. Allen Hardware Co. 

Pendleton, Ore——Hansford & Thompson will in future be 
known as the Thompson Hardware Co. 

Unadilla, N. Y.—C. H. Stebbins is succeeded by S. D. 
Haight. 

St. Cloud, Minn.—Thielman Bros. will succeed to the 
hardware business of L. Thielman. 

Warwick, N. Y.—Wilbur L. Lawrence has purchased an 
interest in the firm of Colwell & Lawrence. 

Wells Bridge, N. Y—L. G. Quackenbush & Son succeed 
to the hardware and drug business of A. A. Sisson. 

MISCELLANEOUS. 

Boyd, Minn.—A. G. Nelson; fire. 

Crab Orchard, Neb.—F. M. Sherrett; fire. Loss, $5,500; 
insurance, $4,000. 
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Heating and Ventilating. 








The Solar Furnace & Power Co. are a new Phoenix, 
Ariz., concern, 

F. 8. Dalton & Co. succeed Dalton & Chappell in 
the heating business in Richmond, Va. 


L. H. Snyder & Co., Bristol, Conn., are a new firm 
who will manufacture floor and ceiling plates. 

Swecney & Ryan are succeeded in the steam-fitting 
business at Seattle, Wash., by H. Sweeney & Co. 

A. J. Baysinger, a prominent western tinner, for- 
merly located at Antigo, Wis., is now at Hoopeston, 
Ill. 

The Hunnicutt & Bellingrath Co., Atlanta, Ga., 
are succeeded in the heating business by M. C. Van- 
diver. 

William H. Clark has been succeeded in the steam 
fitting business at Southbridge, Mass., by Oldham & 
Ranahan. 

W. C, Hargrove, Pittsburg, Texas, is in the market 
for apparatus for heat'ng a twe-story building, 75 x 100 
feet in dimensions, 

The interest of Jos. P. Rundell in the Rundell- 
Spence Mfg. Co., Milwaukee, makers of steamfitters’ 
supplies, has been purchased by Wm. Spence. 

The well known furnace firm of Sandmeyer & 
Co., Peoria, Ill., have organized a stock company, which 
will take in the Peoria Heating & Plumbing Co. and 
Henry Kroos. 

A. H. Davenport is president and R. H. Dowing is 
treasurer of the A. H. Davenport Co., Bangor, Me., 
capitalized at $10,000 for carrying on a heating and 
furnace business. 

H. P. Benninghof, M. 8. Sonntag, H. C. Murphy, 
Newton Kelsey, C. C. Geming, W. A. Legeman and 
J. W. Spencer are the incorporators of the Evansville 
Heating Co., Evansville, Ind., capitalized at $100,000. 

Several golf enthusiasts in the wholesale heating 
trade have organized the Trade Golf Association for the 
purpose of holding a tournament June 24th, in connec- 
tion with the meeting of the Central Supply Association 
at the Hotel Victory, Put-in-Bay, Ohio. The following 
officers have been elected for this association: President, 
John B. Hibbard, Chicago; vice president, J. B. Rahn, 
Omaha; secretary, Chauncy L. Williams, Chicago; 
treasurer, Paul Blatchford, Chicago; Capt. S. O. Dug- 
ger, Chicago. 

The Chas. Smith Co., No. 122 Lake street, Chi- 
cago, send us an interesting booklet, describing Smith’s 
hot water specialties. Smith’s Little Giant water heater 
is made in four sizes and can be placed in any furnace. 
It will heat from one to four rooms and will not clog 
up. Smith’s Circular Giant is made in six sizes, from 
14 to 24 inches. These specialties can be placed in any 
furnace and are to heat from one to eight rooms with 
hot water. Smith’s Maltese water heater can be used 
in any surface burning stove or furnace. It will heat 
a 60 gallon boiler, or fifty feet of radiation. It is 
twelve inches in diameter and two and one-half inches 
thick. In Smith’s Porcupine water heater for gas, the 
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top is a water section and all the heat comes in contact 
with it. The drum is made of three thicknesses. In 
the inside there is black iron, then there is a covering 
of asbestos, and on the outside there is polished steel. 
The base and top are enameled. 


The Economy Furnace Company, Cedar Rapids, 
la., are manufacturers of a line of furnaces for schools, 
churches, public buildings, dwellings, etc. Their “‘di- 
vided flame” type of furnace is either portable or brick 
set, and is designed for soft or hard coal or coke. In 
this style of furnace the dome over the fire pot is con- 
nected with the radiator by several openings on the cir- 
cumference. The flame is thus divided into several 
columns, allowing a free mixture with air. In their 
“continuous flame” pipe, either portable or brick set or 
hard coal or coke, the products of combustion are taken 
off the time of the dome into the radiator and are car- 
ried around the complete circle before passing into 
the smoke pipe. All castings in this firm’s furnace are 
made from soft iron, and those which come in contact 
with any fire are made extra heavy. The radiators are 
made from heavy sheet iron, and are self cleaning. 
Other features are double-jacket, with cone center top, 
extra deep fire pot with straight sides, large, deep ash- 
pit, large feed and ash doors, special shaking and dump- 
ing grate, and evaporating pan which is easily removed. 
This firm would be pleased to send some of their cir- 
culars to the trade on application. When writing kindly 
add: “Saw it in Tue AMERICAN ARTISAN.” 


The Keith Furnace Co., Des Moines, Ia., send us 
their first catalogue of registers, furnace pipe and fit- 
tings. This fim have recently made a large addition 
to their plant, which gives them ample room for the 
manufacture of tin pipe and furnace fittings. In their 
greeting to the trade they state that the well known 
superior finish and high grade face plates they have 
been manufaeturing for a number of years is a fore- 
runner of what the registers will be, and they guarantee 
them both in weight and finish to any goods on the 
market. 

This firm also send us a neat catalogue of the 
Monitor line of warm air furnaces. The Monitor, all 
cast furnace with solid core cast-return flue radiator, 
has a large air-space, both inside and outside, giving 
plenty of room for the hot air from below to pass up 
through with a natural and easy circulation. The 
smoke-pipe collar can be placed in any position. The 
only joint, which connects the radiator with the body 
section, is a deep cup joint, set with asbestos cement. 
The feed section has a large exposed surface. The fire- 
pot is made of two heavy solid parts, with a cup joint 
exactly in the center. It has a smooth surface on the 
inside. Other of the furnaces shown in this catalogue 
are the Monitor, steel plate return flue radiator, with 
cast top and bottom the Monitor all-cast return flue 
radiator, with heavy No. 10 steel body; the Monitor 
wood furnace in portable and brick set form; the Moni- 
tor duplex heater, in portable or brick set form; the 
Monitor hot water and hot air combination heater and 
Monitor room heater. The trade should certainly 
write this firm for some of their trade literature. When 
writing kindly add: “Saw it in THE AMERICAN ART- 
ISAN.” 
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Tinshop. 


PATTERN FOR BOILER BREECHING. 








10 THE AMERICAN ARTISAN. ; 
I send you drawing for boiler breeching such as 


Chas. Kosonka, Pewaukee, Wis., asked for. I have di- 
vided the plan different from Fred Wark, of Faribault, 


BOILER BREECHING 





ROUND TOP ‘\ 
‘ ‘ 
OBLONG BOTTOM . ' 
TO FIT CIRCLE 
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Minn. I have taken the height of triangle from line 
0—0 and deducted the distance from line 0—0 to circle, 
and added the length of line below the lines 0—0 on 

















end of pattern, as shown in 14 pattern. I would like 
to see how some of the experts would find the correct 
height of the triangles. I have made drawing rather 


END 








SIDE 23 .4X 123 


larger than intended, but I wanted to send it in so 
some one could see the work as far as I have carried 
it and they could be better able to tell where I am off. 
H. P. SHIPHERD. 
Howard Lake, Minn., March 3, 1902. 
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The Marietta Sheet Steel & Tin Co., Marietta, 
Ohio, will erect a $150,000 tin plate plant at East Nor- 
wood, Ohio. This plant will contain four hot mills. 


NEW WASH BOILER HANDLE. 





The accompanying cut herewith illustrates a new 
wash boiler handle being introduced by the makers— 
Berger Bros. Co., Philadelphia. This handle is very 
strong, and the makers guarantee every handle to give 





New Wash Goiler Handle. 


satisfaction. The metal parts are beautifully tinned, 
and the finished boilers present a fine appearance where 
these handles are used. The price is very low, consider- 
ing the high quality and fine finish. It is made in two 
styles, one for round and the other for square end boil- 
ers. Wherever desired a free sample will be mailed for 
inspection, and all tinware manufacturers are invited 
to correspond with the makers for further particulars. 
When writing them kindly add: “Saw it in THE 
AMERICAN ARTISAN.” 
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TRAVELS OF A TINKER. 





To THE AMERICAN ARTISAN. 

As I have promised you a little write up for this 
week of a tink’s travels through this broad United 
States, I will make it,as brief as possible, so as not to 
take up any more of your valuable time and space than 
possible. Now I hope that if what I say through the 
columns of the tinks’ friend, THe AMERICAN ARTISAN, 
agrees with the minds of some or all of the tinks, that 
some of them will reply and let others hear what they 
have to say on the same subject. My travels has proven 
to me, first that we have a very peculiar class of hard- 
ware merchants in different parts of the United States ; 
first you meet the gentlemen. Gentlemen always come 
first, you know. Then comes a second class that goes 
on a smaller basis than gentlemen. They make a cer- 
tain share of their profits by exaggerating the quality 
of their goods, and telling just a few little white lies 
that of course don’t amount to anything. Then we pass 
among the set that is actually hard to deal with, both 
with the transient trade and the public, for the simple 
reason that they dare not trust the trade reports that 
they read for fear they will get skinned. Consequently 
they make life miserable for themselves and for the 
transient men. These same self-made men will tell 
those same little white lies. In order to beat their cus- 
tomers out of a few extra nickels, in order to spend a 
little more in the bowling alleys, or some other amuse- 
ments, some of them will even try to get a tinner and 
plumber for small wages, making a plea that there is 
not much to do, but when once the poor tink gets started 
he finds plenty of work from 7 o’clock in the morning 
until 10 o’clock at night. Others will advertise for 
men of the best quality and when the man puts in his 
appearance they will keep up a conversation for about 
a day and a half and read the best reference that a man 
ever carried then have the gall to offer him $10.00 per 
week. Wisconsin seems to have a mania for this latter 
class of business, especially some parts of it. Now I 
have expressed my opinion, which of course don’t 
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—, Ill, March 2, 1902. 
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REPAIRING LEAD PIPE. 








1O THE AMERICAN ARTISAN. 
I would like some of the craft to furnish me a good 


method for repairing lead pipe where it is bursted by 
Would also like some instruction on wiping 
E. A. Rawson. 


freezing. 
joints in lead pipe. 
Kalona, Ia., March 4, 1902. 
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NOTES AND QUERIES. 








PICTURE DEALERS’ JOURNAL. 
From Thomas A. Gould, 11 Robert street, Hamilton, Canada: 

Can you give us the address of a picture moulding 
and picture dealers’ journal ? 

Ans.—The Picture and. Art Trade, Chicago, Ill. 
From Northwestern Stove Foundry Co., Salem, Ore.: 

ENAMELED CAST RESERVOIRS. 

Who makes enameled cast reservoirs ? 

Ans.—Menard Hollow Ware Co., Menard, Ill. ; Co- 
lumbus Hollow Ware Co., Columbus, O.; Jones Hollow 
Ware Co., Baltimore, Md. 

KEYSTONE STEEL MAT, 
From L. B. Howe, Streator, III: 
Where can I buy the Keystone steel mat? 
Ans.—Keystone Steel Matting Co., Pittsburg, Pa. 
CHAINS. 
From H. D. A. Grebe, Barrington, IIL: 

Would like addresses of chain manufacturers be- 
sides Standard Chain Co., Pittsburg. 

Ans.—American Iron & Steel Co., Pittsburg, Pa. ; 
American Steel & Wire Co., Chicago; Boston Gear 
Works, Boston, Mass. ; Jeffrey Mfg. Co., Columbus, 0. ; 
Link-Belt Machinery Co., Chicago; Nixdorf-Krein Mfg. 
Co., St. Louis; West End Rolling Mill & Chain Works, 
Lebanon, Pa. 

MOSELEY FOLDING BATH TUB. 
From R. H. Thiel, Renwick, Ia. : 

Who manufactures the Moseley folding bath tub? 

Ans.—Moseley Folding Bath Tub Co., 77th street 
and Jackson avenue, Chicago. 


ITEMS. 





The Champion Sanitary Enamel Ware Co. are a 
new Blairsville, Pa., concern, capitalized at $300,000. 


The Anniston Supply Co., Anniston, Ala., have 
been succeeded in the manufacture of sheet metal, cor- 
nice work, roofing, etc., by the Interstate Roofing Co. 


Edwin R. Smith, Alfred F. Smith and Matilda 
Smith are the incorporators of John E. Smith’s Sons 
Co., Buffalo, N. Y., capitalized at $100,000, for the 
manufacture of canners’ tools. 


Chas. A. Conklin and John M. Goddard have ap- 
plied for a charter for the Conklin Tin-Plate Metal Co., 
of Atlanta, Ga., capitalized at $60,000, for the purchase 
and sale of all kinds of tin-plate, tinners’ stock, metals, 
ete. 
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amount to much, but, brother tinks, look before you 




















































The Follansbee Bros. Co., Pittsburg, Pa., will erect 
a sheet and tin plate plant this spring, costing $400,000. 
They have also called a special meeting of the stock- 
holders to vote on an increase in their capital stock from 
$300,000 to $800,000. 

The Carnahan Stamping & Enameling Co., Can- 
ton, Ohio, commenced operations in their tin can de- 
partment last week. The machinery in the stamping 
departments is being rapidly placed in position, and the 
entire plant will be in operation shortly. 

The Arras Cream Separator Co., Bluffton, Ohio, 
send us a circular describing their Arras cream sepa- 
rator. The body or outer can of this separator is made 
of the highest grade of Apollo galvanized iron and the 
inner can be made of LX XX bright tin, with a coat of 
odorless enamel on the outside to prevent rusting. The 
inner copper cans are tinned on the inside, which makes 
them very durable. The faucets are made of brass and 
are detachable. They can be very easily cleaned. The 
inner, or milk can, can be detached in one moment’s 
time if necessary. 

A. D. Noel, of Indianapolis; Chas. D. -Clark, of 
Peoria, Ill., and E. W. Edwards, the committee to whom 
was entrusted the selection of'a location for a new sheet 
steel plant, met at the Grand Hotel, Cincinnati, Feb. 
27. Mr. Clark, in speaking of this conference, said: 
“We represent forty-two steel plants, located in some 
sixteen different states of the Union. We have no or- 
ganization, but we held our first meeting in Pittsburg 
several weeks ago. Our object is to establish an inde- 
pendent plant for turning out the raw material, or 
billets, of steel for all these forty-two mills. We have 
many locations in view.” 


An important change has been made in the old- 
established slate .firm of Auld & Conger, Cleveland, 
Ohio, as they were succeeded on March Ist by the Auld 
& Conger Co., the officers of which concern are as fol- 
lows: D. Auld, president; J. W. Conger, vice presi- 
dent and treasurer; D. E. Reynolds, secretary ; director- 
ate, J. W. Conger, T. A. Parker, W. D. Jones, D. Auld 
Jr., D. E. Reynolds, F. H. Conger and L. M. Auld. 
This incorporation will not involve and change in the 
management of the business, as the change is made for 
the purpose of allowing a number of old employes to 
become share-holders in the business. This firm, it is 
claimed, is the oldest one engaged in the manufacture 
of making slate and slate products in the United States, 
having been formed in 1869. This firm authoritatively 
deny the report that has been quite extensively cir- 
culated among the trade to the effect that W. D. Jones 
has severed his connection with them. 


~~ 
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Iwan Bros., Streator, Ill., are sending the trade 
some neat blotters advertising their specialties, which 
include Iwan’s serrated hay knife, Iwan’s Perfection 
post hole digger, Iwan’s patent improved post hole and 
well auger, Iwan’s Champion drain cleaner, Iwan’s 
volcano revolving ventilating chimney top, Iwan’s Per- 
fection cor4uctor pipe hanger and Iwan’s pickle con- 
ductor hooks. 


It is said the National Enameling & Stamping Co. 
will discontinue their Portland, Conn., factory. 
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a 67 
Blacklock Foundry... 80 
Boynton Furnace Co.............. 15 
Bradner, Smith & Co......... 72 
Brammer, H. F. es 19 
Brand Stove Co...... ............ 11 
8 ey 738 
Bridgeport Crucible Co........... 74 
Brlacoe Miz. Co.......0.:s.00e.... 77 
Brown & Hurley Hardware Co 78 
Oa 73 
Buckeye Paint & Varnish Co...... 72 
Burgess Soldering Furnace Co.... 69 
Burton, W. J. & Co...... ......... 71 
Caldwell Mfg. Co.. . . 84 
Canton Steel Roofing Co biweetatnas 68 
Champion Steel Range Co........ 18 
Chicago Form Co.. - 76 
Chicago House Wreckiug Co . — 
Clark Novelty Co.................. 2 
Clark, Quien & Morse............. 19 


Clayton, Lambert Mig. Co... 
Cleveland Stamping & Tool C.. 
Clipper Lawn Mower Co 


cove ceceee 77 
Columbus Bolt Works.......... .. 1 
COOER, WR. occ cccccccscSscccses 1 
Cooney-Geiger... ‘ . 84 
Cope, Geo. W. Pattern Works... - 73 
Cortright Metal Roofing Co....... 83 
Cullen, Orland Clyde.............. 66 
Denning Fence Works............ 78 
Depinet Foundry Co.............. 73 
Disston’s Henry Sons, . anceces SE 
Dixon, Jos. Crucible Company. oe OF 
Double Truss Cornice Brake Co... 70 
Dover Mfg. Co.. » gunn 
Dreis, Andrews & romp... Seawind 70 
kk ge A ae 73 
Ls Wt OP Eccccsese: coctuose 68 
Enterprise Mig. Co.............0, 75 
Enterprise Stove Co.............. 11 
PE Is GDiccettvccs tscdccncs 10 
Farwell, Ozmun, Kirk & Co...... 78 
Faultless Mfg. Co................. 1l 
BE Mire Ebahiiaddvielacwccasc . 7 
Be i EO 
Friedley & Voshardt.............. 71 
Galesburg Cornice Works........ 88 
Garry Iron and Steel Co .......... 69 
Golash, A, Bie Cor... cvicccccecoscse 2 
Globe Ventilator Co............... 84 
Gobeille Pattern Works........... 73 
Graves Sheet Metal Works........ 88 
Harlev Burglar Proof Ventilating 
BRED BOGE CO. ccccctece seedevese 81 
Henry & Scheible .... ............ 10 
Hess-Snyder Co........... eansienhe 15 
Batam, Bee. Wines sccccccccccce 72 
Baemated, BR. H..nccccccccsccccee 2D 
Hiinois Roofing & Supply Co... oath 71 
Independent Register Co........... 1 
Iwan Boos... erosobescsmensecse GE 
Johnson, E. J. & Co papdnapeeensal 84 
Joliet Stove Works.. covtces  @ 
Jones, J. H.. etecsecccsccccess = & 
Kelsey Heating Co ppiiininabemaaiaal 2 
Kewanee Boiler Co..........-..000 2 
Kimball Bros. Elevator Co........ 19 
Kruse & Dewenter.. 18 
La Crosse Steel Roofing ‘Cor. Co. 69 
Lansberry Mfg. Co.. cocuhiee’ TO 
Lawrence Mfg. Co...........s0+++ 83 








Lee, Glass Andreesen Hdw Co.... 82 
Lennox Machine Co............... 12 


a 
Lyons Specialty Co... ........... 72 
ee ee 9 
| Rs ee 84 
Mersfelder, W. L.. isebeccesis “OE 
Meyer Furnace Co.. re 
Michigan Hardware Mig. insas 76 
Miller Catalogue Cabinet Co...... 77 
Milwaukee Automatic Mach. Co.. 81 
Milwaukee Corrugating Co....... 69 
Monroe Furnace & Foundry Co. 14 
Se ccncctudhttecctenceen 75 
Mueller, L. J. Furnace Co......... 14 
National Enameling & Stamping 
ccm tukesndbeceenbdteoceneedese 63 
National Vapor Stove & Mfg.Co. 6 
New York Clipper........se00 esse. 73 
ee eee 1 
Nickel Plate Stove Polish_Co...... 72 
ES OE eer 
Northern Refrigerator Co,........ 80 
Obermayer, S. Mfg. Co.......... 12 
Old Dominion Iron & Nail Works 77 
Osborn ,The J. M. & L. A. Co..... R4 
ee 65 
Penn. Artistic Stove Pattern Wks 74 
Portia, 5. Bis B CO. ice cc cccccecee 1-70 
Peters Cartridge Co... .....00.s0008 79 


Philadelphia Lawn Mower Co..... 77 
Philadelphia Hardware & Malle- 


Ghhe leew Wettt.. oo. ccceces cose 10 
oo he ee 80 
Phoenix Iron Works ............++ 18 
Pittsburgh Stove & Range Co.... 18 
Piume & Atwood Mfg. Co......... 2 
Powers Bros.. side 00 00eesen ce®) Oe 
Quincy Stove Works iciiina taieien 12 
Randleman & Sons.............. 19 


Remington Typewriter Co........ 18 
Richmond Stove Co .............. 10 


BED UE Since ce cccncdecceins 3 
Rippley Hardware Co............. 81 
Robinson Furnace Co, ........... 17 


Rogers,S. L. &G. H............2. 72 


Samson Cordage Works........... 1 
Bk ee 67 
Schneider & Trenkamp Co....... 5 
Schreiber & Conchar Mfg. Co..... 81 
Schwab, R. & J. Sons Co.......... 138 
I i Mecidunhihenndauness.¢o<e 12 
Sentth, Chas. Co...ccccosce si 17 
Smith & Hemenway Co 75 
pees DL Phe 0 00ee we cccecccs cvcc ccs 838 
Standard Chain Co................ 76 
Standard Lighting Co............ 4 
Stanley Rule & Level Co.......... 75 
Stevens Arms & Tool Co.......... 84 
Sun Stove Co.. a ee 
Sykes Steel Reelag Co, ianben delah 69 
Tinnerman Steel Range Co...... 11 
Tower Mfg. Co . is Se 
Twin City Fence & Wire Works. . 80 
Union Horse Nail Co............. 77 


United States Wire Mat Co....... 79 
Utica Drop Forge and Tool Co... 75 


La Crosse Roofing Co............. 69 
Milwaukee Corrugating Co.,...... 69 


Cornice Ornaments and 


Statuary. 

Friedley & Voshardt.............. 71 
. fat err 69 
Cream Separators. 
Galesburg Cornice Works......... 83 
Grave’s Sheet Metal Works....... 83 
Lawrencc Mfg. Co.......--- see 83 
Cutlery. 
ge a: See 78 
Smith & Hemenway Co........... 75 
Drills. 

North Bros. Mfg. Co.............. 78 
Eave Troughs. 

Berger Bros Co...00. ceccce coves 83 
Berger Mig. Co... ..ccseee ceceee 70-71 
| eer re 67 
Canton Steel Roofing Co.......... 68 
Clark, Quien & Morse..........++. 19 


Garry Iron & Steel Roofing Co.... 69 
Illinois Roofing & Supply Co...., 71 
La Crosse Steel Roof. & Cor. Co., 69 
Wels BEEe. Cece cc cece ce csccscces 83 
Eave Trough End Formers. 

BUD, Ge Bho 00skc ccccsccsccseeces 67 


Elevators. 
Kimball Bros.. étkab aceavcass. OE 


—- Ware. 
Cleveland Stamping & Tool Co... 78 
Nat. Enameling & Stamping Co.. 76 


Faucets 
ee GEE Gittescicicctcerass S 
Fencing. 
Twin City Fence & Wire Works. 76 
Files. 


Barnett, G. & H. Co.....+......-202 1 
Disston’s, Henry Sons............ 75 


Nicholson File Co............. +++ 1 
Flue SHE. : 
Welling Mig. Co - a 
Rs Fe Til i cio nccs becdiecde sencdce 67 
Foundry Supplies. 


Obermayer, S. Mig. Co.......... 12 
Furnace Cement. 





, J. ae 16 
Van Leyen & Hemsler............. 18 
Wasser J. Da Mig. COs ..c..cceee 79 
Weller Pattern Co. ..... ......... 78 
Welling Mig. Co...... cceceesccces 83 
White, Thos. Stove Co............ 7 
is Tlie Wsknw ce csee coccnce eo a8 
Williams Stove Lining Co........ 73 
PU I Gib sic ctnpawesedccch sd 69 
ke ee eS 68 
Wynn, Lewis D. occsa” WE 
Yawman & Erbe Mig. a. — 
CLASSIFIED LIST. 
Architectural Sheet Metal 
Work. 
Borger Mig. Co....ccsccccocccscs 70-71 
Canton Steel Roofing Co.......... 68 
Friedley & Voshardt.. deotew’ WE 
Michigan Hardware Mig. ‘Co. ecoee V6 
RRR 69 
Bolt Cases. 
American Bolt & Screw CaseCo.. 77 





J 


| Connors, Hiacdeadeses Gindehenkests 





Building Paper. Furnaces—Tinners. 
Bradner, Smith & Co.............. 72 Burgess Soldering Furnace Co.. 69 
Card System. Clark Bev Ce ...00 ceccccoccoccsecs 2 
Yawman & Erbe Mig. Co......... 12 Clayton, Lambert & Co .......... 67 
: Furnaces Warm Air. 
Catalogue Cabinets. Bergstrom Bros. & Co............ 14 
Miller Catalogue Cabinet Co...... 77 Boynton Furnace Co...... ...+++- 2 
Brand Stove Co........-.e0+s-ee0+ Ll 
Ceilings-Steel. Hess-Snyder Co.........cccceeess: 15 
Berger Mig. Co.... ... ........-70-71/ Kelsey Heating Co..........see005 2 
Burton, W. J. & Co..........+++.- 71! Lennox Machine Co.....-+++.0++++ 12 
Canton Steel Roofing Co ..... .... 68| Meyer Furnace Co....... . -- 
RS eee Monroe Furnace & Foundry Co... 14 
Friedley & Voshardt..... ........ 71) Mueller, L. J. Furnace Co......... 14 
Garry lron Roofing Co............ 691 Phoenix Iron Works.......++++++- 13 
Illinois Roofing & Supply Co.... - 71/ Robinson Furnace Co. ........++++ 17 
La Crosse Steel Roof & Cor. Co.. 68) Schwab, R. J. & Co.....eeeeeeeeee 18 
Michigan Hardware Mfg. Co...... 761 Smith, Chas. Co.........ss0+e0+0+ 17 
Cement. Utica Heater Co........ 00 s0 sees 16 
Connors, Wm......ssssssscccccccces 1 Gasoline Stoves. 
Chains. National oe Stove & Mfg. Co. vs 
Ringen Stove Co. 200 eceeee 
Standard Chain Co..........0+000 76 eienides & Treakamp Co.. 5 
Chimney Tops. Standard ee GOs nciee ccde cece 4 
Berger Mig. Co............0.+++: 70-71 | Sun Stove Co.. “ - & 
Ponce ccesecks esos cbecdeice 68 Hardware Specialties. 
- tort cama RAC. Co.ccccccs ~ Atkins, E.C & — ie a 84 
ng A RRR CAC on Atlas Mig. Co.. teed OFF ay 
OO, BD. Lecseceserersensescecece Atlas Bolt & oven Sly ee 1 
Clothes Forms. Blacklock Foundry Co............ 80 
Chicago Form Co................. 76] Brown-Hurley Hardware Co...... 78 
Caldwell Mfg. Co....-+++ +++ eee: 84 
Cornices. Chicago House Wrecking Co..... 80 
Ek ee 70-71 | Twan Bros....++s+++ cece cescceceess® 68 
Burton, w. 8 BER iesee covceeses 71 Lansberry Mfg. Ba cdds6dse ognn'eeen 74 
Canton Steel Roofing Co.......... 68 | Lee Glass Andreesen Co..... ...-- 82 
Garry Iron & Steel Roofing Co.... 69] Lufkin Rule Co......ss+++ eeeeeeeee 83 


Nat. Enameling & Stamping Co... 76 
North Bros. Mfg. Co........s.+... 78 
Plume & Atwood Mfg. Co......... 2 
Schreiber & Conchar Co....... ... 81 


Smith & Hemenway...-.... ....+ 75 
Sperry, D. R....--eeeeee cece ce ceeee 83 
Tower Mfg. Co.....---+0.eeeeeeeee 78 
my nnnnegil 
Swan Bros.. - , 68 
Heaters—Hot Water and Steam 
American Radiator Co.......... ++. 2 
Kewanee Boiler Co......--++++-+++ 2 
Horse-Shoes. 


Old Dominion Iron & Nail Works 77 
House-Furnishing Goods. 


Blacklock Foundry ......-. «+++++ 80 
Cleveland Stamping & Tool Co... 78 
Enterprise Mfg. Co.... ....-+++++: 75 
National Enameling & Stamping 
COcccsceccccece asvoce cocccccces  * 
Sperry. D. R. & Co so ie cabennite aie 83 
Knives. 


Smith & Hemenway Co........... 75 


Lawn Mowers. 

Clipper Lawn Mower Co........ ee 
Philadelphia Lawn Mower Co..... 77 
Lawn Sprinklers 
Smith & Hemenway..........---- 75 
Lamps 
Acorn Brass Works.......+++++..++ 62 
Mail Boxes. 

Briscoe Mfg. Co..........e.eee++ 00 17 
Metal Shingles. 


Burton, W. J. & Co..ece. --0-+-.-» 81 
Cortright Metal Roofing Co....... 83 
Garry Iron & Steel Roofing Co.... 69 
La Crosse Steel Roof & Cor Co... 69 


Metals-Perforated. 
Aitchison, The Robt Perf’d Metal 


Metallic Shutters. 

Berger Mig. Co........ees0e+ eens 70-71 
Burton & W J. Co...........0006 S81 
Canton Steel Roofing Co...... --- 68 
Garry Iron & Steel Roofing Co.... 69 
La Crosse Steel Roof & Cor Co.. 69 


Mitre Boxes. 
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Smith & Hemenway Co..,....... 75 
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Nails. a Be ee Oi icacbcces sense ones 68 
Old Dominion [ron & Nail Works 77| Garry Iron & Steel Co............ 69 
Union Horse Nail Co............. 77 | Johnson, E. J. & Co....... ..4. +++. 84 
Nail Pullers La Crosse Steel Roofing Co....... 69 
Smith & Hemenway Co........... 75 Osborn, The J. M. & L. A. Co.... 84 
Oil Stoves Portins, J. Ba. B Ce ccoovccccces 1-70 
. ‘ ; Sykes Steel Roofing Co.......... 69 
National Vapor Stove & Mfg.Co. 6 
Pe ORS CO dncn ccccinses cave 8 Sad Irons. 
Schneider & Trenkamp Co........ 5 | Blacklock Foundry........++-+--++ 80 
Standard Lighting Co............. 4| Dover Mfg. Co.. -++» 81 
Sun Stove Co.. sececcecceeeeee 6| Schreiber & Conchar Mig, Co... 81 
Ovens. Sash and Spot Cord. 
Geisel, A. es sea Paakboneg | Samson Cordage Works.........+- 1 
Buckeye Paint & Varnish Co..... 72 Sash Locks. 
Canton Steel Roofing Co..... ..... 68| Harlev Burglar Proof Ventilating 
Dixon, Jos. Crucible Co........... 66| Sash Lock Co.........++++++... 81 
La Crosse Steel Roofing & Cor.Co. 69 Saws. 
Paper. 
, Atdien, B. C. B Go.ccecece cee vce. OF 
stent agg +++ee+++ 72] Disston’s Henry Sons.... .......-. "5 
atents. ° 
Cullen, Orlan Clyde. .............+ 66 Saw Sots. 
ol Nan eee ape 65 | Disstcn’s, Henry Sons............. 75 
EM icncinctnke <065 ccneqees 75 
Plyers and Nippers. Smith & Hemenway Co........... 7 
Smith & tlemenway Co........... 75 s 
creens. 
Aluminine Paint & Polish Co..... 72 Phillips, The A. J.Co............. 80 
Buckeye Paint & Varnish Co..... 72 Screw Drivers. 
Hoffman, Geo. W................ 72) North Bros. Mfg. Co.............+ 78 
Nickel Plate Stove Polish Co.... . 72|Smith & Hemenway Co........... 75 
Post Hole Augers and Diggers. = Wax hentia 
PO Bis tiietecidekttsasieet atte 68 | Fouts, C.C.. oe WS 
hems. Shelves and Counters. 
American Radiator Co.... . ....... 2 
Sa RO ACT gq] Perree. 5: DD. EERy, €6.......2.0.. a 
Razors Sporting Goods. 
Fox Cutlery Co................... 78] Peters Cartridge Co............... 79 
Smith & Hemenway Co........... 75| Stevens, J., Arms & Tool Co...... 84 
Utica Drop Forge & Tool Co .... 75 
Refrigerators. Bertce. W — - 
North Refri ae urton, W. J. —— seeders 
sthese Reteippenter Co +o GO Canton Steel Roofing Co....... 68 
Registers. Priedley & Voshardt.............. 71 
Cantos Steel Roofing C:x.......... 68 | Garry Iron & Steel Co............. 69 
SN SP Ra aes endicgss cece cs BOEING Ie Uirkassa'sbbenseccesdnce once 2 
a & Schelble Go... ..cccccoce 10/ La Crosse Steel Roof & Cor. Co.. 69 
ndependent Register Co.......... 1 
Philadelphia Hardware & Malle- Silverplated Ware. 
able Iron Works................ « 10] Rogers, S.L. & G. H.............. 82 
re Roofing. Stove Boards. 
ul COMBE «+++. see ennn eves eee 70| Michigan Hardware Mig. Co.... 76 
Bae Gils Ge. 6 n+ s0cc ccdinensee 70-71 ° othealions ; 
Canton Steel Roofing Co.......... 68 Stove Bolts. 
Cortright Metal Roofing Co....... 83/ Atlas Bolt & Screw Co.............. 1 








WATER-HAMMERS IN STEAM PIPES. 


At a recent meeting of the Manchester Literary 


and Philosophical Society, 


Mr. 


E. Stromeyer read 


a paper on “Explosion of Steam Pipes due to Water- 
Hammers,” dealing with the subject both from a theo- 


retical and practical point of view. 


He referred to the 


reports of the Commissioners of the Board of Trade, 
acording to which about fifty steam-pipe explosions 
have occurred from the above causes during the last 
seventeen years, and that the majority were brought 
about by the opening of drain cocks of steam pipes in 
which water had accumulated, while a few were clearly 
due to a plug of water having been shot from the boiler 


end of the pipes to the engine ends. 


Mr. Stromeyer 


first investigated the pressure which is set up when an 
elastic body suddenly comes to rest, the solution of 
which problem was correctly guessed by Dr. A. Ritter 
in 1889, but he was unable to give a proof of the pos- 
sibility of discontinuity of motion, which is part of the 
phenomena of an elastic blow. This point was fully 
gone into by Mr, Stromeyer, and also illustrated by 
means of an unloaded helical spring. Having estab- 
lished this theory, it was easy to see that when an elastic 
prismatic body is moving axially its front surface comes 
to rest instantaneously on contact with an. immovable 
obstacle, while the more distant parts of the bar come to 


rest also instantaneously when the wave of pressure 








Stove Casters. 
Independent Register Co........... 1 
PE TENT Ge die cececs tecncccce 10 

Stove — 

Connors, Wm.. seen ae 
Bridgeport Crucible Co.. seta! wets 74 
Williams Stove Lining Co......... 73 
Stove Patterns. 
Cope, Geo. W. Pattern Works.... 73 
Gobeille Pattern Works........... 78 
Mersfelder, W. L...........--- . 73 
Penn. Artistic Stove Pattern W ks 74 
Woller Patter Ce occ ccccccccccee VW 

Stove Polish. 
Aluminine Paint & Polish Co..... 72 
Agiteng B08. ...00000 c0cce ccccce cece 72 
Dixon, Jos. Crucible Co........... 68 
Nickel Plate Stove Polish Co. .... 72 
Wet, LOWNR Bcc cccccccccvescss 7 

Stove Pipe Radiators. 
SO EY eee 

Stove Repairs. 
ee 0... cnstnctees cove ncies 73 
Brucker, M.. oe 
Depinet Poandry Co... sauekias ae 
Reet, Wes EB . Gbcccoccccececce coer 73 

Stoves and Ranges. 
Beckwith, Estate of P.D.... ...... 20 
Brand Stove Co.. ecccces Al 
Champion Steel Range Co nneans 13 
Enterprise Stove Co............++. 11 
Joliet Stove Works.........-...... 8 
M. & D. Range Co.. <. 
Pittsburgh Stove & Renee Co.. —— 
Quincy Stove Works.. eicoieed. a 
Richmond Stove Co...... ........ 10 
SN SY Gh. vn ccnedses dees on 8 
Schneider & Trenkamp Co........ 5 
Tinnerman Steel Range Co........ 11 
White, Thos. Stove Co.............. 7 
I a inn idcinieae 11 

Stove Trimmings. 
Atlas Bolt & Screw Co..... ........ 1 
Columbus Bolt Wks............... 1 
PNT Fs Ge cscs ccs snccces « 
Tacks. 
NT i Enki xsaincienin-nece 78 


br of change of velocity 


travels with the velocity of sound, and 


of the bar has maintained 


RECORD. oY 


Tape Measures. 


Lukfin Rule Co...... ..cceeeeeeeess 83 
Tinners’ Tools and Supplies. 
Berger Bros. Co ........s.eeeeeeee 83 
Bertsch & Co.. iim 
Bishop, G. E. piiecan ae 
Dreis, Aadsous & See a 70 
Double Truss Cornice Brake Co., 70 
Lufkin Rule Co.. st ebiuceia eee 
Perkins, J. L.. occauaien 1-70 
Stanley Rule & Level Co bacieitoniene 75 
Tinplate. 

American Tin Plate Co.... ....... 68 
Illinois Roofing & Supply......... 71 
McClure & Co.. ibkcaothewes ae 
Osborn, J. M. & a re wine Te 
Tinware. 

Cooney & Geiger.. ...... .. 84 

National Enameling & Stamping 
Co;. mhawents ta sven ee 
Typewriters. 
Remington Typewriter Co........ 13 


Vapor Stoves. 


National Vapor Stove & Mig.Co. 6 
Ringen Stove Co.. snnese OO 
Schneider & Treakamp Co. heeenee 5 
Standard Lighting Co ...........+ 4 
Sun Stove Co... ....cccccesccrees 6 
Ventilators. 
Berger Bros. Co.........++0+05+++% “83 
Berger Mig. Co.......sceeeeee aces 70-71 
Burton, W. J. & Co...... 2... -eeee 71 
Garry Iron & Steel Roofing Co.... 69 
Globe Ventilating Co.............. 84 
Iwan Bros... . . 68 
La Crosse Steel Roof. & Cor. Co. 69 
Powers Bros.. ‘inthe Te 
Washing Machines. 
Brammer, H. F. Mfg. Co....... ..- 19 
Clark, Quien & Morse..........-.- 19 
I Be Mons oe cossaccieces ae 
Randleman & Sons .............++. 19 


Wire Fences. 
Deming Fence Works............. 78 
Twin City Fence & Wire Works.. 80 





Wire Mats. 
United States Wire Mat Co....... 79 
reaches them. This wave 
as the tail end 


its velocity it is quite clear 


that the actual pressure in the bar is the product of the 
elasticity of the material into the ratio of the velocity 


of the object to the velocity of sound. 


of this theory it was easy to 


With the help 


calculate the pressure which 


a plug of water of a given length, traveling a given dis- 
tance under the influence of a given pressure, will exert 


if brought to a full stop. 
meeting by the bursting of 
water-hawmers. A novel 


made showing how violent 


This was illustrated to the 
two glass tubes by means of 
experiment was then also 
are the concussions set up, 


even in a small glass tube, if the water which was orig- 


inally 
steam pressure. 


meeting, and mentioned some interesting 


contained therein w 
Many engineers were present at the 


as drained off while under 


cases of 


burst pipes during the discussion which followed the 


paper.—Machinery Market. 





HIS LARGEST EXPENSE. 


“My largest item of expense is on account of ad- 


vertising.” 
“T was not aware that 
“T am not. 
pers.”—Indianapolis News. 


you were in business.” 


But my wife reads the ads in the pa- 
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Trade Report. 


BRADSTREET’S ON IRON AND STEEL SITUA- 
TION. 

The editor of Bradstreets telegraphs us this ad- 
vance report of the iron and steel situation : 

Although there is less apparent tension in iron and 
steel the situation is really a remarkable one. Floods 
and high water have interfered with production, limit- 
ing supplies of fuel, hampering productive operations 
and checking shipments. Most grades of pig iron are 
higher in prices by from 25 to 50 cents per ton. Fin- 
ished products are active. Steel rods sell at the highest 
prices for many months. Bar iron is higher. Cut nails 
have advanced and light rails have also been put up. A 
favorable feature is the settlement of the wage scale 
agreement by the tinplate mills. Hardware is active 
at all markets. 


WIRE NAILS. 
There is a good demand for wire nails, which are 
quoted at. $2.20 in single carload lots, and $2.30 to 
$2.35 in small lots from store. 


CUT NAILS. 
A fair demand for cut nails is being noted. Small 
lots from store are quoted at $2.30 to $2.35. 


BARB WIRE. 
Painted barb wire is quoted at $2.80 to $2.90 in 
single corload lots, and $3.15 to $3.20 for galvanized, 
with 5 cents extra for small lots. 


PLAIN WIRE. 
The demand for plain wire is satisfactory; this 
material is quoted at $2.20 base in small lots from 
stock. 





CORDAGE. 

Sisal rope, on a basis of 7-16 inch and larger, is 
quoted at 9c to 914¢ per pound; manila rope, on the 
same basis, at 13c per pound; with a rebate of 4c al- 
lowed on large quantities. 


WHITE LEAD IN OIL. 
White lead in oil is quoted at 6e per pound in lots 
of 500 pounds and over; in lots of less than 500 pounds, 
614c per pound. 


LINSEED OIL. 
City raw linseed oil is quoted at 63c to 64¢ per 
gallon, according to quantity; out of town raw, 62¢ to 


63c per gallon. 


BARS. 

Owing to the advance in both iron and steel bars 
some of the local manufacturers have advanced prices 
$2 a ton. We quote iron bars at 1.85c, Chicago; steel 
bars, 1.75c; out of store, 2c to 2.10e, 


SHEETS. 

There is a satisfactory demand and prices are 
firmer than they have been for some time. We quote 
No. 27 black from store, 3.30c¢ to 3.40c; galvanized, 70 
per cent to 70 and 2% per cent. 


STRUCTURAL STEEL. 

The price of beams and channels out of store has 
been advanced $5 a ton, and $8 a ton for angles and 
tees. We quote mill shipments, carload lots, as fol- 
lows: Beams, 15 inches and under, 1.75c; 18 inches 
and over, 1.85c; angles, 6x6 and under, 1.75c; over 
6x6, 1.85c; plates, 1.75c; base, tees, 1.80c; zees, 1.75c; 
lots from store, angles, 2.50c, minimum; tees, 2.55c, 
minimum ; beams and channels, 2.50c per pound, mini- 
mum. 


MERCHANT STEEL. 

Quite a number of good-sized contracts are being 
placed for delivery in the latter part of the year. Car- 
riage spring steel has been advanced about $3 a ton. 
We quote mill shipments, Chicago delivery, as follows: 
Smooth finished tire steel, 1.95e to 2c, which can be 
shaded on carload lots; open-hearth spring steel, 2.25c 
to 2.50c; sleigh shoe, 1.65c¢ to 1.80c, flat sizes; concave 
and convex, 2c; cutter shoe, 2.40c to 2.60c; machinery 
steel, 2.15¢ to 2.25c, base; plow steel, 2.50c and up- 
wards, according to quality; toe calk, 2.25¢ to 2.35c; 
out of stock, 2.40c to 2.60c; ordinary tool steel, 6c to 
Ye; specials, 13c and upwards; less than carload lots, 
5 per cent to 10 per cent higher; cold rolled shafting, 
carload lots, 50 per cent off, Chicago; less than carload 
lots, 45 per cent off, Chicago. 


BILLETS. 
The inquiries for billets continue, although the 
mills have none for sale. We quote Bessemer billets, 


$31 to $33; open hearth, $33 to $35. 


RAIL AND TRACK SUPPLIES. 
There is no change in the situation concerning this 
material. The demand is continually strong, but can- 
not be satisfactorily met as most mills are sold up far 


into the latter part of the year. We quote as follows: 


Standard rails, $28; light sections, $34 to $36, accord- 
ing to size; out of store, $40 to $44; splice bars, 1.70c 
to 1.80c; spikes, 2.10c; track bolts and hexagon nuts, 
2.80c to 2.90c; out of store, 2.90c to 3c; square nuts, 
base, 2.65c to 2.75c; out of store, 2.75c to 2.85c. 


a 


VIRTUE AT A DISCOUNT. 





Little Reggie—I don’t believe the Lord cares a 
cent for good boys. 

Fond Mother—Horrors! What put that idea into 
your head ? 

Little Reggie—He hardly ever makes good boys 
strong enough to lick bad boys.—Michigan Tradesman. 
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FIRST QUALITY BRIGHT 
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Per Box. 
.. 10x14 


vaiiaeatin reocescoaa 
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Cokes, 180 Ibs........ IC 20x28 9 50 

Cokes, 200 Ibs.. IC 20x28 9 80 

Cokes, 216 lbs. IC 20x28 10 10 

Cokes, 216 Ibs........ IX 20x28 11 60 
PIG IRON. 

Lake Sup. Charcoal. 57 00@ $21 00 

Local Coke Fdy No. 1 


Local Coke Fdy No. 2 
Local Coke Fdy No. * 
Loca! Scotch Fdy No. 1 
Local Scotch: Fd 
Southern Coke 
Southern Coke No. - oe 
Southern Coke No. 8.... 
Southern Coke No. 4.... 
Southern No. 1 Soft..... 
Southern No. 2 Soft..... 
Southern Gray Forge.. 
Southern Silveries....... a 
ackson Co. Silveries.. 
hio Strong Softeners... 
Alabama Car Wheel.. 
Malleable Bessemer..... 
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SMOOTH STEEL. 
Wood’s Smooth Steel, > aed 


3 


22-24 

25-26 

a 

e ir Lad 28.. a 

PATENT PLANISHED SHEET 
STEEL. 

Patent Piantched 1 inet Stee 


ere 





sendeannadl 
SS32238e° 


20, — $9 20 


GALVANIZED IRON. 
Galvanized Iron.............. 70@70-58 


¥% x 22 %x2W 
$3. —— $3.00 100 Ibs. $2.90 100 lbs. 
x 20 1% x19 1% x19 
$2. 40 1001bs.$ 2.75 100 lbs. $2.6. 100 Ibs. 


PAINTED CORRUGATED IRON. 


8 ft. Sheets, 2%x28 Ga... persq., $2 60 
SOLDER. 

Guaranteed K&%............ +05. 17%c 

Commercial 4&%........+... .16\c 

No.1.. lic 


This represents ‘an vadvance ‘of Ic a 
lb. for strictly 4&% 


SHEET ZINC 
600 lb. Casks, base........ 6%<c per lb 
COPPER 
GI citnen wxomitessonnienin base, 20c 


TIN PIGS AND BARS. 
Banca, ), - 28% @2834c 
straits = er hiieene -- 8 ax: 
straits in bars,per ....23% 


LEAD. 
American =. 


oe eS 





























THE AMERICAN ARTISAN AND HARDWARE RECURD. 





HARDWARE. ANVILS. DOOR AND SHUTTER. 
Trenton, 70 to 80 lbs.. Ss per » Ives’ Patent Door............+. 50& 104 
— Trenton, 81 to 150 Ibs......... 9c per lb| Wrought Barrel, "Standard list... 70&108 
AUGERS AND BITS. Wrought Square, Standard ti —_ 
— t Square, tan ar st : 
QUOTATIONS. aaely s Roris Mach. Augers. . ..65&10% -- 60, 10558 
nell’s Car Bits, 12-inch twist... " OO854% 

(The quotations given below rep- Jennings’ Pattern Auger Bits. 50&10« STOVE AND PLOw. 
resent the current hardware prices. — Jennings’ Augers and ss a a ALY 50&10 
They are not given as manufactur-| _ Bits ..........--..0.ee0es0 000s &10%| Stove list December 28,1800 .... 758105 
er’s prices, and manufacturers Ship Augers, L’Hommedieu....... 154 

. paSez Post Hole Augers, doz., .$7 00 
should net be held responsible for| Irwin bits........................... TIRE 
them, Manufacturers sometimes | (limnax Bits 60&10%| Common, list Dec. 28, ’99....... 75&5% 
name higher figures than those Eagle Philadelphia ...........--- Me’. 
quoted for 3 they ase asta a — : 7 DTT oben cuss O00iebtbseenbeesenns 5s 
ra er doz. 
eilinties aes oe on a oom. ouiaanes, assorted lto4 . BOLTS AND NUTS. 
good figu oeeceenees --pergr.11 1 
printed below by manufacturers nd|Peg, Pat... 0.00000.) pergr. 40/Com:non Carriage Bolts, ana a 
jobbers.) Peg, shouldered........... pergr. 110) Feb. 1 
aaa mere ay nendies.. -per gr. 4 50 Machine Bolts, with H. P.or C. wp 
0.5, Scratch, socket..... per doz. Se 5@7% 
ADZES—cARPENTERS’. axes Machine Bolts, withC. & T. Note a 
aat's Dighbnes seeennte soscesundons Lippincott seenamnee oar perdoz 5 75 Machine Bolts, without Nuts... ia@108 
ite’s “ener peace “ 6 00 wena se tet tree ance eeseeee es ,» 45 4 
Coopers’—Barton’s ome quality.. vs “ 6 00 | Machine Bolts, Blanks... .65@7%s 
rWhite’s Beveled axes, add..... * 50 or ae, oe | H. P. or C “65104 
Ship— Barton ° Sreas— “ 9> Bolt Ends, with C. & T. Nuts.. sine 
White’s at can patt...... 22 00 ge kine} 
Tins. o600-005000050scse0sees 00 Whites. weaned honvens A 2. Cone ey en Tana i 
ees ee ein Screws.. ae 
euaniaaan ° ia - @ pees rews ‘and Top Bolts.. - 
_ ’ “ ¢ ow Bolts and Guar olts ‘ 
CAMS, SERCURNON—per BS— = ee ae 1% Washer Head Coach Screws....70@5¢ 
F L Waterproof, 1-10s..............50c| White’s... ..........4. “ 12 | Wagon Box Strap Bolts........ 70@ 108 
i ee ...-40c | Single Bit, Gqeatene.. -per doz..$7 75 . 
Eley’ suk eatinee ..52c} Hubbard’s,S B........ “ 6 50 BORING MACHINES, 
we BERMAN'S, DB. .cccccccses ” 6 25| Upright. without Augers......... $2 75 
CARTRIDGES. ps s,S SB iit os 6 25 
ippincott’s 4 . 6 25 BOXWOOD RULES 
Peters Rim Fire Ct 50&34 pen Mann’s, D B.. “a 8 75 ‘ 
Peters Cent Fire, Poti & Rite 25884 | Lippincott’s, DB.. ” 8 1B] NO bo... seer eeeeee eres nS | 
Peters Cent, Fire. Military and hese prices on ‘Axes represent an * 12... - 16:00 | 
pees =. «+» LBS = ance ranging from 50c to $1.00 per; |, s peer esas Curnatenry X oo | New 
eters an tgs, ‘except ozen. “on ; 

22 and 82, an additional 10s . BT oeseee eee serene ; . = L list 
pirom above discount. ' omens AXLES. - > eee cece cece eecees as | 

eters Blank Ctgs. 22 cal....... Common iron, long arm, sq. bed.. 5%] « pei 60% 
Peter B'S Caper Rousd bali”--at m6 |comcarg wom: lang.arm, ea bed. OM | Gress. 88 | 

, oncor express, ong ~~ aed Pa 5 
Pgh RSF St ab aes essary Ml Rteray en M 
U.M.C. Cent. Fire, Pistol & Rifle &3¢| So" ‘shape on above, ex. per. Ib, 2 | Lufkin’s Steel...........eseee sees: = 
Winchester Cent. Fire, Military Welded axles on above, ex. per. lb iy 

and sporting Ctgs........... = 15&8%/| Half Patent, steel, Nos. 7 to 14... 70 BRACES. 

UM. C:Blank Cigs. 28 & sca 10%/ Half Patent, steel, Nos. 19 to 22... 70 i Ry 8 00&105 
U.M.C. Blank Ctgs. 38 cal. . 50-10-105 Extra, coach shape, 1% & smaller Common Bail, "American ..$1 83@1 45 
U. M. C. B B Caps, eee Ball 25 &10¢ & : : “ iz? -per set = Fray’ s Genuine Scofford’s . waee D@1OK 
U MC. BB Caps, Con. Ball, 200 net | ext coach shape. AX ay aty $1 00| Fray’s No. 808 to 822..........50@105 
U.M. ‘© +. — ‘4 Shot Ctgs pert ee National wrought Steel Tubu- 
Standard ren (1 to 5) and S ; 
PRIMERS. cial Farm (Al to A5) less ea on Cast Iron Plain. glib Te 
cine lille ia aR cone acd t Steel . 47 
Berdan Primers.....-..+.000+-00 $1 00! Overten seis... a... 5 °@ tS i0s 
U. M.C. Primers ............--.. 1 08 
Winchester Primers.............. 1 08 BEAMS—SCALE. BROILERS 
SHELLS. seve Brame, 14 List Lars bean = diate Wire.... .. 708108 
Peters Empt tp all Shatie, 10 a 

and 12 a. Leag BUTTS. 

Peters Empty Paper “Shells, i BELLOWS. Bright Butts, Nos, 800, 80%, 804, 

a Oe 54 Blacksmiths... a ory 808, 810, 814, 816. 818, 820, 
Eess New V ctor Nitro shells..... i ES" Ae eres ‘per doz. $6 85 60@25% 
- oa Cede Sisit +p SESE Molders’, 10in.......... per doz. 9 00 Brent Butts, ts, Nos. 826, igs, 820, 

eters Loa eils.” ague 830, 832, 834 8 ‘ 

and Semi-Smokeless .......... 40&54 848, 844, 845, 846, 848... 60@25* 
Peters New Victor Loaded Shells, BELLS Bright Butts, Nos. 822, 922%, 
art Ki re Smokeless. 5 tom 10e108 cow 823, 823% .. S61" - 758105 

— 0: th Kings Smoke- SPeaaeane ed Butts. Nos. 700. 7 

ejnnan asegasevercend 40&10& 10854 eeemaey Sosts...--- .»: noe geaee Irae. 708, 704, 705, 70%, 707, 708, 
uv. GN Club. 18 "208105 g Dovce 0000 cces.coccceed 10% ~ 729° 
vu mn ‘Club oO sia DE cinss' noes sevesdedesoeenke 70& 10 ae 710, 711, 726, 727, 728, a 
ane pncetpny coe onto sees i 834 DOOR 
U. M. C. Nitro.. ved Abbe’s Gong.. Sneetadene CAGES—BIRD. 
2 ek | eeepeengabe ‘eaichitts| Hoe Oe ue ois ““phacuog Enameled.......+.+++0000 000-00 508 108 
Woachastes = vig ~ er and Pull, Sanpent’ 3. PE BraSB. oc ccccc- ccccecs cece .. O&5s 
Winchester Yellow Rivals 
Le per > phen suse widarn HAND. CASTERS 

SW os pee Hand Bells, Polished ...... OBOE | Bad... .. 0002 cove cocccsceesee voces 7 
a REE Sheiis. lack White Metal............... TES ae eae ae 65& 
Winchester Loaded “Sielis, ¢4°S5*) Micke! F Eetacoecoot fe SO810%| Martin's Patent (Phoosis)...- se: $1 

se anes ° “yf “Smokeless | Silver Chime.. ““seig@aaneie CHAIN. 
Winchester.......... GRRE MISCELLANEOUS. American Coil Chain, Less than Cask 

GUN WADS—per 1000, I b. 2%c lots: $% 
-16 5-16 % 7:16 % 
Peters Gun Wods.... vee ceee see 20856 | Steel Alloys,Church and School 54 H+ “hy 5.65 450 4.85 4.25 4.10 
he le GD Wendie cctcsecice Wiimot & Hobbs Mig. ‘CoGong...708 he sea 
POWDER, EVELS. Less than cask lots add 25c. 
King’s Quickshot Powder; Kegs $4 00; B - German Coil, list July 24, 97 

ok s $2 25; & kegs $1 25. Stanley's 1 s Rosewood Handled, T., | cavccccgsessecessecscecceres BO&10&5s 
King’s mi-Smokeless.......... 2&5) new lis .. 80%] German Halter Chain, list July 
King’s Gmsteatens .-.-,.---, "keg 10 24’ neptisrss ones sce gsecss tO tee 
Austin ot er Traces, es ern 

$4 00; f'ke $2 25; - $1 BLOCKS. 6%—6-2, Straight, with Ring.....29.00 
Dupont Smokeless, Common Wooden.,...........0.+--: 6%—8-2, Straight, with ring ... 33.00 
Rtivosnpisereres ce PSS. 30 & 10e. |eady Steel Tackle Biocks 06 288% 6410-2, Straight, with ring.. 36.10 

Add 2c per pair for Hooks 
SHOT BOLTS. Twist Traces 3x. per pair higher 
Dro shot, sizes smaller than B, CARRIAGE, MACHINE, ETC- ees 
25-lb bags, “g.-. «++ eeeee$1 35| Common, new list . . 654% Types, we peead Fancy Chains 
Dro = Bnd arger sizes, Norway Tron, $3.00, list Oct. 7, *84 Bas tae: 

Bee a 1 Oct, 7 4 gg | Jack Chain, lis July hie 
Buck Shot, of ahi bas bags, per bag....1 60/ Bolt Ends, list jan. on 50&105 —_ Spee ecse pane sh so*Pen 10&5 
Chilled Shot, 25-lb bags, per bag.. t 60| Machine, list t. 20,°90....... W0&54 BEES cesecoces ap eeer 
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eee 60@10¢ 
Gal, Pump Chain........ Ib. inoine 
Covert Sad. Works: 
Breast, Hitchi d Rei 
eat, ng an ein 





Oneida Community: 


Eureka Coil & Halter.......... 40&54 
Niagara Coil and Halters...... 54 
Niagara Cow Ties. .45&5@45&10&54 
Am, Coil and Halters.. ‘sn list 
Am. Cow Ties.......... 85&5@40&54 
Wire Goods Co.: 
Tog Chain . eene = 
Universal Dbl- -Jointed Chain . -- 508 


CARPENTERS’ CHALK. 


Blue.. covccccccee POR ETORS GF 

White... o 42c 

Common White’ ‘School 
ARERR eal ny ” 54c 


CHALK LINES. 
ine > Hooks: 
0. 12, Twisted..... doz. 0 
No. 1, Braided..... Se. i 


THOM meee meee ee wees anes 


CLAMPS. 


No, 25 Aeaable... i ceeninietel 50&10 
Carriage Makers.. RPMS od 


CLEANERS. 
Pty i As vedas per doz. $0 45 
Puestnehiessan 
ne a Se ..dis 40 
White’s. ae A ..dis 15 


AJAX FAMILY CLEAVERS. 


6 in. 7in. 
Per dozen ., wo. $5.50 $535 Sos 
CLIPPERS. 
on} piotchhkies ome A, pers 
m ~« ” cpngetonenaate ‘ ” #8 60 
No ae ns 13 80 
Se seretdcksicelsc.. © 18 20 


etait seiintinn.o— 10 
H. fotze brtcapape er 
--perdoz 9 60 
No.1 a ™ 10 80 
aha dot ting seacae aces “ 10 80 
No. 800... « 2a 
PO cnc ccdeiooes... “ 15 00 
CLOTHES L pee SOre. 
60 ft. Jut 
Bt eos bbe knew abcd as — [ 00 
RR Se oree 5 
1" Bpepeperpenes .~™ 130 
60 ft. Cotton............. “ 1.25 
50 ft. Braided Cotton... 4 


. COFFEE MILLS. 
nter. Mfg. C 
Parker's. <0” "st Jan. 11, "8... ..258 


FO Sindee nt thesne see ace Giieion 


eS 
Humason & ne. 
Empire. 





Walker’s.. Paes 
ilamson’s Regular.. ateuwkees a 
Williamson’s Forged Worm, . 38 


DOG COLLARS. 
Pope & Stevens’ List: 
Brass (ful! Assortment),..,..net price 


DOOR CHECKS. 


RE RSE ee 

Eclipse.. Se ee 
SRE ieetteeenanne ss 30« 
PD icintvshasisige nace perdoz. $6 50 


DOOR HANGERS—BARN, 
No.8. § a ches 
Be: Sevet.-per do. ene, oy 
single Flange, B. BD. Rail, 
--per 100 ft. 160 


PRILLS AND DRILL STOCK. 
Common Blacksmith’s Drill 
$1 50@$1 60 
-- 5 50& 6 00 


TH OPPO oo ee eee woes sees 


Bench Drills, Stearns’ .. 
Epahamishte Selt-feeding, each 

$5 00&$7 00 
Breast, Millers Falis. ae a 


“tones per doz. $25.00 net for No. 12 
G odel] Automatic Drills,$9 50 to $22 00 


DRILLS—BIT STOCK. 
Standard List .......... 60& 526060 105 





DRILLS—TWIST. 


Standard List.. -60@60&54 
Straightened taper shanks to 1% in. 


EAVE TROUGHS. 


Galvanized Eove Trough and con- 
ductor pipe; ,75-10-7.............. et 


EGG BEATERS. 





Beet Forks........0000 cesses 80&10 HAMMERS. 

Ballast or Stone Forks.......-.- 40&54\ FR. Plumb’s A. ‘ oe... 408&10&54 

T P POrks..... 0 ccccccceeees 40854 | Engineer’s and B. S. Hand......... 605 

ae re 40&54 Machinist ’s Hammers. .50&10&54to60s 
eee eermseosrennnee tn Bell Face, A. E. Nail........ 40& 10854 

Potato Scoop Forks.............++: 40%/S. & H. Cos. No. 20 ....per gross. 5 25 

rye 40&54 


Sluice Forks.....-........----.. 40&58 


Heavy Mill, Manure or Street 
Pick adusth sosebenedtiondeseeeee 


HANDLES—1RON, WROUGHT OR 
CAST—DOOR OR THUMB. 


Standard Co.: pemtine or Asphalt Rakes.....-.- ro No. 0. ieiniian o-DOr, doz 0 90 5 
% 9 50| “SP OOS 2... seen eeeeetcceeccece ee Serre errr errr = ‘ 
a cae eon eel , Two Tine Hay Forks, Std,Size.65&10¢ ae - hy seep o : 3 : 
BO DOE OF occees cccsecss 21 00|3 Tine Hay Forks, Std. Size. 70&5&108) N54. 4... kk eee eee “ 150) 3 
NE cus cnee senhenicens 10 00| 4 Tine Hay Fork, Std. Size...66%@10s| Bronze iron drop lat., perdoznet $1 10 
Taplin Mig Co. Socket Four Tine Hay Forks. 66% &5% Barn door No.8... Rc ovs en on 
50 Small Family size prgr 7 00| Socket Four Tine Manure Forks...70%| Chest and lift...-....-..---.-..dis 50 
No. 100 Regular Fam size prgr 7 50/ Socket Four Tine Spading Forks Wood— 
No. 102 Regular pueaily ie .. _ B  gehisnedeveadacesasenanes 0&5&5&234% | Saw and plane.............. dis 40&10< 
tinned prgr.. . 9 00/ Three Tine Hay Header and Hammer, hatchet, axe, etc. “* 40&10« 
No. 150 Large Pom size or gr.. 24 00| Baler Forks.. 67% &2%s ae ont, buiaobe ie = ‘ om RTO. 2 25 
No. 152 Large Family size Four Tine Hay Header and Baler _ ie rmer chisel... ° 
vo a a - RSS Se. - 66755 Soc et firmer chisel..........-.- --% 
Lyon’s Standard pre ver dos... 1 75| Grain or Barley Forks. way "10&10& 10 Socket framing chisel,. ee 
Wonder (S. S. & Co.) per gr.... ; 50| Four Tine Manure Forks.. .70&10&54 | File...-..........seeeeee: . Per gro. $1 60 
Five & Six Tine Manure Forks70,10&5¢ Anger. sesorted. pate 
ENAMELED STEEL WARE. Spading Forks.............. W&10&54 rae Cut Seu— 
Royal (N. E. & S. Co.)....70 to 708&10f | Potato Digging Forks.............. 65%] atkins’ No. 1.. per pair 24c 
Peerless (L. & G, Mfg. Co.).. .70&10% | Stone Picking Forks............... 655 aang te 
Agate Nickel Steel Ware....... 50&204| Garden Hoes................ 5&10&5¢ Cue Rist narentenes 2 tic 
Pearl Agate Ware..........+++- 50&20% | Meadow and R. I. Hoes... .75&5&2%%| oho on so 10 
Blue and White Ware........-- 60&10< | Sunbeam Meadow Hoes..... T5&5& 4s 
All White Ware (with blue ber Mortar and Street Hoes. ...75&10&5¢ 
dae aiwdnbhs tesa cctubetil Planter Hoes, Regular Pattern. 70&30s HANGERS. 
ene Steel Ware... 002 cececs poms Tobacco Hoes... oc cccs sccccce 75&20%| Hangers.. IAS Re ee 
Cotton Hoes.......... 708&10&10&5 & 2 
PASTENERS, BLIND. Rough Fin. Shank Cot. Hoes 75&1234% SATCHETS. 
Zimmerman’s.. .. .....s0++++ eee 50&10%| Cotton Chopper Hoes....'75&10&7%% 
Ladies’ Cotton Hoes...... 758&10&7%< American Axe and 
FAUCETS. Malleable Rakes.........--++++ +++ 13% Biood’s..--. = ran 
Standard Meta! Key..............+. 254/ To sg itiies” and Boys’ Hunt’s......... 
B. & 1 BC weed F . ain os = enn eds Siti emeneeenenael --+ [AOstOstoMOeIO 
ch’s Wo aucets. ing oesa akes.. 5&5 | M sees 
 , PPPRRBSORE 
pee SEEN «--.---- Potato Hooks..............----.70&5s Underhiacs hoes | 
ia schdnespabaai Net Prices. | Hop Hooks...... - ++» --O0&10&2%4 | Fayette R. Plumb.... 
Cork Lined........ Steel Garden Rakes................ vb 
eee _~ Steel Garden Rakes Staniped blank 70% 
Self Measuring: per doz. $96 00.......405| Turf Edgers........+..-.++ ++ +++» 0&5} HAY AND STRAW KNIVES. 
Cork Lined........... 708:5@ 70810854) Stee! Road Rakes.--.+++--- 050295 G8 11 ightning.<..2+ceeceeesee couscous $5 50 
Metallic Key, Leather Lined Special Mortar Hoes...... 408108248 | Tightning Patterns.....0. 0.2798 2 
te SEE 1 FRR EY 70@70&10s | Harpers’ No. 7 Mortar Sess... .. 658 
Red Cedar .... --50@50&54| Truck Hoes... 508&10&24 
B. & L. B. Co.: RO adiddadchpninthiey seo HINGES. 
’ eeeeeeee eee 
—_— cam, Coen one oe Hoe Down Hooks........... 75&10&25 pena Rie ear 
Warren Hoes.. cee eeeeeee 60854 | Surface Gravity Lockin won 
Joho Sommer’s Destis Tin Key. .40% (Victor; atonal: 1868 ara; 
“ Boss Tin Key . 508 Laid Steel Edge Hoes. pS apeate 25, 5&25 Clark sO. P +; Clark’s Tip, Bi alo. j 
- ** Victor Metal Kev. “SO&105 aes chen 
“© -‘Duplex Metal Key....60s GAUGES. ee m0 8.40 
iy “ Diamond Lock........ 405 Marking, Mortise, etc..... 50s new list} (1. & P.,O.S., Diate. &c.) 
: *“ ITXL Cork Lined....50¢ Stanley R. & L.Co.’s Butt & ER as 1% 2 2% 
‘© «Reliable “ “* ,.50&10%|” Rabbet Gauge... .... ---.++ sees Bethe ee Ta -oe io Sta 8 
“ “* Common“ ‘* ...... ie 754 Migetine Reversible Shutter, (Buffalo, 
a “ Chicago “ “* ...... 60% ee 1 1% 2 
“ “ OK “ eo 50s GIMLETS. Doz. pair...... $0.65 60 55 
“ * Perfection Cedar...... 40% Parker......... .-10 
Star.. INL. « cncnait teen bGe0 Ocevecceecese 605 North’s pvennaherte "Blind. Sintesio. 


--C0@60&5¢ 
Star, Metal Plug n new r list... - M@40&54 
Lgchpert, Metal Plug, seduced 


GLASS CUTTERS 


5h | Woodward.............+.+----S84&108 
_ uP 354 Red Devil..............perdoz. $2.25 
OSS OO aa “ 
Eaeteved, % and %inch......... 854 Bonney i sy eer 40& 105 
Self Measuring: GLUE POTS. 
Enterprise, per doz $36.00........ 40% 
Lane’s, per doz. $86.00.......40810¢ | Timmed.... ...- 20. cose ceeeseeee sees 254 
National Measuring, per ‘doz. OO 6000 cccscoccee vensescece ed 854 
66056 cand Uicbed 400000 ceed ann 
FILES AND RASPS ; 
RO. ona otaé cnte tees 405 
Great Western. ...........0.0e00. T5&56 LePage’s. Liquid— 
J B ST Dit nics dis. cca teeaenel T5&54 List “sn... .. Se 
ATCAdC. 002 seer ee veer ereneere eres WEE) vist BY ..ae scekac xc 
SE Dradss auacacesotsccquteen ge 5&6 NR te 254 
PAPE ET ee > 15&54 B Amber, aa per lb 9%c 
— ene cone cons seee sens os et A White, bulk............. per Ib 1234c 
Senne? dete euee whencoambhos , . S. Amber, bulk........per Ib 17c 
IL ico ctitene cons b4eccie 70& 10% a ee as 7 
J Ee er 80@80& 105 E. AXLE. 
Black Diamond............... 70&10% GREASE. 


a, eee 


FILE HANDLES. 


Nicholson File Co.’s “Molt 
ty” File —— = Toss 
mi 85 to $1.50 


FORKS AND HOES. 
Coke and Cottonseed Forks.. ..40&5¢ 


Barn or Ice Forks............... @&ig 





Praeer’s..... 2. ccc- sesceee .. -$9.50 gr 
Baum’s Casterine.. ge eribgitoe died Net 
GRINDSTONES. 


Schofield’s Mounted B:-Treadle 
nS Re each, $8.25 


GRINDSTONE FIXTURES. 


Stowell’s.....-++.c..cssessececesee Net 
Reading Hardware Co ohne ginadeess Net 





No 2, tor Wood $9.00; No. 8, for 


> aera 108 
Reading’s Gravity....2........- 75&108 
Sargent’s, No. 1, 8,5.......... 66% & 10s 
Sargent’s, Nos. 11 & 18......... 70&105 
Wrightsvile H’dware Co.: 

Pe 15% 

Acme, Lull & Porter......... 75&10 

Queen City Reversible.. aoe 


eee ee TTT ER Hwee we eeee 


Perera reeere rere errs 


on. on Pat’n. Nos.1, 8 & 5 5&7 
Tip Pat’n, Nos. 1,3 & 5..... 75&7%s 
Buff. Gravity Lock., 1, 83, 5..75&7% 
Shepard’s Double Locking, Nos. 
5 eegamogsaniceme? 708104 


Champion Gravity Locking, No 75 
pi y ng. 1&7 KS 

Steamboat Gravity Locking, No 10 
y ng B&TKS 


Pioneer, Nos 060, 45 & 5%. .75&7%4 
Empire, Nos. 101 & 108...... 0&7%4 
Ww. ae 2 Mortise Gravity ys 


TOO Ree ete eee tees 


GATE. 
Clark’s or Shepard’s—Doe. sets: 


PEER AREA 
Hinges with Latches $2.10@2.35 


wn 


OO? eT r ss ea 


Omer s4CEO 


Cc 
E: 


£3 








Hinges only......... 1.60 1.80 2.90 

Latches only........ 60 70 95 
New E : 

With Latch... ofan. - GE 

Without Latch........ doz....@$1.25 
Reversible Self-Closing: 

WE Bon 00 cccnces doz ors 

Without Latch........ doz. 1.45 
Western: 

With Latch.......... doz. $1. 23:5 5 

Without Latch...... doz. $0. 


Wrightsville H’dware Co.: 
Shepard’s or Clark’s Nos. 1 3 >. sige 


Shepard’s or Clark’s, No,3.. bat 
SPRING 
Holdback, Cast Iron, gros......- $9.00] ny 
Non-Hoidback, Cast Iron, gros..$8.00 
J. Bardsley 
Bardsley’ "s Patent Checking...... 15% 


Bommer Bros.: 
Bommer S ring Hing . 408 
Bommer Bal! Bear. Fisor Hinges.40% 


Chicago Spring Butt Co.: 
cine, cciidinainannmete 208 
Floor anan . 408 

Garden City Engine House........ 208 

Smee's. =4 oon EEE: 20s 

at le ae 2a OE 40c 

b. e 
No. 10 & 18S cabock ck Detachable, 

Lawson Mig. Co.: 

BEARERS 0000 0000 0002 ccccceccce 6 305 

Chies Pivot....... 2.0. cee eee 854 
ee, Co.: 

cin tain bcinbiocdeiehd Os 50&10« 


Clover Leaf, No. 7.. 
New Idea No 1.. 
New Idea, Double Act’ g. roar gr. 11.00 












KNOBS. 
— 2%in. eepeeapemmned tip ¥. 12 


oe Me 


iieen, Mineral. “tye onsiee ae 
doz. T5c 


Door, Por. Jap’d.......-+-- 
LADLES. 


Reading. ....+...-.++++0+eeeeee +++ Net 
Sargent’s subtknaeneansadaae 


LANTERNS—TUBULAR. 
No. 0 Berger’s ‘Bail Lift.” per 
doz. $9 boa 


er’s ‘Bail 
, doz. $10 50.. ye 
No.2 woe s “Bail Lift,”’ 

doz. $18 a 

No. 2 i er s “Cold Biast,” m 

_—S ETT 
No.0 = — s Dash Board, _ 

ain Globe, per doz. 
4081 


sont. 
m8 0, Bey fer 's Dash Board, Jap- 
ull’s Eye, per doz. 
$18 nit attendee eiemtantat 40&10& 56 
—— 2, - 9 er’s Dash Board, Jap- 
lain Globe, per doz. 
No. 2, Ber, er’s Dash Board, Jap- 
anned, Bull’s Eye, per doz. 
17 40& 


Ce ORR tween eee eeee 


O&54 


10&54 


BULL’S EYE POLICE. 


$-in. flash light, per fas. . 
4%-in. regular, per doz.. 
$-in. reguiar, per doz............-. 4 


LEMON SQUEEZERS. 


Wood, Common, per No. 0 $5 00; 
No. i $6 50; Noa $10 do. 


Weed, Porcelain lined, No. 

kanes adaian seeped per doz. $1 60 
ASS Tinned Iron ..°... Cordes. 
lron, Porcelain canes, Last 


WROUGHT IRON miag’s Stars. me 7 seat 
S rap and T Hinges, list Mar. 15, 1901; | Jenning’s Star........... “per doz. 1 75 
Se Hinges...... v1 52ig TORI ee .. per doz. 2 50 
ea tap Hinges...... 
Light T Hinges.-......-.0+- 20% LOCKS. 
Heavy T Hinges........... red be stg sean és shih bitin 83% 
a Fe ar a alee ae 
dae t&C = oe ee M0, 408108 
fiat ber... a ee Cael net 
ie MT. 65 senqsdone «ee 
Reading Harding Co.. er 
& C. flat key atches . ..- 88&108 
7 LN sliding door.. net $15 00 
Screw ook and Eye: CABINET. 
eich ——— . Ee le 335 
IED SET BS Ib. Tac] y eoee CO88SF oe ce eeee rie eietne ‘ 
rinch. Ib. 94c Eagle: and Corbin trunk......... 258 
PADLOCKS. 


MISCELLANEOUS— 


Hoffman’s Stee!’Spring Butt H 
Hoffman's Onset akin 


HOLLOWWARE. 

Stove Highewware Sonat... Wedee moo 
Maslin Kettles.. nénsecees ET 
HOOKS. 

Picture, No. 299 . ‘ 
Bash, common axe handle...... 
Bush, No. 1, — esbaeny od 
Clothes line... ... 2... l60&i0&106 
| BERR RRA 50s 
Cc BOG spogze sees once setetueell B0&54 
Coa i -damewedesewaunel 60&54 
sckaneenl 60&10& 105 
Cotton, V. &B.. ShvGran ounce 
Tassel and picture. aitheberevsbnennt 508 
Wire, Coat and Hat, Gem......... net 
BAREATUCTBS. «2. 000002 cccccvcscase 454, 
Saas lite conn Senbuietadl et $2 005 
ooks and eyes, bright om igemmnashl 854, 
--60&10&5 
Fish hooks, American. ..........++. 50s 


— 
Bet 


sete eeeee 





Mrs. Potts’ No. 50 
Mrs. Potts’ No. 55 
Mrs. Potts’ No. 60 
Mrs. Potts’ No. 65 


KNIVES, DRAWING. 





en Bhat, 260 0000 veces eens 70&54 

Adjustable Handic bddewoseone 33K« 
IOED oun vnc ceccecccc cbecs 1 

Cantelo’s ee bdwieghe vod gh betel 254 


Improved Crown. ........-+++e0000+208 





10% = 2, Ideal Meat Caenners. 





Regular list........ 22.202 e0ee «++00+ 70% 
MEAT CHOPPERS—HALE'S. 


liin. 12in. 13 in. 
Per doz...... $9.25 $11.50 $15.75 
UNIVERSAL MEAT CHOPPERS. 
No.1 No. 2 No. 3 
_ ee $10.75 $18.00 $18.00 
eo —% Enterprise Food Chop- 
ann on pemnnenes Gite perdoz. 9.75 





MALLETS 
Fiber Head Sterns.............--++ 805 / y 
oicuer?.. adeeb boss be cee tpeceste osed 40s 
Lignum 
iSsers Hickory ‘and Ap- 
plewood, per doz. ........ Tc@$1 50| y 
MALLETS—Fibre Head. 
Small Medium Large 
Perdoz......$509 $5.75 $6.75)U™¥ 
MATTOCKS. 


NAILS--PICTURE. 
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FRESSES—FRUIT AND JELLY 


Discount . ..--.-40&15&54| Enterprise M f i . 
Brass Head Picture ‘Nails, . anwtacturing Ce...... a 
ED aba dave access .. 40810) PRUNING SHEARS. 

NAIL SETS. 8 0. Henry Pattern .. per doz. $1.90 

. , 2.50 

ONE 5.5 cnesncdase per gross, $4 00| No. 4 7 o 38.15 
cian weien er gross, 4 00| No. 12, ee 3.75 
Knurled handle, cup point, gro ..$7.75 ee California Pattern, . 4.25 
5.00 

NUT CRACKERS. a 1, Buckeye.......... “6.50 
No. 12, wood bottom .........-..-1 85} No. 3, 8, Draw Cut ....727; 15.50 
NO. ts 
ee: mae |: semen end 

PULLEYS. 


Tin or Steel... 


ss cheannieee chen, 000 
Malleable Hammers 












Hay Fork, Sv1, Sd Eye,doz $1 60@$2 00 





354) Hot H _A 
Malleable Hammers, old pat., spanned Clothes Line... is —- 
BRUNI TEEE oss cncciccsndesedcce cccs Net | Japanned Screw.. aya 
-— Side.. 2 83K &ta 
PADLOCKS h (Auger Mortise): 
. Common Sense, 1% in. -Per doz. 19c 
a Common Sense, 2 in . . 28c 
See Ae col Steel and Biase. 80e| GO™™on Sense, Pat. 20c 
Te song an . Empire, 2in...... ...._. “  98c 
PINCHERS. SASH PULLEYs. 
Carpenters’, wrt. iron, pol. Fox No. 8 or No. 7, 2% qgheel, 
steel jaws.. .. 25c per doz 
Blacksmiths’ . obenen ae E 20c per doz 
P.S. & W... ** go@10x| Extra for plated Finish." 25¢ per doz 
Extra for Anti-Friction aoe 
PIPE. Bushi ing O00 Cece es cecccces 10c per doz 
WROUGHT. RAZORS. 
ito flack 1900. Fox Razors No. @.. --Per doz, a Po 
to 10, biac wi ” “ P} “ 
% to 4. galv.... oi tints es 
| iG i Re Rantankarus........ 
tw and under 9 . ell -  perene 
and under, plain 0&2 REGISTERS. 
1% and under, gal sence teeter aces pats List Sept. 1, 1901. 
1% and over, plain...........- 50&2 Bl 
and over, gal... 50&2% | Black Japanned Registers, Venti- 
SE codadubindcieenanas 50&2%| ‘ators, Faces and Borders, ) 
PLANES. Wats Japan Resistors, eat | » 
Stanley Planes, new list........ Bronzed Finish m4 
Standard Bailey Planes......... GDA Gold, Silver, Copper or — 8 
PLIERS AND NIPPERS. phickeiz lated...” thes 4 E 
ect Rh om 
Swedish Side Cutting Pliers .......494] "Copper or Oxidizod hee et | 
ze 4 anes te orcelain 40&105 a 
Halle c Diagonal Nip PEC ool ee and Bronze Metal 
UD. F.&T.Co., all kinds...  Eieeaneeacece ye: Co ee ee eeenes 40& 105 J 
RIVET: 

PLUMBS AND LEVELS. S AND BURRS. 
iia 136 Fpppered | Iron Rivets piiidiininsn subd 70¢ 
Stanley's 's Woodea, n new w list. +. 108 ners Rivets... teeteseeescnee 10S 
Disston’s. . oo eeee TOS ROOFING SUPPLIES. 

POCKET LEVELS. EAVE TROUGH. 
Stanley’s Common, new list........40% 


Metal =e 


fie boxes 


US 28; oa 
Pride o 
Paste, 


Dixon’s .......- 
Dixon’s Fine P1 


1 
Square: 2 qt... 





Dixon’s Graphite Plumbago 
POPPERS, CORN. 
Round or pee. 3 1 at. per doz., » WOR 


POACHERS. 
Buffalo Steam Egg No. 1, per doz. 


50& 105 


POLISH. 
POLISH—METAL. 


lish Eagate. 3 oz. 


” ones pe dozen, en 


S Liquid. Fes. on cons, per = 


~ the x18, Metal Pol- ~ 
sh, per doz, pergr beeene 
ersal Paste, 8 oz. boxes...... 


boxes 
Burnishine Tieaid % pt. per. doz. a 60 


Burnishine Liquid 1 pt. 15 Valley Galvani ed Iron, Shects s0&an 


POLISH—STOVE. 


per yi) 
Dixon’s Black Lead......... per lb 6c 


umbago. 


..per doz., 


16c 


oie patel per doz., 1 20 


POST HOLE AUGERS AND DIG- 
GERS. 


nde amen se entice os cate ted per doz. 9.25 
lwan’s Patent Post Hole Auger....40s 
MOWERS, LAWN. .—— Perfection Post Hole ae 
er, per seed 
Chea -- +All sizes.......... 225) Atlas, per dOz.........s..0+ oes 8 00 
Mee hose seeees all sizes, $2 50@$2 75 - 
10 14 16-in POWDER. 
High Grade....4.25 aso 445 *5.00 
Pennsylvania and Continental IN CANISTERS. 
hi pt incon acacia Net price 
Genuine Philadelphia Mowers: Duck, 1 Ib each........0.seseee eres 45c 
Styles M.S.,C.,K., T., N..... 70&5£ | Fine Sporting. 1 ccisdstedenid 75c 
Style A, (all Snisscphoced G0&54 | Rifle, lb each........ ..0000 eee $1 00 
style & High Whee... beckon seed San 
Style BO ccccesess 
Dee a ath vote prices IN KEGS. 
| oins. eT ces 
Gold Co suopicgoosa shhe case Net eriees Duck, 6% Ib pee sans oenmesesenes $2 50 
All Day - eeeee eee. Net prices ae 6% lb kegs..... eb send bate 1 2 
XX, 12 in. Tutt coneoseceenhenl fle, 5% Ib kega.. sipnsnsiens a 
Clippers......0+++.e00 seees 50&108& 105 Rifle, 2ib kegs . ecocececee 6 @ 


Galvanized E 
Double Bann ave 1 Fe ge a j ME1O&T 36s 


pnt Eave are Tough - BS &7 Ks 


oub bisa? 
Joint Eave Trough. ates Taiic&TK5 
GUTTERS, 
Roof Gutters, Galvanized .75&10&7% 
PIPE, 


Figen ts Pipe, Galvanized, 


VALLEYS. 


Valleys, in Rolls, IC and I 
“= ays. in Sheets, IC and ix pins 


SO ROH HR eee eee tenes 


Valley Galvanizek Iron. Rolls. -60& 208 
HOOKS. 


Flashing Hooks 


9c Wrought Conductor Hooks........ box 


CUT-OFFs. 


EAVE TROUGH HANGERS. 
Eave Trough Hangers, Si 
and Do uble Bead Import - ae 


Eave Trough Ha ‘ 
and Dou ble Salis. om 


ELBOWS, 
One Piece, Conductor Elbows, 





Galvanized Corr ated... 
Adjustable Elbows, Tin. —- ie 
PREPARED ROOFINGS. 

—— - oot Tarred Roofing 
COMMBIBED a 0 v0 cvccccce cons $1 75 

Imperial 8-ply Tarred toofes ~~ 
GE 6 o6dé.cccceccet $2 00 per sq. 

ROPE 

Manilla, 7-16 inch diameter and or 
PINE 0000 bes cpetescces coll 4 

Sisal, 7-16 in. and larger.. “ioe 
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SASH CORD. SCYTHES. Typ satens and bevels, oer 25« 
’  , eee 83% &1 Sadihcahhine. cltwe-Saceaeee anne 
Braided, ee. pSeheW eatene abeend ON oie oi esas Satadinnaal $ 5 50/ Bemis and Call, pocket......... vB Holland's. " > a 
Br aided, White. common. I oan ee nhadagen aamniee 5 50| Winterbottom’s try & mitre....... 50%|Stevens’................ 20... 22. By 
naa Sees «-- -m * A picaone Follow Cho ls SOT Dicen kcct ve ts Stasqett' eetialie <stenmatiiimeinaciniek nue 254 | Miller’s Falls..... osdnia- pant ae 
Cotton Sash Cord, twisted....12618c |Siiver Clip <0 vecvsv'v-ssssc2 B80] Mewlistessesrrsssteccrsssssrt-#O810g| en nSrt*t 777 00¢ ore eeeeoees ee 20% 
Patent Russia.....-. .... 12% 13c | Honest Dutchman pk wapneneees ee 
Cable Laid Russia.. ...... i» 18% @l4c s TROWELS. 
India Hemp, braided........ Ib 14@15c SCYTHE STONES. TAPLES. ee ean 
Patent Indie iam coos g = Black Diamond....... per gross, $7.75 Barbed Blind ......... per lb., 9% &10c Disston oe WOOTIRE +<peus a 
Pearl Braided, cotton eenores ig ba oie wait 7.00| Poultry Netting............perlb., 4c Disston ‘Standard | ey 
assachusetts, white.... .... %C| p . en Trowels 3 
Massachusetts, drab......... eel ne tie. ote STAPLE PULLERS. Never-Break Steel Garden Trow- 
Horan Coble Lata italien’. ‘ 8c Green Mountain oe 425 Russel! Staple Pull 7 Peace’s ’s Plastering. ange. 88 
coneneny Dit: Re SES 3.15 ple Pullers. .per doz., $8 75 Rose Brick and P astering. enc: > 
Crown, Solid Braided, white ..1b 18c Woodrough & McParlin Pi’st’ring 
F Braided, Giant, white.. ......lb 17c SHEARS. STOVE PUTTY, vane 
eerless: 
Cable Laid Italian..............-16c Qin. | 1, 10 & 25 pound Cans.......per Ib., 5c WASHERS. 
Cable Laid Russian.............. l4c he ee a0 a4 s18 0 7-4 =. 500 pound Kegs............ “per Ib., d¥gc LEATHER, AXLE— 
coete 1a Bade. eececccesiooses = Cheap.. ye 6.00 7.00 gro. STROP Solid... .--- ...... «++ -80&10&10@895 
Phenix, apiece 19c | Straight Trimmers, &c.: S. Patent.... ............- 85&10@85&20¢ 
ee es eee Best Quality {api oeescnwe 70& 104 Coil: h 1 i 1% inch. 
Braided, Drab Cotton ...... Ib 82% c| raie qual. Jap...sc-c.csss: 60.8 105 Paces. 00 te 60&54 6c 17 25c per 100 
Braided — sented: by Tailors’ Shea beeper bere 4 F Soias # OA jevaginchowes wane a IRON OR STEEL, 
Sette GAT 
gi braided, White Cotton, Spot.lb.28%c | acme Cast Shears........... tie i Fower & Lani. scale “psi i. . Sizebolt 516 % % % 
A quality, Drab, Xe Gace pce, Hn Soe a Min lots less than ons key add ¥ pet 
eee ee ee ee ee eee t: t 
A quality, White, 85c Wilxinson’s Sheep........ 1900 list, 30e TACKS. “ Ib; Slo bones odd Mette ist - 


: quality, Drab, 85c. 


ualit 80 
realtone emp, 40c hobs «9 wuenenene 15% 
Linea. MDS Eie Gn d000-ce cecnantaal 154 

SASH LOCKS. 
ives, Paten 


Bioccs ca ptpecede ese seccesssees es Net 
Payson’ DP Rncsticnse 400.01 0000 Net 
Payson’s Signal te | eee Net 

SAWS. 
Atkins’ Circular.. a 
pros OS Se: 
Atkins’ Cross Cuis.: ocecdeee 
Atkins’ Mula ay ~ 4 and Drag.. ocodeu 40% 
Atkins’ One- ..Net 


Atkins’ Circular Sia ‘and in- 
serted Tooth 


Atkins’ Bands 


Atkins’ Cross 


Atkins’ One Man 


~~ - 


os —e s Geass sss “Ventilat- 


Ae eee ewww ee teeeees 


over 2 in. wide...... 
Atkins’ Bands under 2in. Dae: 7804 
Atkins’ Mill, eo mepeloes 


Atkins’ Narrow Cross Cut 


Atkins’ Wood 
Atkins’ Hand 





Atkins’ Butc 


Disston a oe Solid ane bee 


Cuts... eS Se "Net |4 
Disston Narrow Cross Cuts.. os 
Disston, Mulay, Mill and Drag 
Disston Framed Wood 
Disston Woodsaw Blades.. 
saw Rods...... 


serted Toot! 
Disston Cross 


Disston Wood 





9, 16, D100, D8, 
Saws, ‘Nos. 7,38. 


Disston Hand 
Disston comp 
Disston Butc 


SAUSAGE STUFFERS AND 


emma” ora Same 
No. 15 35 
New list $4.50 $5. +50 $7.00 
Discount 254. 
SAW FILERS 
Stearns’ .... seco +» 28 
Silent Oae.-. utuenennanenrctie ane 
AMG..ccoee eee ++ STKE 
SCALES. 
ly,1 by 240 lbs. 
Caen Sue ponte 4 $215 


408 
aws and Blades. ee 
Atkins’ meee oe Saws.. 


Commen Platform, capacity 


gech » 8.50 

‘a T ibull’s ‘Patent Mar- 

Neil ‘Tare Wcadepetees es each, 9.00 
SCREWS. 


o gecee cogees eac 


BENCH AND HAND. 


Bench. Iron.. 


Hand, Ww 


COACH, LAG AND HAND RAIL. 


Coach and 
list Sept. 20. 


perdoz. 40% oO 
Wood, “Beech. “per Pécs. 
ood 


, Gimlet Point, 


eT eeeeeeerrrerry 


899 
Hand Raii, list Jan. 1, 1871.. 
JACK SCREWS. 


Jack Screws......c.ceceeeees 


WwoobD. 


MANUFACTURERS’ CIRCULAR 


New 
Fiat Froer Stee 


Round ands Oval Head “Steel. 


Fiat Head B 


Round and Oval Yval Head Brass... 


Flat Head Stee), Japanned.. 









ass. Keyhole, etc... .25% 
er Saws and Blades. 35% 


hy 10.50 


$3 50 
208 


PRICE 


- 9&54 

S610 

85& 105 
+808 


No. BBA. Page SHEARS. 


6%in. Tin. 
Reg. Grip.. $1 no $11.35 $12 00 doz. 
Nar. Grip... 1120 11.00 1215 “ 


SHINGLES, METALLIC. 
—_ I. C. Tin Shingles, 


ted, p Prsq. Scvndenouseees ceed rs) 
Ebstlake I, C. Tin ange, gal- 
eet. r square.. .$6 00 
gon ~~ FR ‘. C. Te 2s be 
n Tr squar 
Octagon ee Ruted pre 17 Tin 
hingles, a LG pr -~ ” $7 25 
SIFTERS. 
Eclipse. cece rgr $15 00 
$0¢| Hunter s Genuine........ ete: a $16 00 


SKATE SHARPENERS. 
50% | Skate Sharp., Eureka, per doz $2 00net 
Washer Cutters, Weodard’s. : 
Ee 690e06eee 250 net 
SLATE. 
GENUINE NO. 1 BANGOR. 
24x14 20x10 
ag $3 50 pr sq. ma eta 50 pr sq 
is H 


16x10 
$3 75 per sq. 16x ofS 25 prsq 


Lx 4} $8 25 pr sq 


GENUINE NO. 1 BANGOR RIBBON. 
20x10 


24x14 
2x12 5 $8 © prsa. {3x10 
a ze oem 
14x 8 ( 99 2 rsa. 16x 8 
14x 7 
SMOKED BEEF SHAVERS— 
ENTERPRISE. 
New List, $8.00. Discount........ 254 
SNAPS. 
Covert Mfg. Co.: 
p <a cnee abe podes psoocees 35& 2s 
e oa 
~ ae “Solem 
ro dT sivgheklieds cahanscces gael 45&28 
Yankes, las sncisednvedege 30&25 


W. &E. t. Fitch Co.: 
Bristol ......... 





Clayton & ee No.1 Fire-Pot 6 00 
Clayton & Lambert’s Special 


Gimp Tacks . 


Looking 


Flax Twine— 








154 
. - SOS 156 


PIO Ot ccc cecccecocecccccccces 450\N 
SPRINGS, DOOR. 

Star (Coil) list Got. a net 
Torrey’s Rod - in. ig doz. 

E oe $1 35 

Warner's No. 1.. ..net 75 

eouanns. 
Benes amd WaWecccee cocecoccees 70& 108 
en ee 70& 10s 


Lace Tacks . 
Trimmers’ Tacks. 
Glass Ta 


List Jan. 15, ’99. 

Carpet Tacks, peptone. jeddas 
American Cut Tacks.. wed 
Swedes Iron Tacks.. 
Swedes Uphoisterers’ Tacks.. 








eet eeeees 


cks :. 208105 
Bill Posters’ and Railroad Tack90&40< 
Hungarian Nails 
Common and Patent Brads.. 
Trunk and Ciout Nails 


0. $00. ; No. 2, pergro. * $000, 
ouse, No. 3, $1 $.b0. = égevenenne 505 
FLY. 
Balloon, Globe or Acme.......... 
doz. $1. 15@1. ; gro. A 
Harper, Champion or Paragon... 
doz. $1.25@1.40; gro.. od ‘$15.00 


TWINE. 


NO Becee ccver 


BC B 
No. 9, % and %Ib. Balls...20c 24c 
No, 12, % and % Ib. Balls ...17c 20c 
No, 18, % and % Ib. Balls...14c 17c 
No. * +) = aR :~ ~~ Ibe 
alls. 

— yn eTeriretiirerrTeriirrt. te cont Tine, Si lb. Balisi8@ 

Victor F seco cece seve dso cess cos b&5q | Cotton Wrap.,5 lb. Balls to lb 16 to ry 
rrr eee eee ee Tee tee 2Ply Hem ‘ 1% Balls 
neida Community: (Spring wees 15c 
sng geet stoone 858106 Tonio 8-Ply Hemp, 1 st ‘ie *12@15c 
nenpeee 3-Ply Hem yee . 
Sargent’s Pateat Guarded. 00358104 2 84nd SPly Jue, Bal Balis.. 

SOLDERING FURNACES. Mason Line Linen, oe 7 “- 

Gome tin reservoir.. ; ta = Sina gteatien Anat sects dk B4c 
ems CO r reservoir..... Pe 

— Gas Pots - a ey 8 25 we 54@6c 


Ene = 


_—e 8S 86181 
Dosen. sit sits $05 $2.65 $3.50 
VISES 
TD, . scueil pnt wide aceenne 508 

TTT, nan an0d uebe 06nb 6644608606 50 
nts ci enaeecem cada. nine 854 
BE Wn cncnce te cess cvescccene 6504 35a 
. ernie RaeQaRiRsesHerese: 408 / 1 
PE tina, socinne 000-00 $0000dinanee 50s 


CAST WASHERS. 


Over % inch, barrel lots, per lb. 
bebe ta t6ee date wed pte Gaetan 1%@1% 
WASHING MACHINES—BOSS. 
No.1 No. 2 No. 5 No, 3 
$4.75 $5.25 $5.75 $5.25 
WELL WHEELS. 
8-in., $1.90,. a ..10-in., $2.20 
12-in. et ela 14-in., $5.50 


WIRE AND WIRE GOODS. 





TRAPS, 
Brt. and Ann., 6 to 9, 70&10@70& 
GAME. Brt. and Ann., 10 to 18, 72 Tate Tig 0 
Oneida Pattern ...... » HASETERIRY Brt. and Ann., 19 to 26, 7 iG 
is ee eign 
| enomagaebane wooo" I copia and Galv. Sto Ore MNOS 
Star (Blake Pattern) ....65&10@20&5s | Cop’d and Galv., 10 to oi 
10&54 
MOUSE AND RAT. Cop’d and Galv., 19 to %8........ 
Mouse, Wood, Choker, doz. holes Cop'd and Gait, 37 to 38 THEOH& 105 
Moise, Roaid ‘or Square Wises | rise #45 Hi. ORR 
Americas Paitari” Preach Rat’ and| binned, 15 to 48 0.00. 104 
nomen admin siesessiial 
No. 1, Detroit Marty Pattern, ee - 5&10@705 
per per dos. $4.50; in % gro. lots, — re on Sp0C cases 
No. 2, Deizoit’ Marty Pattern, [Brass and “Copper “Wire on 
oa ro. $3.25; in % gro. lots, Beam, list Feb. EE iccccnssaned isd 
Detroit Taasts Veiionn Wansn, “™ | Copper, list Feb. 26, enema: 20% 
Cast Steel Wire obinguequed 
aed x dos. § $2.00; in % gro. lots 15 aoe a Wire; $6.00 to pouiete oo 
. right Wire Goods............ ««.- 
Diamond Joe Mouse Traps, per 60c Anfealed Wireta ~) spud bees -0& 54 
Diamond Joe Rat Traps s dos. $1.00 rass Wire in Coils nenceeetetnne 
M Copper Wire in Coils:.............. 208 
(Genuine) on and Mouse Traps. Brass and Copper Wire in Spools..50« 
° a pe $13.50 
No. 8, Rat, per doz. $6.00; case BRIGHT WIRE GOODS. 
(arms eg taceeoe $6.50 doz. 
Me. 5, Eeuse. per doz. ry List April 1, 1901....... 854 
iain waka 00 doe. ess dese 


WIRE CLOTH AND NETTING. 


Galvanized Wire Netti cae <knaee 
Ptd Screen Cloth er | - itt $1.00 
Light Hardware 
Mesh. Plain (8c fe lint) sq ft., 
SS “Rea eey 
2-8 — aan (8c list) sq ft., 
full roll 


WRENCHES, 


ricultural.. 


ee eee ee ee eeeee 





Coe’s Genuine........-...-.. 40&10& 
Coe’s ee". -40&10&10&5& 
Alligator.. ceeee cone «+ O0&108&108 
Bemis & Cail’s: 
Adjustable AE 
Adjustable S Pipe.........-.++..- 

B I cnncece concet 
Combination Rack. pepe: 40454 
Combination Brigh 
Cylinder or Gas “ 
Extra Heavy.........+ 
Merrick’s Pattern...... 
No. 8 Pipe, Bright...... 
Bindley Antoms iB. whe 
Boardman’s.. os benteetel 
— . Engineer. caeehtctulll 40&1 
Gen Tats cosacceudiatniotiiidial 
Hercules 
ws 7% a Machinists’ Ww) 


Case 10tB..0. cece covcccsec ° 
Less than cone lots.. 

mr Pipe (W. & B.) 

Sol d Mandics, R. s. es 








20% | Soveenson.. : sese 


eeeee 


1] 


sfaenenesavvee> 


Mmee® i;2Dp 


— 


o_O Oe ee — | Uc lh ‘oc "24e 40° ~~ OFT a oe "ee 
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Wants and Sales. 


[— —— = a 


For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
@nder this head advertisements of six 
lines WITHOUT CHARGE, for em- 
ployers wishing to secure employes, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
messes for sale, partners waated, to 
exchange, etc. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


BUSINESS CHANCES. 


HUBERT BE. PECK, 6283 F 

St., N. W. Washington, D. C. 

Consulting Expert in Patent 
Causes, U.S. and Foreign Patents. d for leaflet 
on ‘Rejected Patent Applications.”” Honest work 
but no “Something for Nothing” offers. 




















For sale—All or half interest in first class hard- 
ware, implement and buggy business; will inven- 
tory about $3,500; good trade; closeinvestigation 
to aresponsible party. Can make good terms; 
have other business, which will explain. . Business 
is within 60 miles of Chicago. ddress “C. H. 
Swayze,” care of THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, III. 10 





Wanted—To buy at once, an up-to-date stock of 
hardware; plumbing and tin shop in connection; 
in a good, live town; must be an A-one stock. 
Address * Box 222,” care of THE AMERICAN 
ARTISAN, 69 Dearborn St.. Chicago, III. 10 


For Sale—Or would take some trade on my 
stock of shelf and noose hardware, carriages, 
wagons, pumps, oils, cutlery, glass, stoves, fur- 
naces, plumbing goods, etc., amounting to 
about $14,000; last year’s business run over 
$40,000, and better prospects this year than ever; 
investigate at once;stock situated within 53 miles 
of Chicago. Address “B. R.,”’ care of THE 
AMERICAN ARTISAN, 69 Dearborn Street, 
Chicago, Ill. 10 





TINNERS’ TOOLS. 
For Sale—Part of a set of tinners’ tools and 


machines; will sell a part or all, cheap. Address, 
Noltericke Bros., Greene, lowa. 10 














For Sale—14-handle die stock and dies for 
threading 2% and 3 inch pipe; 1 Jarecki, diestock 
and dies adjustable for pipe from 1% to 2 inch 
R. and L.;1 large pipe cutter and large vise; all 
as good as new; or wil] exchange for squaring 
shears in good condition. M. Hosteman and Son, 
Marshfield, Wis. 10 


For Sale—A set of tinner’s tools, except circular 
and squaring shears, Peck, Stow & Wilcox en- 
cased machines. all in good condition; list and 
price on application. P. J. Heeg, Mattield Green. 
Kansas. 10 





~ Wanted—Second hand combination _ lever 
punch and shears. N. J. Everett, 54 Lincoln 
Park Boul., Chicago, Ill. 9 





For Sale—One set of P., S. & W. tinners’s tools; 
have been used but a short time and are in good 
shape. Address, E. S. Donaldson & Co., Green- 
wood, Wisconsin. 9 








For Sale—A 10-foot new Robinson Pattern 
Brake with lot tinners’ tools, machines, roofing 
and slater tools, etc., for $600.00. ““W.H, J,” 


gg of Illinois Roofing and Supply Co., 23 Lake 
t. 8 





For Sale—20 in. Peck Stow Bar Folder, 20 in. 
Peck Stow Grover, 30 in. Wright’s Folder. All 
in very good condition for $25.00. R. Z. Tracy, 
Irving Park Station, Chicago, Ill. 8 





For Sale—Part of a set of tinners’ tools and 
machines; will sell part or all cheap for cash. 
Address, W. A. Brouillet, Conrad, Iowa. 7 





_HELP WANTED. 


Wanted—A good plumber, gas fitter, and must 
know something about tin and furnace work; 
must have several years’ experience; also must 
know something about hot water heating. None 
but temperate man need apply. Address Driggs, 
Miller & Co., Fairmount, Ind. 10 











Wanted—We want a good, sober tinner and 
a. Steady employment for the right man. 
tate wages and give references. Address Oliver 
Bros., Hudson, Wis. 10 





For Sale—A clean stock of hardware, stoves and 
tinware, panes. tinners’ tools and fixtures; in- 
voicing about $2.500.00. In a live town of 1,500, 
surrounded by the best farming country in South- 
west lowa; town has good schools, churches, water 
works, electric lights; rent cheap; best of reason 
for selling. Address ‘“‘ Hardware,” care of THE 
AMERICAN ARTISAN, 69 Dearborn Street, 
Chicago, Ill. 10 


Wanted—Two good, sober tinners who can do 
in and outside work, also furnace work. Nothing 
but first-class men wanted. McGuire Bros., 
Rockford, Ill. 10 





Wanted—Tinner who understands furnace 
work. Steady job. Good pay. R. Beeman, 
George, Iowa. 10 





Wanted—$5.000 to $50,000 stock of hardware 
and stoves. Will pay one cash and give youa 
quick deal. E. W. Lowell, Janesville, Wis. 10 


For Sale—My hadware and harness business; 
Small town and small expences; stock invoicea 
$2,000 in Jan. Business highly profitable for its 
size. careful investigation invited; expect to go to 
a ea Notrades. C. F. Troeller, Lageanes, 
owa. 








For Sale—Hardware and general store; stock 
4,000. Furniture stock $1,200; a double store; 
n eastern part ef Seuth Dakota, a R. R. Station, 

population 400; the best farm country in the state. 

ell improved and a lively business town. . Ad- 
dress ** improved,” care of THE AMERICAN ARTI- 
§AN, 69 Dearborn St., Chicago, III v 


| Farm for Hardware—Will trade 320 acres of 
choice land within one half mile of a thriving 
village in North Dakota, having good schools, 
electric lights and water works; for stock of hard- 
ware,etc, Will take $3,000 in stock, balance 
long time at 64. Address, A. G. More, Wimble- 
don, North Dakota. 9 


For Sale—In one of the most promising villages 
of Michigan; stock of general hardware, inventory- 
irg about $4000; tin and plumbing shop (tools 
and stock), $500; established business and only 

lumbing shop in the town of 2000 population. 

ill sell either or both, for cash only; good reason 
forselling. Address, Lock Box 158, East Jordan, 
Michigan. 8 











For Sale—My stock of hardware, stoves, tin- 
ners’ tools and tinshop stock, harness and sad- 
diery, hardware, robes, blankets and whips, farm- 
ing implements, buggies and wagons. Whole 
stock will invoice about $5,000.00. In a good 
rich, dairy and farming country in north central 
Illinois The only implements in town. Will 
sell either line or all and good building. Will 
rent reasonably. Would consider a trade on farm 
land for part if I could sell building with stock. 
Address “A Bargain,” care of THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago, III. 





For Sale—Set of tinners’ tools and machines. 
P. S. and W. make, in first-class condition; 50 per 
cent list. Address * P.G.,” care of THE AMERI- 
CAN ARTISAN, 69 Dearborn St., Chicago, Ill. 8 





For Sale—Hardware and general merchandise 
store in a good farming country. Good business. 
Stock from $600.00 to $700.00. Address, ‘Box 
F.,” care ef THE AMBRICAN ARTISAN, 69 Dear- 
born St., Chicago, Ill. 8 





Wanted—In South-eastern South Dakota, a 
good, first class tinner and furnace man; one who 
can take charge of tin shop and furnace work; a 
good, all around man; must be sober and reliable; 
steady job and good pay tothe right man. Ad- 
dress “‘H. A. B.,”’ care of THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago, III. 10 





Wanted—A man that can do tinning, plumbing 
and slating; steady job; must understand his 
business; state wages wanted. G. H. Blattner, 
Vermillion, Ohio. 10 


Wanted—At once, a sober, all-around man in 
hardware and machine shop; one who has some 
knowledge of tinning, and is willing to work in 
both departments; must be a good salesman 
and be able to give good reference. Feldman & 
Siebring, Holland, Minn. 10 


Wanted—A good. reliable tinner, who can do a 
good job in all branches of tin work, inside and 
outside. Must understand furnace heating; will 
have to do pump work and pipe fitting; German- 
American preferred: give references and state 
wages. Address Box W., Wittenberg, Wis. 10 











Wanted—Tinner, one who understands slating 
and furnace work preferred; must be sober and 
good workman;steady jobtorightman. Address 
W. E. Greathouse, Lebanon, Ohio. 





Wanted—A good tinner and plumber for otaty 
work; will pay good wages to proper party. Ad- 
dress Peters & Harvey, Manteno, Ill. 10 





Wanted—Tinner; young, single man, not afraid 
of work; with some experience at hot water heat- 
ing: German prefered; state experience and wages 
oupecsed. Address, H. Wehmhoefer, peer, 
Illinois. 





Wanted—Immediately, three first class stove 
mounters. We want mounters who have been 
used to mounting steel ranges as well as cast 
ranges. Good we will be paid. Culter & 
Proctor Stove Co., Peoria, Ill. 9 





Wanted—As tinner, a sober and industrious 
young man; that has had from one to two years’ 
zxperience at the tinners’ trade will do, provided 
he understands roofing, spouting, etc., has some 
knowledge of pump work, and can do ordinary 
inside job and repair work. He will have a good 
opportunity to get further knowledge of the trade. 
Answer stating wages, what knowledge he has of 
the trade; also send references. A.Glines & Son, 
Rockwell, Iowa. ” 
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Wanted—At once a good, live young man; one 
who can work in tin shop, and good salesman in 
store, one who is not afraid of work; must be 
strictly sober and honest; steady job to right man; 
one with some knowledge of plumbing preferred. 
Address, G. W. Huber, Olin, lowa. 





Wanted—By March Ist to 10th, a good plumb- 
er, hot water and steam heater, with some know!l- 
edge of the tinner trade; applicant must bea sober 
and industrious workman; reference preferred. 
Address, M.G., Lock Box 655, Bluefield, W. Va.9 


Wanted—Tinner, who understands bicycle re- 
pair work. Steady job at good wages for the right 
man. Address with reference. E.P. Olmsted. 
Wayne, Nebr. i) 


Wanted—By April Ist., Tinner; must havesome 
knowledge of plumbing and furnacework. Steady 
job for a good workman; must be sober or need 
not apply. Ullery & Jones, Gibson City, Ill. 9 
Wanted—A good, sober, reliable tinner; a steady 
all the year around job for a satisfactory man. 
State wages wanted, and give references. This 
city offers unusual educational advantages for 
man with family. G. L. Miles, Grinnell, lowa. 9 





Wanted—Mounting room foreman; with stove 
worksin vicinity of Chicago. Address ‘*Mounting 
Foreman," care of THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, III. 9 





Wanted—Stove salesman to represent Chicago 
house in Iowa, Nebraska, Illinois, Indiana, Texas 
and Pacific Coast States. Address ‘* Box G. F.,” 
care of THE AMERICAN ARTISAN, 69 Dearborn 
St., Chicago, Ill. 9 





Side Lines—Liberal commission, quick sales to 
tinners and hardware dealers; only experienced 
salesmen with established trade need apply, State 
territory covered. Address “ State,”’ careof THE 
AMERICAN ARTISAN, 69 Dearborn Street. 
Chicago, Ill. Q 


Good Side Line—On commission, sold to hard- 
ware and stoves and tinware trade. Address B. 
J. W. & Co., Mercer, Pa. 8 


Wanted—Good, steady man to follow-board 
stove patterns; also make flasks. Indianapolis 
Stove Co., Indianapolis, Ind. s 





Wanted—A competent man as foreman and 
inspector in our mounting department. Must 
understand range, stove and furnace mounting. 
The Richmond Stove Company, Norwich, Conn. 8 





We want a young tinner who can do a good 
job in any of the ordinary branches of tin work; 
especially rooting and gutter work; he need not be 
an experienced furnace man, for if he is willing to 
work under instructions we will give him a good 
chance to learn the heating business with a prac- 
tical furnace man; steady job to right man with 
prospect of advancement. J. F. Tate Co., Win- 
terset, lowa. 8 





Wanted—March Ist, a good tinner; one who can 
conee bikes; a steady job toone whois sober and 
willing towork. O. J. Williams, New Richmond, 
Wisconsin. 8 





Wanted—A tinner at once who is steady, hon- 
est and willing to work and can do inside and 
outside work. Must also give references. State 
wages and language spoken. Rumsnell Bros., 
Sioux Falls, S. D. ~ 





Help Wanted—A good, smart boy to learn the 
hardware and tinners’ business, on or before the 
1st of April. German preferred or one with about 
a year’s experience. good chance to work up. 
Address, Julius Schroeder, Glidden, Wis. 8 


Wanted—A tinner who can do al! kinds in and 
outside job work. Do hot air, furnace work, etc. 
An all-around man. A married man preferred: 
A permanent job guaranteed. Address, Box 
1,000, Wellington, Kans. n 








A good position is open to a sober and steady 
weed pattern maker. One who can build patterns 
from the ground up. Must do his own designing, 
carving and drawing. Southern Stove Works, 
Evansville, Ind. 8 





Wanted—Immediately; a tinner and plumber; 
a good, steady, reliable man who understands 
both. Good wages and steady work the year 
around. 3 Manley Bros., Harvard, Ill. 8 





Wanted—Stove salesman for Nebraska. One 
with established trade and a hustler. Address, 
“Box E. T.,”’ care of THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill. 8 








Wanted—Good tinners and cornice men. Ad- 
dress ‘“‘Employer,”’ care of THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago, Ill. 8 

Wanted—First class stove pattern fitter. To 
right man good wages and steady employment. 
Pennsylvania Stove Co., Ellwood City, Pa; 8 





Wanted—Salesmen to handle, as a side line a 
new ice cream freezer. Liberal commissions to 
right men. Address, stating references and 
full particulars of present employment; to “ Enter- 

rise,’ care of THE AMERICAN ARTISAN, 69 

earborn St., Chicago, Ill. 7 





Wanted—A good, sober, industrious tinner to 
work in a reaper factory; young man of good 
habits and a good workman can secure a oteeny 
ieee Address, 206 Lagonda Ave , Springfiel “ 

10. 
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SITUATIONS WANTED. 





SPECIAL NOTIGES. 

















Situation Wanted— . a first-class tinner and 
job worker. Would like to correspond with a 
firm in need of that kind of a man. Address 

“Situation,’’ care of THE AMERICAN ARTISAN, 
69 Dearborn Street, Chicago, Ill. 10 





Position Wanted—By an honest and steady 
young man of 21 years as either clerk or book- 
eeper or both, in a hardware or general store; 
have had some experience. State wages 
Address, Box 14, New Rome, Minn. 





Situation Wanted—By a first class tinner and 
furnace man: have had 20 years’ experience; can 
do plumbing, can work from plans and apecis ca- 
tions; married man; want srnadiy Jo job. aeeeme, 
P. O. Box No. 698, Shelbyville, lls 





Wanted—A position; by a practical hardware 
man, tinner, furnace, steam and hot water 
heating engineer; in Wisconsin. Iowa or Minne- 
sota; cam taxecharge of either lines, or wi!] consider 
faraish best it you have a No. 1 opening; can 

rnish best of references. Address ‘Ajax,’ care 
of THE AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Ill. 9 





Wanted—To correspond with firm wishing a 
No. 1 tinner, plumber and furmace, steam, hot 
water heating; also bicycle repairer, first class 
salesman of bicycles; licens plumber under 
the laws of the States of Michigan, Wisconsin, 
lilinois, Iowa and Colorado; can figure from plans 
tor all work; Western States preferred. Address 

*“ West,” care of THE AMERICAN ARTISAN, = 
Dearborn St., Chicago, Ill. 





Wanted—By practical iron molder, a situation 
as foreman; has had many years’ sempersenae ' in 
heater and stove plate work, also in bath tubs 
laboratory and sinks. Al reference. Edward 
H. Green, 618 N. Bond St., Baltimore, Md. 


SPECIAL NOTICES. 


FOR SALE 











Complete set tinner’s tools and machines; Stove’s” 


Encased No.1, nearly new. Full line of hand 
tools for tin and sheet iron work. Address 
George Stanton, Chinese ; : ee Farm, Aout 
Station, Onondaga, Co., 





WANTED. 

More lines; have exclusive agency for sale 4 
different lines of goods to the hardware trade, i 
Northern Illinois and Minnesota. Would like to 
open correspondence with manufacturers with 
view to handling their line. Best of references, 
etc. Address “* More Lines,”’ 

care of THE AMERICAN ARTISAN, 69 ouaes 
St., Chicago, Ill. 10 





A CGcOOD INVESTMENT 
HE are with capital, in a good, live lowa town of 
population, with two lines of R.R. and bright pros- 
eeete ote third. Want to close out my entire property 
consisting of building and stock of hardware; stock will 
come about $4,000; building is fine, fronts 44x132 ae 
brick, two wo stories high, property alone will bring in 
come in rentals of $3,000 a year. Reason for selling 
health waat to got in wartnet climate, For fur. 
ion, adaress Lock Box 424, Sac City, Ia. 10 





WANTED. 

Superintendent for stove concern, w.th knowledge 
of eam mounting, nickel plati ig and genera! 
finishing stoves, both cast and steel. Must 
have executive ability to manage men and get 
work out to advantage. State e: perience, age, 
references and salary expected. Address box 

“ Sim ” 
care of THE AMERICAN ARTISAI!, 69 Dearborn 
St.. Chicago, Ill ~ 


| WOULD LIKE 


to sell shop rights on a patented article in which 
there is profit and for which there is great de- 
mand. Sells from $1.50 up; made of galvani 

iron; can be made in any good size tin shop and 
worked intoa good, big business. Good chance to 
buy state rights—but write quick. 6 


“mM,” P.O. Box 744, Milwaukee. 








WANTED. 
A competent man to take charge of acorniceshop; 
in one of the larger towns in Illinois; must be ab e 
to take off plans and estimate on work; send pro- 
posals to ome 


care of THE AMERICAN ARTISAN, 69 Dearborn 
St., Chicago, Ill. State age; whether married or 


single, ahd wages wanted. 7 





FOR SALE. 
Hardware business and good will of trade; long estab- 
lished. $9,000 to $10,000; town of 50,000, central southern 
N. Y. On four trunk i1ne railroads; is special opening for 
wholesale and retail business. Advantageous terms wii! 
be made with an immediate buyer. Address “ Hard- 
ware Business,’ care of THE AMERICAN ARTISAN, 69 
Dearborn Street, Chicago, Ill. 7 





Orlan Clyde Cullen 


COUNSELOR-AT-LAW U. S. SUPREME COURT 
REGISTERED ATTORNEY U. S. PATENT OFFICE 


U. S. and Foreign Patents 
Trade Marks and Copyrights 


700 Seventh St., N. W.. WASHINGTON, D. C. 


WANTED. 


T.nners to increase their means 
by soliciting subscriptions for 
THE AMERICAN ARTISAN. Liberal 
commission. Write for particulars 
to THz AMERICAN ARTISAN, 69 
Dearborn St., Chicago, Il. 23 


MONTACUE COHEN 


39 PARADISE S6T., 
LIVERPOOL, ENGLAND 


Can accept the agency for a 
few lines of American manufact- 
ure in British Isles and Continent- 
aleEurope. Will give prompt 
attention to same. Can furnish 
references. 16 











a 
*. F, B. LEAPER, Peshtigo, Wis., » 
writes: ‘‘Please take my ad. out of 
« yous paper as I have atinner. I had » 
ood many applications through the 
vertisement in your paper.’ . 





will make mone 


DIXON’S CG 


suet see 


JOSEPH DIXON cnUCiBLe CO.. - 





“STOVE DEALERS 
APHITE CEMENT. 


Dennis eee . 
you sample and 


Open Fires. 


French Lick Springs 
In the Indiana Highlands on the 


Monon Route 


Hotels Open all the Year Round. 


Two Trains Daily from Chicago, 
Through Sleeper from Dearborn 
Station, 9 p. m. 

Send for booklet. 


City Ticket Office, 232 Ciark St. 
FRANK J. REED, G. P. A.. Chicago, 


Th e South ern Raitway 
The Mobitease Onio Raitrona 


through its Land and Industrial Depart- 
ment invite prospectors, investors, mam 
ufacturers and homeseekers to investi- 
gate propositions in all lines, 

Come and see what splendid opportun- 
ities the South affords. Reading matter, 
maps and detailed information sent free 
upon application to 
M. Vv. - RICHARDS, Land and ‘Industrial Agent, 


W. L. HENDERSON, fovet. Land Indus 
e trial Dept., St. Louis, M 25. 


F. OLSEN, A t. 
}. EN, Agent, Land and Industrial Dept. 








* Jersey we Be N. 


FOR THE 
STREET 


What “M. & M.” 
Lamps Do 


They give a whiter, stronger, 
steadier light than the electric 
arc. Operate easily, safely, satis- 
factorily. Save money—actual 600 
Candle Power at a cost of one-half 
cent an hour. Think of it! 

The money they save adds to 
your profits. Everybody likes 
them but the gas and electric light 
companies. Write for circulars, 
GOOD AGENTS will find this a 
splendid proposition. They sell 
fast on pure merit. 


Acorn Brass Works, 


Dept. 4, CHICAGO, ILL. 


THE MoM LIGHT 


What “M. & M.” 
Lamps Save 


The Barrett Hardware Co., 
Joliet, Ill, write : 


me ener and supplies for | 
M. & M.” Lamps cost us $45. 
last year, ‘an average of 60 Se : 
month per lamp. e believe we 
ad as good a light as though we 
bad etx electric arclamps at a cost 
of 


No wonder that over 30,000 
“M. & M.”” Lamps are in daily use 
all over the United States—they 
kill big gas and electric light bills. 
’Twill pay you to investigate. 

Write for circulars to-day. 


Acorn Brass Works, 


Dept. 4, CHICAGO, ILL. 
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NEW YORK BALTIMORE 





R. R. MILK CANS 
—19N02=— 


"We are ready to hear from you! 

Lines more complete and better than ever before. 

lf you desire full information regarding our up-to-date 
goods, write any of our branch offices at once. 


DO NOT DELAY. 


NATIONAL ENAMELING & STAMPING CO. 
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BRANCH OFFICES 


CHICAGO ST. LOUIS 


MILWAUKEE 








lutely soot-proof. 


Common Sense 


Flue Stop 


Excels in every point for Simplicity, Dur- 
ability and Ease of Adjustment. Abso- 
A perfect flue stop. 


Great Scott! 


That's what we said when we found 
that our January, 1902, sales were double 
those of January, 1901. We 
have the factory, the ma- 
chines, the skill and dis- 
position to make the best 
gasoline fire pots and 
torches. Our catalog is 
free; it describes them. Our 


$2.50 Net * 
name on a fire pot means the 


- best there is. Your money back if they 
z. K. Schick, Fairbury, il. don’t please. Jobbers sell at factory 


price. 










if 





if 


If 


You desire 


Price, $3.50. 


Danie 





You want practical, up-to-date ideas about steam heating, 
furnace heating and hot water heating, 


You want the practical experience of many experts rather 
than the heating theories of one man, 


save you many dollars in your work, 


You should get the House Warming Manual. 





You should get the House Warming Manual. 


estimates and plans of heating work that will 


You should get the House Warming Manual. 
For sale by all booksellers, or by 


1 Stern, 69 Dearborn $t., Chicago. 









Clayton & Lambert Mig. Co. 


DETROIT, MICH., U. S.A. 





To close your 
eave trough 
and make them 
proof against 
frost and make 
them look neat, 
buy a pair of 
Bishop’s form- 

wers for $1.00, 
| } Order from any 
; e jobber or from 












G. E. BISHOP 


DOWAGIAC, MICH. 















“* Nothing except the mint can make 
money without advertising. ’’—Gladstone. Ps 
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COMBINATION DESIGNS 


Our large collection of Combination Designs makes it easy to 


select an artistic ceiling. 


We are manufacturers of Steel Ceilings and Side Wall, Skylights, 
Cornices, Eaves Trough and Conductor Pipe, Hangers, Fire Proof 


Doors and Shutters. 


You can sell our goods and rvake a good profit on them. 
Ask for catalog of designs and prices. 


THE CANTON STEEL ROOFING COMPANY, 


New York Brancu, 157 W. 23RD Sr. 


CANTON, 0. 





Don’t Overlook Us 


FOR YOUR 
Galvanized fron Cornices, Window Caps, Finials, etc. 
Metallic Awnings, Skylights (that are water proof), Dairy 
Supplies, Tanks, etc. 

Best Bottom Milk Can Hoop Made. 

Special attention given to work 

on all kinds of Sheet Metal. 
Write for catalogue and prices. 








Ee Ee Wood » | , ee | 


—: Dns di i: me mS Pa . 
rice SKulihts Ventilators Ftc= 


jO6E- FIFTH ST-. (Canton, ()hio- 








Iwans’ rnsventiadng © Chimney Top 
BEST IN THE WORLD. 


Patented Dec. 13, 1892, and March 14, 1894. Reissued Oct. 7, 1893. 
Pat. in Canada Feb. 9, 1893, and Apr. 6, 1894. 


BUY IWAN’S VOLCANO AND YOU WILL MAKE NO MISTAKE. SATISFAC- 
TION GUARANTEED. 


Why Iwan’s Volcano Revolving Chimney Tap Excels all Others: 

lst. The iron mountings are composed of only two parts, and no pins or wire are 
required to hold down cap. 

= It protects chimney fully from rain, sleet and snow, and prevents all down- 
w 3 

3d It hasa Deflector corresponding with Hood, by which is formed the sloped 
opening in back of hood, which creates a strong upward draught, and allowing free 
passage of smoke. No other chimney top possesses these advantages. 

If iron mountings only are ordered, patterns for hood and vane will be furnished 
free of 


Write for our complete illustrated circular of post hole augers, post hole diggers, 
drain cleaners, drain and ditching spades, hay knives, conductor pipe hangers, etc. 


Sold by the Jobbing Trade. 


: d 
Iwan Bros., “Specisiues.""* Streator, Ill. 


S “I do not know as I can say anything that would add 
W. J. Bill, to the value of the paper, but Ido know that I look for- 
Tndianola, Ta., 


ward to its coming with as much eagerness as I would to 
writes : the coming of a friend, which indeed it is. It should be 
in every tinshop in this country.” 

















S 
<) 
COXOKEXKPODODODODP O-POD<O<OX. DODOOODODOD YOxXOOD 








Tide oak tibia 
the best tin roof, 


It is the trade mark stamped on 
every sheet of the best roofing 
tin. MF tin has been more than 
fifty years the English standard 
for best roofing—is the Ameri- 
can standard—the world’s stand- 
ard now. MF roofing tin re- 
sists every unfavorable weather 
condition. 


makes the best, the driest roof; 
lasts longer than any other form 
of roofing; costs no more than 
a roof that burns, or melts, or 
freezes, or breaks. Ask your 
roofer, or 
write § W. C. CRONEM Agent, 
to { Carnegie Building, Piitsterg. 
for illustrated book on roofing. 
AMERICAN TIN PLATE COMPANY, 
New York. 
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EAVE TROUGH 


CONDUCTOR PIP 


Prompt shipments guaranteed. 


La Crosse Steel Roofing and Corrugating Co., - 


Send us your Orders. We can save you money. 


Elbows 


Eave Trough 
Hangers 

Mitres 

Cut Offs 


La Crosse, Wis. 





Smproved Shears and Gauge Punches, with o. without engine, er Direct Steam Shears 
8 different styles [hand or power]. 
Automatic Self-Opening Rolls, quickly 
and easily jadjusted, all sizes to 20 feet. Also 
Orimping Rolls, Hand and Power Punches, Labor- 
saving machines. etc. 


> Cambridge City. 


CEM SOLDERING | 


FURNACE 
aia Ready. 


OU WILL 
MAKE NO. MISTAKE 
No Smoke. 
No Odor. 


N Noise. 
Made ’ Unexcelled. Years 
Only 


Unequaled. Experience. 
BY Safe, Sure. 





Ask 
Your 
oa 


Unrivaled. 


Durable. | 


Burgess % Soldering x Furnace » (o., | 
COLUMBUS, OHIO, U. S. A. 





Write us for Catalogue and Low Prices on BEST 


Steel Roofing, Corrugated [ron, Ets. 


We are tesgp amanutesturers of these goede 
and can save you money 


SYKES STEEL ROOFING CO. .<: 





Tron and 
Steel Roofing Zo. 


\ Roll Roofing. 
Corrugated Iron. 
Metal Shingles. 
Clap-boards. 
Siding. 








SEND TO THE 


Wiis Manutacturing Co., 


Galesburg, Ill., 


For a copy of their 


NEW CATALOGUE (just issued) OF | AN 


CORNICE ORNAMENTS 
AND STATUARY. 


Also send in 


Architects’ Details for Estimates. | 3 








A) Steel Bricks. W 
N Window Casings. 


Fire-Proof Shutters. 
Eave Trough. 
Conductor Pipe. 
Elbows. 
Cornice. 
Skylights. 
Finials. 








m Cor. Coe and Lake Streets, 


B eee Obio. 


——— 

| - Eaves : 
| a 

| 


Cc 
Pj 
Kuehn’s 
Corrugated 
Rain Water 
| Cut-Offs 
i 


Hangers 
'& Mitres 
Steel 





Ceiling 
Corrugated 
lron and 

all Tinners’ 
and Roofers’ 
Supplies 
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| mprovements ? Certainly 


Improvements are right in our line. 
New ideas are constantly being adopted and we 
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; ) BERGER I 


have ever seen ? 





lantern throughout. 


4 lantern of the kind ? 


iit 








a ie | w 
\ 





is the kind to get. 
»| their good features. 


are on the lookout for additional ones. 
Just take a look at our Side Lift Tubular Lantern 


2 as it is being made right now, today. 
Doesn't it look better than any other Tubular you 


Note the one-piece corrugated, crimped tubes, 
Observe the general design and construction of the 
Have you ever seen a better 
looking, better built, more simple or more convenient 


They are Good Sellers 


And now is the time to place your order. 
Don’t get side tracked on this matter. 
Your customer will appreciate - 
Your nearest jobber can supply 


Berger’s 


these goods, if not—write us for full particulars. 


mL The Berger Mfg. Co. 


Canton, O. 








Patented July 30, 1901. 


THE ELECTRIC CITY GUTTER 
e FORMER. 


New in Principle. Mechanicai in its Operation 
Pri 


of equal capacity. 
ing Bar” before placing your order. Best de- 
vice ever invented for forming long nee 


gutters. Will pay for itself in a very 

We guarantee them to be ty 
sented in every way. Send for ets 

and describing our Gutter Formers, and 

improved Cornice Brakes, with double edge 
on front leaf. : x 
J. L. PERKINS & CO., 
241 Lake St., Cuicaco, We: 


Agents, 
THE DOUBLE TRUSS 
BRAKE CO., = += BuFFAto, N.Y. 











MANUFACTURERS, 


- able, works faster. 


The O K Steel Brake beats them all. 
Stronger, less expensive, more dur- 
Less freight 
charges. It is up-to-date. Sold by 


H. Weiss & Cb., 20 Cliff St., New York, N.Y. 
RicHarps & Co., 60 Union St., Boston, Mass. 
JANNEY, SEMPLE, Hitt & Co., Minneapolis, Minn. 
D. H. ALuison, 816 15th St., Denver, Colo. 

C. Smpney SHEPARD & Co., Kansas City, Mo. 


HoLBrook, MERRILL & STETSON, San Francis¢o 
and Los Angeles, Cal. 
C, J.. Suttivan, 1112 Union St., Seattle, Wash. 


Ittino1s Roorinc & Suppry Co., Chicago, IIl. 


Dreis:, Andrews & Krump, 
3039 & 304! S.Halsted St., CHICACO, ILL. 

















Frank Cornelius, Oshkosh; Wis., writes: 
“T have all of your Manuals up to date, and they make quite a nice encyclope- 

dia, and I often refer to them. They are certainly a great help, and should be of 

especial use for the younger class that are trying to become good machinists.” 
























| j “Please Sis tinue advertisement i col 
; Wim. Reckmeyer § Son, Bae Mo | “Wes Shed whee fom anes came 


Auld & Gonger, 


MFG. & DEALERS, 


Write for Prices 


Roofing 


Slate 





Cleveland, O. 











PERFORATED METAL 


1303-305 DEARBORN STREET. CHICACOILI 
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We are THE RIGHT PEOPLE to question about METAL CEILINGS; we 
know the Metal Ceiling business from A to Z. ; 

Our ceiling plates are the deepest stamped; they are also the most artistic. 

We lead in variety of patterns. Inthe past year, we have brought out more 
new artistic designs than have all other Metal Ceiling manufacturers put together. 

Did we say MORE new designs? Yes, fully two or three times as many. 
We are to-day the only ones prepared to furnish complete 


in harmony with leading styles of architecture. 

As a matter of course, our Metal Ceiling trade exceeds that of our competitors, 

If you want information about Metal Ceilings—ask US—WE can tell you. 

If you want estimates on prospective work, send sketch and measurements 
of spaces to be covered, and we'll submit designs and pricés. 

We want a chance to demonstrate that we can handle your work to your 
satisfaction, , 

Why not give us a chance? 


SPECIALTIES: 
Ceilings, Roofing, Siding, Eave Trough, Conductor, 
Hangers, Etc. 


THE BERGER MFG. CO., Canton, Ohio. 


NEW YORK OFFICE: 210 E. 23rd St.. New York, N.Y. . 
PHILADELPHIA OFFICE: 1218 Filbert St., Philadelphia, Pa. 
NEW ENGLAND BRANCH: 176 Federal St., Boston, Mass. 
WESTERN BRANCH: 19 and 21 8S. Main St., St. Louis, Mo. 














ar SOLDER 
Coke Plates Charcoal Bright Plates GALVAN IZED AND 
Terne Plates Galvanized Iron 
Eaves Trough, Conductor, Roofing, Siding BLACK SK ra ETS 
We have a large stock and can make immediate shipment We make favorable contracts and deliveries. 


ILLINOIS ROOFING & SUPPLY CO. 1! W. J. BURTON & CO. 


23 Lake Street, CHICAGO 164-166 W. Larned St., DETROIT, MICH. 











Art Metal 
Ceilings 


For Interior Decorations. 
Write for Catalogue and Prices. 


We have 40 different designs to select from. 
‘Our Stamped Ceilings are the most perfectly 
embossed ceilings on the market. 


Estimates Furnished on Special Work. 
races » 
teel ling, Zinc and Copper Ornaments, Statu- 
ary in brenee”” Zinc and , Crestings, Finials, 
Capitals, Galvanized Steel Horses for Merry-Go- 
Rounds, Copper Plated Ceilings in Antique Finish, 


ET GS Friedley & Voshardt 


Oa k SS 
| Ci MIGIIIO EO) =} 194-202 Mather St., CHICAGO, ILL. 
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<= Buckeye Decorative Home Paints 


22 SOS 546A are just what their name signifies; a paint designed for household 
TRristic use; for repainting old chairs, the lawn settee; the baby’s wagon or 
Rif sled; the interior of a room or any place where a ick drying, 

glossy surface is required. Durable and economica =: up in 


OR 
“2 ow palt convenient shape for both dealer and consumer, 


ee ee Buckeye Paint & Varnish Qo. 


COLEDO, 0. 


Black Silk Stove Polish 


is BBBLLLAAACCCKKK. 


It is the Blackest that ever hapz 
pened. 


It is made of special ingredients 
under a Zealously guarded secret 
formula, and is far superior to all 
other polishes. 


Its price is right. 


Lewis D. Wynn 


STERLING, ILL. 


=>» Peerless Aluminum Enamel 


iT may be applied to any surface, looks 
like Frosted Silver. 

Heat and water will not affect it. 

Its brilliant lustre is lasting and it will not 
tarnish. 


Put up in %-pt., 4-pt., -pt., l-pt., 
I-qt., %4-gal. and 1-gal. cans. 


NicKEL Prate Stove Potisu Co. 



















Manufactured by The 











Aluminine 


The original Aluminum Finish for 
stoves. 

Owing to the largely increased out- 
put we have been able to reduce the 
price materially. 

6-oz. Cans handsomely put up in 
acca cartons. Price, $2.00 per 

oz 

Write for complete price list and 
full particulars. 


Aluminine Paint 
& Polish Co. 


701 W. Lake, - - Chicago, Ill. 


AMPLES SEN EE 


TO STOVE DEALERS 


This New Patent Prepared Dry Stove 
§ Polish—it Mixes og ey wen 

and Easy—Black and Brilliant Water- 
proof and Rustproof—Keeps any length 
of time—Never Spoils—Cheapest Polish 
in the Market—1 Box will do as much 
work as 15 Ibs. of paste—Size of Box, 
10%Lx8 Deep, 6 in. Wide. 














BARKEEPER’S 
FRIEND. 
4 Marble,Glass, 
is Nickel, Brass, 
is Copper, Tin 


en. 
'BAR-KEEPERS and German 
“FRIEND | 


and polished with 
iteasier than with 
anything else. 
Price 25 cents per 


{ 





pound 

Let us send 
youa free sam- 
ple — 

CEO. » Wil NOFTMAR 
295 as ~ 
ton St., Indians 

apolis, Ind. 
FOR SALE BY 
JOBBING TRAD® 




















Bradner Smith & Co. 


Paper [Paxers, 


CHICAGO. 
BUILDING, 
WRAPPING, 
WRITING, 
NEWS, 
BOOK 





Tinners all like 'em. 
they all like the POWERS 
Automatic himney Top. 







They make chimneys 

stoves draw ontiatectosy, They 
create demand for Gal. Iron 
smoke stacks, give employ- 
ment to tinners and 
fit to all. Cover is 


ing past cover makes 
a vacuum, causing 
strong up Draft. 
Architects oy 
them. Tinners all pre- 
fer them. Dealers se!! 


RING 
Wire He | 


them. Powers sel! Iron 
Mountings, Tinners 
do the rest. 
POWERS BROS. 

Streator, lil., 
Sole makers. 





Lyons Specialty Co. 


LYONS, IOWA, 


Manufacturers and Jobbers of the 
EVERLASTING CHIFINEY CAP. 


Made of Cast Iron and 
fits any me ngs | Sets 
on top, and: is held in 
place by cement. Collar 
at top of cap for round 
pipe when necessary to 
extend the chimney. 

No chimney is com- 
plete without one. 

Design Pat. Feb.1,’98, We ¢an now make 

prempt shipments, and 
solicit orders from the jobbing. and retail hard- 
ware trade. 











Address Department A. 8-14 HADDON AVE., CHICAGO, ILL. 





Lyons Specialty Co. 


LYONS,:IOWA. 
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REPAIRS: "STOVES 


Stove Rods, Paste, Stove Patty, Wm. T. Dust Co., 
Stove Knobs, Etc. 231 Brush St., DETROIT.3 


STOVE REPAIRS. 


We have the patterns of the CHICAGO & ERIE STOVE COMPANY, and can 
furnish repairs for said stoves, 


THe DEPINET FOUNDRY COMPANY. 


ERIE, PENNA. 

















REPAIRS ror att 
STOVES 4nd 


RANCES. 


A. G. Brauer, °°32 suis, wo: 





Mica Stove Rods Stove Lifters 

Stove Putty Stove Bolts Stove Scrapers 
Salamander Crates Knobs Stove Polish 

Wall Crates Hinge Pins Champion Fireclay 


Water Fronts Tailor trons 


Mi. Brucker 


joberot «Stove and Range Repairs 
Office, Foundry and Warerooms 


325-331 N. Lincoln St., CHICACO, ILL. 











C. $. Sheerin, Marshfield, Wis., wries: 


‘*Please take my ad out advertising for a tinner. Have more applica- Tt 
tions than we know what to do with.’’ > 


HEHE 








DO YOU WANT 


STOVES 


AND 


HEATERS 





that are easily sold and STAY 


| SOLD. We have been very suc- 


cessful in designing patterns for 
such. 


TGobeille Pattern Co. 


CLEVELAND, OHIO. 














PATTERNS 


UP TO DATE 
Wood 2nd neta for Stoves, Ranges and Pure 
naces to Order. 
Wwe Tee MERSEFELDER, 
400 East Pearl, CINCINNATI. O. 











THE Ceo, W. Cope 


STOVE PATTERN WORKS, 


Randolph and Fitwater Sts. 
DETROIT, MICH. 


THE NEW YORK 
CLIPPER 


Contains a Reliable Reoord 
of all the Events in the 


THEATRICAL WORLD 
WORLD’ OF SPORTS. 


PUBLISHED WEEKLY. 
$4.00 A YEAR. SINCLE COPY, (0cts. 
For Saie by all Newsdealers. 
SAMPLE COPY FREE. 
Address NEW YORK CLIPPER, 
NEW YORK. 























Incandescent & 
Gas Fuel. | 





Prices and Samples 
Free by Mail. 











Brick Stove 





Williams Stove Lining Co., "nx: 


ke ag 





Prompt Shipment and 
Best Quality Cuaranteed. 


Taunton, 








EDWAKD BAUMAN, LIBERTYVILLE, ILL., 


WRITES: . “Discontinue my ad 


vertisement in THE AMERICAN ARTISAN, * I have so many letters tv it iceoe me busy to answer them all” 





























ne en ee 
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te era pene 







THE AMERICAN ARTISAN AND HARDWARE RECORD». 












WONDERFUL } DORAN LIGHT 


a 


ee 


Don’t Be | By Big 
Handicapped Light Bills! 


Rh ig yo Light Sretem antve He light question for you. It guar- 
antees, lamp for lamp, a light more brilliant, more steady, j 
than the electric arc at just about one-tenth the cost, a 

1,200 Candle power. White, soft, diffusive light and absolutely safe. Air 
pressure gasoline tank situated outside the building ; connection with the lamps 
made by seamless wire tubing. As many lamps in a system as desired. Light 
can be turned up or down at will. 

“Doran” Lights are inexpensive to install and cost little to maintain. 
Efficient, economical, satisfactory. Let us send you catalog. 


Acorn Brass Works, 


Dept. H, 15-23 So. Jefferson St., CHICAGO, ILL. 


WE WANT AGENTS for “Doran” Lights, also for the “‘M. & M.” 
Portable Arc Lamps (600 Candle Power), Exclusive territory allowed. 


ATTERN 


FOR! Stoves, Furnaces, 
(Ranges, Heaters. 

















We are headquarters for patterns of all kinds and 
lead in artistic workmanship and prompt filling of orders. 
Our patterns are money makers and are used by leading 
manufacturers of stoves, ranges, furnaces and heaters. 





Pennsylvania Artistic Stove 
Pattern Works, 


215 N. Second St. PHILADELPHIA, PENN. 








Champion Stove Clay 


The only Stove Lining made of crucible ma- 


terials. 
Packed in 234 Ib., 6 Ib., and 10 Ib. pasteboard 


boxes and also in bulk. 
Order it from your jobbe-. 
The best and most refractory lining made. 


BRIDGEPORT CRUCIBLE CO. 


BRIDGEPORT, CON. 

















. 


Writes: ‘Please take my ad. out of your paper. ; 
JOS. P. BELL, ss you don’t | will have to nire aman fe an- 
Baraboo, Wis., swer the letters | am receiving.” 





rr 


sol ANSBERRY MFG CO. WKS 


MANUFACTURE 


S<HARDWARE: 
spECIALTIp 5 3 ‘ 


TO ORDER 
FOR THE TRADE 


EN DIANAPOLIS.IND. é 








‘Dividends | 

























are paid out of the profits of a 
business. Stockholders expect 
dividends. - Economic manage- 
ment creates profits. Shippers 
and manufacturers can pay larger 
dividends by being located on 


The Indiana, Illinois 
& lowa R. R. 


WHY? Because if wy were on 
its line there would 











No switching charges. 

No teaming expense. 

From one to five days’ time saved in the 
receiving and shipping of your products. 

This is worth looking into. 

Your increased business means more 
earnings for the Railroad Company. 

Your interests and ours become mutual. 


Some desirable manufacturing sites 
can be had free of cost to you. 


Write or call for further particulars. A 
The 


Indiana, Illinois & lowa R. R. 




















573 The R ’ 
| Chicago, Ill. U 








pt Shee 
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You Need Us When buying Cutlery for Slicing 


purposes. Our Slicers and Bread 
Knives are made from the finest Swedish Cutlery Steel and are warranted 
to give entire satisfaction. 


Smith & Hemenway Co., 


Manufacturers of Cutlery and Hardware Specialties. 








: THOMSON BROS. & CO., UTICA DROP FORGE & TOOL CO., 
Manufacturers of the Seavey Mitre Box Manufacturers of Nippers and Plyers, 
Ask your dealer for these goods. 296 Broadway, NEW YORK CITY. 





Stanley Rule an Level Co. 


IMPROVED CARPENTERS ’-TOOLS 801d by All Hardware Dealers 


NEW BRITAIN, CONN. 





Mo other “Just as Good” as the 
pap Enterprise“ @eg food Choppers 


ge TINNED @e Now made in TWO sizes 
* Mo. 100, chops 2 Ibs. per minute, $1.50 
Yo. 300, chops 3 Ibs. per minute, $2.25 


FOUR KNIVES WITH EACH MACHINE 
Fine Medium Coarse Nut Butter Cutter 














Order from your Jobber 
Catalogue mailed Free 





The Enterprise Mfg. Co. of Pa. 


Philadelphia, U. S. A. San Francisco Branch, 105 Front Street 








Disston Hack Saws ,, Morrill’s 


SUPERIOR IN QUALITY AND FINISH. Bench Punch 








No. 18 
Improved 
Reversible Frame 
Hack Saw. 
No. 4 _ = 
Oval Back - \ ewe za 
Adjustable Frame. Simple, Strong, Interchangeable. 
Three sized dies: %"-%"-,". Any size 
Keystone Flexible, Machine and Disston Hack Saw Blades. from y” to %” made special. 


Chas. Morrill, 


|270 B’way, New York City. 





These Blades have the proper temper for the work wired of them. Practical tests have 
demonstrated that they will cut more and wear longer than any 


similar style of blade on the market. HOMESEEKER EXCURSIONS 


On Pirst and Third Tuesdays in each month te 


Henry Disston & Sons,” “virainiA, 


KEYSTONE SAW, TOOL, STEEL & FILE WORKS, | oe ree S Se, eee 


Forall information as to Ratgs and TicxgTs and 
PHILADELPHIA, PENNA. address ALLEM MULL, DP Agt. Colambus Obie. 


Henry Bidlake, Osnabrock, N. D., 
: Charles Hahn, Red Lodge, Mon., writes: — «piease discontinue ad of j coptenee Gisccatiamnis o8 fer Tinned 


tools wanted.’ Much obliged. Had a dozen offers.” Tools in your paper. 4% has done its 


work well.” : 
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Puritan Oyster Fork. 
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P. O. Box 1205. - - 
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‘We Are Not In The Trust 


We have no connection with any other “Rogers” 
> Company, and guarantee our silver ware to strip as 
> much silver as any “Rogers Brand” on the market. 





Send For Our New Catalogue. 


Simeon L. and George H. 
Rogers Company, 


HARTFORD, CONN. 
Factories : Hartford and Wallingford, Conn. 
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The Goodform Trousers Hanger. 


Presses the Garment. Never Slips. Nickel Plated on Copper. 


Price, 25 Cents. 





The best selling and best satisfying of all the articles of 
this kind. Yields good profit. Sold alone or with Goodform 
Closet Sets. For discounts, address 


Chicago Form Co., 


507 Garden City Block, CHICAGO, ILL. 
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Sheet Metal Ornaments 
Steel Ceilings and Hose Pliers 


WE MAKE THE FINEST CRYSTALLIZED 


STOVE BOARDS 


ON THE MARKET. 


MICHICAN HARDWARE MFC. CO. 
Grand Rapids, Mich. 





Bic Four Route 


ean 


New York 
The East 


W. J. LYNCH, 
G. P. & T. A 


Peoria, 

St. Louis, 
Indianapolis, To 
Cincinnati, 
Louisville 


W. P. DEPPE, 
A. G, P. & T. A. 


CINCINNATI. 
§ G. TUCKER, u. N. A., 234 Clark St., Chicage 








ods 
KEEeting & CopELAND, Volga 
City, Ia., write: ‘‘Please discon- 
tinue our advertisement in your; 
tinners’ tools column. We have 
disposed of the tools all O. K. 
)THE AMERICAN ARTISAN isagreat 
t paper to advertise in,’ 
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(hic Doninion Bjorse Srses 


Illustrated 
Catalogue 
and 

Prices 

on 
Application. 


Old Dominion 
Tron § Pail 
Works, 


RICHMOND, VA., U. S. A. 


ARTHUR B. CLARKE, President, 


Star Horse Nails 


THE TOUGHEST AND BEST MADE 














In Ordering 
STAR 
-a NAILS 


State Whether 
You Want 
Large or Small 
Heads, 


Explicitly in 
Your Order. 


LARGE HEA 
SMALL HEAD 





MANUFACTURED BY 


UNION HORSE NAIL CO. 


585 to 603 Twenty-Second Street, : CHICAGO, ILLINUIS. 


The Century Rural Mail Box 


OF DETROIT, 


For Rural Free Delivery. 


Nearly a million boxes have already been sold to 
farmers. Fifteen to twenty thousand are now being sold 
every week. 

Approved by Post Office Department. 


Get Some of this Business. 

; It should be handled through the hardware dealer. 
Write us for instructions for getting a Sample Free. 
Briscoe Manufacturing Co. 

DETROIT, MICH. 


N. B.—We also make the famous ‘‘Hecla’’ 
copperoid oil can. 











. SIPES, Hrkansas Firk., writes: ““We could ba 


keep "house without Che American Firtisan.” 





BOLT OND SURE SE bass 





ALL CASES GUARANTEED. 
For Sale by all the Leading Jobbers in Hardware. 
Send for Catalogue and Price List. 


Che American Bolt Screw Case Co. 


DAYTON, OHIO, U. S. A. 





THE PHILADELPHIA LAWN MOWER CO. 

8107, 8109 Chestnut Street, 

PHILADELPHIA, PA. 
U.S. A. 


Send for Illustrated 
Catalogue. 














That will Kill all the 
Weeds in your Lawas. 
If you keep the weeds 
cut so they do not go 
it to seed, and cut your 


1 grass without break- 
ih F ing the small feeders 


ee eee - 


te a 


Page po Mower Zo. 


(INCORPORATED.) Norristown, Pa 





The Miller Catalogue Cabinet Co. 
ROY MILLER, Pres. H. KELLY, Sec. 
SYSTEMATIC FILING DEVICES 
For Catalogues, Price Lists, Etc. 

Box 49, 39-41 Cortlandt St. 


ALMA CENTER, WIS. NEW YORK. 
SEND FOR CIRCULARS. 
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$ B. D. WADSWORTH, Eu- 
reka, Wis., writes: “Please discon- 
tinue my ‘ad’ for Tinners’ Tools. This is 

a grand thing forthe boys wanting tools, 

to buy or sell. No one in the Hardware 

or Tin-shop should be without 

The American Artisan."’ é 
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wc! TIME-TESTED | 1002 


Endorsed Public 
By Opinion. 























Gilt Edge 


Shears 


ARS ano 
Queen penn SERRS So, 


Sinete 2 OWT. HAND BURNISHED 


Scissors i emer: Scissors 


ne er eae 208 0 
Pocket Knives ‘ Pocket Knives 
Silver Plated K HIVES ana i orks Utah Solid 
Flat Ware MADE toWEAR Metal Ware 




















Farwell, Ozmun, Kirk & Co., “uinn” 
wo! TIME-TESTED | 1002 




































“Yankee” <azzeniem) 


~ 
MAGAZINE FOR DRILLS IN No. 40 AND 4! 


Drills ea SY 


NO. 40-AUTOMATIC DRILL, WITH RATCHET MOVEMENT 














No. 41—AUTOMATIC DRILL 


Sold 

by Leading 
Jobbers. 
Send for 
““Yankee’ 
Tool Book. 





NO. 42—AUTOMATIC DRILL 





No. 50—-RECIPROCATING DRILL FOR WOOD OR METALS 


North Bros. Mfg. Co., Philadelphia, Pa. 














Brand Razors 


Are Known as the Best. 


We makeall widthsand Styles. The Fox Trade 
Mark is Registered. Send for Catalogue. 


FOX CUTLERY CO., 


48 Center St., New York, N. Y. Canandaigua, N. Y. 


€28 Main S*., Dubuque, la. 





Lava Enameled Ware 


is made from steel rolled especially for this purpose. It is covered 
with three coats of a very hard and elastic enamel, the surface 
of which is as smooth as the most delicate of china. The enamel 
is free from lead, antimony and arsenic. 


Cieveland Stamping & Coot Co. 


Cleveland, 0. 





TOWER MFG.CO. 


Ci MacaIt™ 


MANUFACTURERS 











Standard Seit-Meitin g; 
Seif-Sealing Wax Strings 


aa Is the very best 
Sealing Wax made 
for all kinds of fruit 
cans. 

Very adhesive 
and economical. 

For price to the 
trade, address the 
sole manufacturers’ agent, 


Cc. Cc. FOUTS 


MIDDLETOWN, OHIO. 











Locations for Industries. 


Manufacturing is rapidly developing 
along the lines of the Chicago, Milwau- 
kee & St. Paul Railway. Industries on 
a large scale now extend to the Missis- 
sippi River with indications of reaching 
the Missouri. Machinery and all the 
higher classes of manufactured goods are 
now being exported from this business 
territory to all parts of the world. 

The Chicago, Milwaukee & St. Paul 
Railway Company's 6,600 miles of rai!- 
way, exclusive of second track, connect- 
ing track or sidings, traverses eight 
states, namely: 


ft Cota «| Minmesota | NORTHERN 


on 1OWA WISCONSIN 


Fast 
ger Train. Fast J MISSOURI | ILLINOIS 
Throughout. 























which comprise a territory full of nat- 
ural resources and advantages, This 
railway is geographically well located 
in relation to the great markets and dis- 
tributing centers. Beyond its lines is a 
vast an —— developing territory ex- 
tending to the Pacific Coast. 

The Company gives unremitting at- 
tention to the development of local traffic 
along its lines and, with this in view, 
seeks to increase the number of manu- 
facturing plants on its system, either 
through their creation by local enterprise 
or the influx of manufacturers from the 
east. It has all its territory districted in 
relation to resources, adaptability and 
advantages for manufacturing. Specific 
information furnished manufacturers in 
regard to suitable locations. Address, 


LUIS JACKSON, 


Commissioner C., M. & St. P. R’y. 
660 Old Colony Bidg., Chicago, Ill, 
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hic Reproduction — Entire 
y Our Company, in Eight-Feet 


Retail Room, 225 ft. Deep, 55 Ft. Wide, 19 ft. Ceiling. 


uipment Made 


ons. MASONIC bea any ~~ Floor 


H1'7- C715 


ces and Display Rooms 
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WARREN’S TIME-SAVING SHELVING — Make Your Goods Sell Themselves with 
Shelving that Doubles Your Popularity, Value of Clerks and Capital. 


COMBINATIONS TO SUIT ANY STORE, 
PERSON OR PURSE 


Expert Designers of 
Hardware Sheiving 
and Correct Arrangement 
of Stock 


Manufacturers 


arren’s Patent Glass Front Drawer Hard- 
ware Sectional Shelving 


Catalogue Cabinets...Bolt and Screw Cases 
and Other Hardware Fixtures 


CHICAGO, U. S. A. 





U. S. Wire Mats and Matting _ 
The Only [lat } 


That does not curl up. 
That will last longer than any other. 
That was awarded the only medal 
on wire mats at the World’s 
Fair. 


To clean your feet, just walk 
on it. 

To clean the mat, simply pick 
it up. 


Rolls up like carpet 







Decatur, III. 








t 
LOADED WITH 


KING’S 


SEMI-SMOKELESS 


POWDER 


A FULL LINE OF THIS AMMUNITION 


Peters Cartridges 


Hold the World’s Records. fox kirri REVOLVER AND PISTOL. 
AMMUNITION OF TO-DAY. 

















{ Indoor Rifle Championship for United States, 
W 1898, 1899, 1900, 1901. 
A FEW OF Interstate Rifle Match, Sea Girt, N. J., 1900. 
Interstate Regimental Team Match, Sea Girt, N. J., 1900. 
MANY RECENT O 4 Allcomers’ Military Match, 1900. 
New Jersey Rifle Ass’n Trophy Match, 1900. 
VICTORIES Winchester Match, Sea Girt, N. J., 1900. 
N a * Seaatey Match and Revolver Team Match, Sea Girt, 
Ammunition | 
Loaded With ng’ y Soni= 


MADE HIGHEST SCORES IN International Revolver Match, (America vs. France), 1900. Won ~ 
Wimbledon Cup Match (30 shots at 1000 yards), 1900. The Rifle Championship for Greater New 
York and vicinity (100 shots at 200-yards), 1899-1900. 

The above wonderful records tell the whole story of unequaled gccaracy. velocity, trajectory and 
uniformity. THESE CARTRIDGES NEVER DETERIORATE. They shoot with little noise and 
slight sae. and can be used for aday at a time without the necessity of clconing the gun. Peters 
Cartridges have been tested, and are now USED BY THE WORLD'S EXPERTS. 


Mandy Book for Shooters and Sportsmen sent free to all applicants. 


The Peters Cartridge Co., 


EASTERN BRANCH: 
So Chambers St., NEW YORK. CINCINNATI, OHIO, U. S. A. 
Hisparp, Spencer, BARTLETT & Co., F.B, CHAMBERLAIN, Com. Co., Cuas. G. Gruss, Agent, 
LOUIS, MO. PITTSBURG, PA. 


CHICAGO, ILL. ST. 








. We. Til, writess 

: Te 
Jay Commons, Aurora, Mo. writes:—“Please take out my advertise- HER Ade, oat bave s0 tindiy car trae 
ment. It has been entirely satisfactory.” | from Uermout to Dabota, and think that we 





dCKdWalilid 


Railroad 














The Scenic Line 


New York City 


‘Palatial Solid Vestibuled Trains 


Superb Dining Cars 
(Meals a la Carte) 
Observation Cars Latest Pullmans 
Elegant Day Coaches 


THROUGH TRAINS 
DAILYtfrom CHICAGO 


Leaving Chicago Arriving New York 








10.35 a. m. 8.35 p.m. next day. 
2.30 p.m. 7.30 p.m. next day. 
10.30 p. m. 7.10 a. m. 2d day. 
18.00 First Class 
Rates 16.00 Second Class 


CITY TICKET OFFICE: 103 Adams Street 
GEO. A. CULI BN, Gen’! West'n Pass. Agt. 
CHICAGO 
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(TI “ crane Refrigerator | 


A Feod-Proservin Machine 
—Nota 


$4920 


for this fine Glacier, 
28 in. wide, 17in. deep, 
42in. high, holds 30 Ibs. 
ofice. Ash frame with 
figured golden oak 
panel, sliding adjust- 
able shelves, zinc 
lined; insulated with 
best mi neral wool; 
spring hinges, airtight 
lock: cleanable; dry 
air; scientific 
SUPERIOR to other 
makes in many ways. The 
unequaled insulation is of 8 
DISTINCT WALLS, 1 of 
zinc, 3 of charcoal sheathin 
‘ # of wood, 1 ofmineral w« ~ 
5 A, space scientific ally 
sembies 





ineral wool re- 

ag shavings, and 
is 92 per cent. air, and 8 per cent. blastfurnace slag, odorless and in- 
destructible. The Lape = pom oy drier and colder than 
inany other make. easily cleaned, and al! air 


passages can be got at ho Ars an occasional washing. 
We sell our Cleews “epary h occasiss with a 
re perfeetly satisfactory. 

pn sag freight to Cowes where we have no 
aler. Rast of Omaha and vases os Tennessee. We 

os made re re rators fo $40" and know how. 
Prices from 775 to & 0. Write for free 
catalogue and booklet—"A Machine, Nota Box." 


NORTHERN REFRIGERATOR CO., 


The Ice Crop Is Good. 


you handle 


dealers. 


frigerators. 








50 Ferry Street - Grand Rapids, Mich. 





than if made elsewhere. 
Write us. 


Northern Refrigerator Co. 


The GLACIER. 


This advertisement appears in all the popular 
magazines and inquiries are referred direct to our 
We not only furnish you the best and hand- 
somest Refrigerators in the world, but we help you to 
sell them by our liberal advertising. We also furnish 
you with colored circulars, electrotypes, window signs, 
wall sections, small catalogues and a booklet on the 
care of Refrigerators which will please your customers, 
Refrigerators made in Grand Rapids will sell better 
Let us help you sell Re- 


Grand Rapids, Mich. 


Your sales of Refrigerators will also be good if 

















Sugar Kettle 


at attractive prices, 


Scotch Bowls, 


" ‘Write for our 1901 Catalogue. 


It will interest you. 


Blacklock F oundry, 


made to hold 6, 8, 10, 
12, 15, 18, 20, 25, 30 
and 35 gallons. Offered 

Ready sellers. c 


plain or ground, 
made in 8 sizes. 


South Pittsburg, 
Tenn. 








Sagar Kettle. 











POULTRY NETTING 


We purchased at Sale, 7,000 
bales, hexagon Poultry Net- 


ting, Galvanized. 


It is all put 


up 150 ft. to the bale, and is in 


good CONDITION. 


Mote Our FPrices. 








2-inch Mesh. 


1%-inch Mesh. 


1-inch Mesh. 





16 | 15 | 14 | 20 


19 | 18 | 17 | 20 


19 | 18 








1. 10/$1 .50/$1 . 90/80 .60 
2.85 


eleweerbeeeeetoeees 


























sare etoeeee 


weer eloewwe el, VePUieeeee 





















Prices are per bale of 150 ft. 





Sizes without prices mentioned are all sold out. 
Terms—net Cash F. O. B. Chicago for immediate acceptance only. 





When 


» you are in want of bargains write for our confidential Catalogue No. ~ 


CHICAGO HOUSE ,WRECKING CO. 


West 35th and Iron Sts., Chicago. 





CHAS. E. MARIS, ’ The AMERICAN ARTISAN cer- 


Williamsburg, la., 


Twin City Fence 
and Wire Works. 


tit i 
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i li al 


Manufacturers of all kinds of Ornamental and 


Architectural Iron and Wire Work, Office 
Railings, Window Guards, Etc. 


Office and 
Salesroom: 


220 East Sixth Street, 
ST. PAUL, MINN. 








If you wish to know why the sales 
of the ‘‘ Flyer Window Screen’’ in- 
creased 6,000 dozen last season, write 
















The A. J. Phillips Co. 


FENTON, MICH. 









- 
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ASBESTOS 


WEIGHT 


oS ~s\ 


TOURIST IRON BABY IRON 
WEIGHT 2%LBS. WEIGHT |% LBS. 















THE word ASBESTOS APPLIED TO SAD IRONS MEANS THE BEST 
THAT CAN BE MADE-- WE STAND BACK OF THIS CLAIM AND GIVE A TWO YEARS 
GUARANTEE WITH EVERY SET WE SELL. THIS MEANS PROTECTION FOR 
YOU AND YOUR CUSTOMER... THE IRONS SELL THEMSELVES AND STAY SOLD. 
LETUS SEND CATALOG AND QUOTE PRICES. 


THE DOVER MFG. CO. 


SOR AL SOVER SoHIS. 
= B. (). €, 



























@ and Agents make money 
; selling 


RIPPLEY’S 





a ee ee 


(Best 08 Earth) e at seas Orchard, Ficld. - Wheel 
Surry *\ } i Compressed Ai 
Sad_ Trons, iy heli a] SPRAYERS 
Potts Pattern. Rem Mika) 822 ceeazing znistoree, 


cae GAN Rippley Hdw.Co., Sprayer Mfrs, 
This is the best finished and nt Box 58, Grafton. Kil. 
best iron ever made, and while 
it Costs more than the commo:, 

Potts ron, it’ is worth double 


the price asked for it. 














a ki a ee al 


THE 


Che Scbreiber § Conchar Mfg. Co., HARLEV 
Wanufacturers cf Hardware, Dubuque, Ta. | SUR m Na 


PROOF 








Stuart’s Steel Handle VENTILATING 


SASH LOCK. 


It is made of die steel and can 
not warp or break. 

It is heavily nickel plated and re) 
can not rust. Cc H CAG 

Its spring never loses its tem- aa 
per, curving upward out of 











the heat. 
can neither be forced 
Its handle never chars, the THIS LOCK ~~ Nye § = 
wood being above extreme opened from the outside. It is as secure when set 
heat. for ventilation as when closed, and in no instance 
It never drops the iron. has it failed to successfully resist the attack of 


Burglars, Porch climbers, and sneak thieves; can 

I fi y k f 

t fits firmly all makes o be put on without cutting frame or sash at mod- 
Pott’s irons. erate cost and is fully endorsed by all people who 

It fits more firmly the longer = rotected by it. Send for booklet of photo- 
it is used. raphed testimonials. 


Send for catalogue. 


Milwaukee Automatic Machine Co. | Hsrlev Burgiar Proof 


Ventilating Sash Lock Co. 
MILWAUKEE, WIS. 92 La Salle St., CHICAGO. 
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The Brown-Hurley 
Hardware Co. 


SUCCESSORS TO 


J. D. SEEBERGER, 


WHOLESALE 


Hardware and Cutlery 


Iron, Steel, Nails, Builders’ Hardware, Edge Tools, 
Steel Goods, Fence Wire, Wagofi Wood Stock. 





~~ 


W. S. BROWN, PREs. 
E. W. BROWN, VicE-PREs. 


TE: HURLEY, Seow Des Moines, Iowa. 


HOMER A. MILLER, TREAs. 





HARDWARE BICYCLES 
CUTLERY SPORTING GOODS 





yee 
rie LEE-GLASS ANDREESEN 


HARDWARE (© 


> eT - 





GUNS | TINPLATE - 
RIFLES ed AMMUNITION 
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THE AMERICAN ARTISAN 


The Jersey Cream Separator | 


takes less than an hour to separate cream from 
milk. It is beyond a doubt the most simple, 
practical and reliable separator made. 
sold only to the trade. Prices will be fur- 
nished on application. 


The Galesburg Gornice Wks., 


CALESBURG, ILL. 








7S 






a: 

















: Peerless Flue Stopper 


Steel wire springs instead of sheet iron 
stays. 

Stays where you put it, and is abso- 
lutely soot and smoke proof. 

Made either plain or decorated. 

Send for miniature sample and prices, 


Welling Manufacturing Co., 


Columbus, Oe« 



























AND HARDWARE RECORD. 


It is | 











Se) 


Star Cream Separator 





= = Satisfactic n 
Guaranteed, 


TOLEDO 
OHIO 


Lawrence Mfg. Co. 


Please address Dept. C. 








agrees > Elgin Gravity Cream 
cA Separator. 

Che latest and best. Double 

can Separates cream wit! 

out mixing with water, or with 


water if you wish t. Sold tu 
. one saler in a town only 


Li~ See Sheet Metal Works 
Kansas City, [lo. 





@ Separates cream from milk thor- 

‘ oughly without dilution and no 

we machinery rhe most convenient 

device for handling milk, Winter 
and summer, on the market. 

A Sure Seller, sold ouly to one 


dealer in each town, 
Write for prices and descriptive 
catalogue to 
The Arras Cream 
Separator Co. 


Bluffton, Ohio. 
Pat. May 21, 1901, 




















Boiler | Every One “ 
New Keystone Handle | Ciuaranteed 
The : 
Highest | Write 
in * for « 
Quality Price 
Send - = Bros. Co. 2 Styles: 
Fr va Sample | 237 ARCH ST., PHILADELPHIA. | Round, Square 
eo2,202 2000780000008 => ee ee @F9 


SPERRY’S SUGAR KETTLES. 


Light, smooth, full measure and guar- 
anteed perfect. Made from original pat- 
terns. Metal, the right kind in the right 
place. Ask your Jobber for them or write 
us. 


— 


D. R. SPERRY & CO., 


HOLLOW-WARE FOUNDERS, 
BATAVIA, 


i ti i ti i i i ti i it 





ILL 
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About the best Roof 
ing in the world—24 
Pp. and cover. 


Cortright Metal Roofing Co 


5ON. 23rd St., Phila 








Steel, Metallic, Linen, etc. 
the Best. 








Measuring Tapes 


Our Goods are Recognized as 
Tinners’ Rules, Magic Pattern Rules, etc. Send 
for Catalogue and Mention The American Artisan. 


Lufkin Rule Co. 


SACINAW, MICH. 
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Don’t Be Deceived ° et St 
NicCliure’s Genuine Charcoal 
Iron Redipped Roofing Tin. 


McCLURE & CO., 


Manufacturers of Tin Plate. 


PITTSBURCH, PA., PHILADELPHIA, PA., 
211,213 & 215 Second ave. 115 North 7th Street, 


Justa Little Higher 








THE ‘‘CENTENNIAL’”’ 
Rain-Water Cut-Off 


The strongest, most d 
able, and cheapest CUT. 
OFF on the market. 
















in price, out 80 
much 


The only single Cut-Off 
made to fit CORRUGATED 
and Plain Pipe and which Higher in 
can be used without extra 
pipe or el Quality 
bows. For 
sale by all that the great 
leading job- majority of 
bers. Patent dealers prefer 
applied for. to sell 
Manufac- 
tured only by Caldwell 





Cooney & Sash 
Geiger, Balances 
a and 21 E. 
South St., IN- 
DIANAPOLIS 
INDIANA. 
* 88 "PARK ROW, NEW YORK, Chey can recommend them with clear 
Producers of conscience. Write for catalog. 


Caldwell Mfg. Co. 


2 Jones St., Rochester, N. Y. 


ROOFING S.A 


Slate Blackboards. ° 








STEVEN: 





>. Sam! 








COKE PLATES 


14x20 = 20x28 90-95-100 Ibs. IC-IXL-IX 


COLDEN STAR COLD 
ROLLED STEEL SHEETS 


{6 to 28 gauge, regular sizes. 


IMMEDIATE SHIPMENT. 
Mills, Pittsburgh District. 


COLDEN STAR 
AND NEW PROCESS 


CALVANIZED SHEETS 


PROMPT mill —.” W. Va. 
‘DELIVERY. "S| Niles, O. 


TheJ.M.&L.A. i 


COLUMBUS. CLEVELAND. 


A BIT OF HISTORY 


Established in 1864. 

Incorporated in 1886. 

Floor space in 1895—17,000 feet. 

Employees in 1895—44 people. 

1895, New Management—New Methods. 

Floor space in 1898—34,000 feet. 

Employees in 1898—150 people. 

Floor space in 1901—271,000 feet. 

Employees in 1901—900 people. 

On December 3rd, 1901—Another factory 
containing 42,000 feet added, which 
will increase our output of Rifles 50 
per cent. 

To-day the largest producers of Fire Arms 
for sporting purposes in the world. 


NEED WE SAY MORE ? 


All Leading Jobbers Carry our ARMS. Send for Catalog. 
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Sampso! 









J. Stevens Arms & Tool Co. pone 





CHICOPEE FALLS, MASS. 
























The valua 

The “Globe” Ventitat a 
Tn Brass, Copper, Galvanized 

and with Glass Cops for SWE L.A 


purposes. 


bsesses. It 


<i For Perfectly Ventilating Bs. Scuttle 
aT School lis, Mills, — 
HT itl GL LOB LOBE]! : and Fnaieace Rocnas ot Every phar cite This Ce 


CMON Smoky Chimneys Cured. 


** Globe’’ Ventilated Ridges. 
° for Pampblet. 


Manufactured by 


Globe Ventilator Co.,Troy,\ 





Athing 
Saws 


Ace... 


Trake Winners \ 


“They are the 
TAVORITES. 
Of the Camp. 


UNEEDUM in your business. 
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he Saws that made 
Indianapolis Famous 


iy & Co 


“Factories, 


Indianapolis, Ind. 
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Branch Houses: 
Ken York Wry." bk Reade v 
Kem phis:yean, - Mirani o , Ge - 
Minneapolis- Poviland Ox. 








